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Rosewater Dish and Ewer Made in London About 1735 and Now the Property of 
Asher Wertheimer 
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WHY YOU ENJOY 
CERTAIN DINNER PARTIES 


T’S not the amount of entertaining you do, 
nor the expensive food that you set be- 
fore your guests that shows real hospitality. 
It is the little thoughtful things that count, 
the care and taste displayed in choosing 
what will please the eye. For instance, in 
the silverware on your table. 

In the Louisiana Pattern there is a delicate 
grace, a fineness and beauty of design that are 
worthy of the artistic times of Louis XIV, 
from whom Louisiana took its name. 

Like all Alvin Long-Life Plate, the Louis- 
iana Pattern is extra-heavily plated and has 
the fashionable grey finish. Ask your jeweler 
to show you the Louisiana Pattern. Send us 
your name and address and we will mail 
you a leaflet showing other Louisiana pieces. 
You can also have free of charge our booklet, 
“Setting the Table Correctly,” by Oscar of 
the Waldorf-Astoria. Just drop us a line. 


“O56” 


If it should happen that your jeweler does not have the 
Louisiana, Molly Stark, Georze Washington or Luxor 
Pattern send us his name, and we will mail you the articles 
direct on receipt of price: 6 Teaspoons, $3.60; 6 Dessert 
Spoons, $7.00; 6 Dessert Forks, $7.00; 6 Dessert Knives, 
(hollow handles), $11.25; 1 Butter Knife, $1.35; 1 Sugar 
Spoon, $1.25. 


Alvin Silver Co., 20 West 47th St., New York 
Also Makers of Alvin Solid Silver 
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Long- Life Silver Plate 
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Reproduction of advertisement which appeared recently in the Ladies’ Home Journal, 
Good Housekeeping and Woman’s Home Companion and other magazines 
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The Latest Jewelry Styles 





The Winter’s Bracelet Vogue 


By Isabelle M. Archer 




















deel positively has Fashion decreed that 
the bracelet is a necessary accompani- 
ment to the modish costume. The new 
designs are prepared to meet this demand 
with bracelets appropriate for morning, 
afternoon and evening wear; for outdoors 
and indoors on formal or informal occas- 
sions. 

The bracelets for evening wear equal the 





The evening watch is represented among 
the new bracelets in a very elegant form. 
It is encrusted with diamonds for the little 
watch frame and case and the bracelet sec- 
tion is a mass of pearls and diamond 


studded. The effect is one of unusual rich- 
ness for the watch appears as a motif above 
the bracelet circla, a superimposed orna- 
ment on a gem-laden band. 


An example 


the tiara is among hair ornaments: the 
greatest and handsomest jewel of its kind. 

Flanking the sketch of the head, at right 
and left, are seen some of the simpler forms 
taken by the bracelets appropriate for in- 
formal, evening and for afternoon wear. 
The gems for these may be chosen from 
the, list of accepted gemstones, a long list 
that offers plenty of variety in color and 
texture to the jewelry designer and ex- 
cellent chances for clever arrangements in 
blends and contrasts to the bracelet wearer. 

Tassels and even wide fringes are seen 
on many of the simpler bracelets, a decora- 
tion copied from the ornamentations on 
some of the opera jewels of the earlier part 
of the season. Pearls are used for the 
tassels in many instances, but that need 
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NEW BRACELET DESIGNS FOR MORNING, AFTERNOON AND EVENING WEAR 


finest jewels of the Winter. They hold 
gems as large as any seen in the hand- 
somest necklaces and corsage ornaments, 
and they are as variegated in _ pattern 
as the most fanciful piece of pierced 
platinum can be. There was a time when 
the bracelet was considered a minor orna- 
ment and hardly to be included among the 
finest jewelry wares, but this season no 
opera parure is attempted without due re- 
gard to the form and requirements of the 
once humble bracelet. 

Diamonds are their special gem, but pearls 
have the second place in the list and sap- 
Phires and emeralds follow. The topazes, 
Peridots, black onyx, amethysts, opals and 
tubiés are chosen for bracelet setting when 
the jewel is destined as part of a matching 
or blending set or complete parure, other- 
wise the favorites remain diamonds first, 
then pearls, sapphires and emeralds. 


of this fine work is shown at the bottom 
of the illustration. 

After the style of the newer watch- 
bracelets, the great plaque bracelets take 
their form. These jewels are depicted in 
the illustration as designs in sapphires and 
emeralds for the color notes, diamonds for 
the main ground gem and pearls as the 
high touches of richness. These plaque 
bracelets are worn as part of the brace- 
let furore, upon the upper arm for the most 
formal use, or centered among the rows 
of gems of the wrist. Then the plaque 
rests midway between the narrowest brace- 
lets of box-set calibre gems or the entwined 
bracelet of pearls above and the pearl brace- 
let-watch below. In either arrangement the 
bracelet with the wide plaque is the largest 
jewel on the arm. It is seldom equaled 
in size by the straight bangle or the arm- 
let. It is the jewel among bracelets that 


not mean necessarily that pearls alone form 
the principal gem of the bracelet circle. 
These pearl tassels and fringes use the 
gem that alternates with some colored, 
faceted gem or gemstone for its setting, and 
keeps the color of the bracelets colored 
gem for the mounting in the cap or tracery 
at the head of the pendant pearls. 

The center picture gives an idea of the 
latest manner in which these modish brace- 
iets are worn. The tasselated appears on 
one wrist to offset the cluster of narrow 
bracelets on the other arm, and the tight- 
fitting wrist-bands are seen to finish both 
bracelet groups. This is an exceedingly 
popular arrangement. The wrist-watch 
may take the place of the wide band for 
the left wrist jewel and then a bracelet 
of corresponding weight and girth is 





(Continued on page 45) 
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Hints on Selecting an Auctioneer 








From the A. N. R. J. A. Bulletin 

















Numerous inquiries have been made as 
to what the retail jeweler should expect in 
the form of satisfactory services from the 
best type of auctioneer. As an auction sale 
is usually resorted to for reasons that are 
necessary to the life of the store, a thor- 
ough investigation of the auctioneer to be 
employed is highly desirable. 

The “fake auction” is a direct menace to 
the business and social life of any com- 
munity. Any well-meaning jeweler who is 
so unfortunate as to be caught in the toils 
of an unscrupulous auctioneer is liable to 
lose the goodwill he has established in his 
locality, and also prejudice his reputation 
within the trade. 

On the other hand, it has been pointed out 
on many occasions, that the legitimate auc- 
tion, operated by an honest and reliable auc- 
tioneer, is beneficial when capital is tied up 
in merchandise that will not sell, when re- 
moving to another store location, or when 
contemplating the expansion of a store. 


The reliable jeweler wants to feel that 
both during and after his auction sale, his 
business status and reputation for integrity 
have not been harmed in the least. He 
wishes to gain friends and not lose them. 

With these thoughts in mind, he decides 
to engage the services of an auctioneer who 
will in every way protect his interests. llow 
should he go about it? Information regard- 
ing auctioneers is available at the office of 
the president of the A. N. R. J. A. Also 
the leading trade journals generally are able 
to furnish data in this respect. Often the 
presidents and secretaries of State associa- 
tions keep records of auctioneers, and are 
glad to answer questions. 

The jeweler should look to the honest 
auctioneer for certain general principles of 
which the following are briefly outlined : 


1. The auctioneer should be ready and 
willing to furnish references from high 
class jewelers for whom he has _ con- 
ducted sales., These should be investi- 
gated. 

2. He should agree that at all times 
during the auction sale, he or his part- 
ner will faithfully represent each article 
to be sold for exactly what it is. 

3. The stock to be sold by the auc- 
tioneer should not be “watered” by goods 
of inferior quality. 

4. False bidders, known as “cappers,” 
should be forbidden. 

» 5. Sales should be made in dignified 
manner, so that the store’s reputation for 
service is maintained. 

6. A record of each sale should be 
kept on slips of paper, or prepared forms, 
that are totaled at the conclusion of each 
day, and transferred to permanent books. 
7. The jeweler should furnish suffi- 
cient employes for receiving money, wrap- 
Ping and delivering goods to bidders and 
keeping records of sales, to avoid confu- 
sion or delay. 

The auctioneer who is employed 
should be present during, and should con- 


duct at least a large part of the auction. 
A full time substitute should never be ac- 
cepted; a part time partner or helper is 
often necessary to relieve the auctioneer 
of his duties, but the latter should be on 
hand while the former is working. 

9. At present, the services of the best 
type of auctioneer can be obtained on a 
10 per cent basis. 


As the auctioneer is the agent for the 
jeweler he should naturally be expected to 
faithfully represent the intent of his prin- 
cipal, as though he were himself a member 
of the firm whose goods he is selling. He 
should have a distinct sales personality that 
will make friends for himself and the store. 
He should be willing to work as hard to 
dispose of inexpensive items as he does the 
goods of higher prices. 

At the termination of a properly conducted 
auction sale, the jeweler and the auctioneer, 
as well as the public and the merchants of 
the community, should feel that fair treat- 
ment has been given and received, and that 
the interests of all concerned have been 
properly protected. 








The Season’s New Bracelets 





(Continued from page 43) 








chosen for wear on the wrist, heading the 
group on the right arm. 

This present decided vogue for the brace- 
let has brought into prominence the match- 
ing of this jewel with others to be worn 
with it. Earrings and bracelets make one 
popular combination, brooches and_ brace- 
lets, another. In the sketch is shown a 
set of cross-striped jewels where a_ pair 
of bracelets, a fingerring and a bandeau 
for the hair all correspond in pattern and 
gemsetting. 

Small diamonds from the rims to these 
jewels with pieces of faceted oblique-cut 
peridots and pale blue beryls make the 
striking light and dark contrast of the 
pattern. Pearls are especially beautiful 
when worn in this way with a pearl wrist 
watch on one arm and a tripple loop of 
pearls above the elbow on the other arm; 
pearl earrings with pendant fringes, a huge 
solitaire pearl in one of the pinkie rings 
and an entwined rope of small pearls for 
the hair. 








C. M. Hay, a jeweler at Coshocton, O., 
has purchased the stock and fixtures of the 
Carl B. Meade jewelry store, Coshocton. His 
present plans are to move into the rooms now 
occupied by the Meade store, staying there 
until February. At that time he will move 
back to his old establishment, which is now 
being remodeled. Mr. Hay has been in the 
jewelry business in Coshocton for the past 
30 years and has many friends in the jewelry 
trade and in other circles. 
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The Relation of Location to Success 





By J. H. Trecore* 


THE sanity of a buyer would be gravely 

questioned if he contemplated opening 
a fur store in one of the South Sea Islands, 
or if he proposed to sell summer’ garments 
in some frozen region of Alaska. The 
prospects of success are not much better 
when a business is opened up in a location 
where it is not needed and there is not the 
slightest chance of securing the necessary 
volume of sales. 

A survey of business locations, particularly 
in a large city, will clearly reveal how 
many enterprises are ill placed and have 
failure staring them in the face. Among 
the questions asked of those embarking upon 
a new enterprise, none is more important 
than about the location of the enterprise and 
its surroundings. We may feel entirely 
satisfied as to the capital staked on the 
venture, of the character back of the enter- 
prise; but if the location is not adapted 
and the proper volume of business unlikely 
to be obtained, then the capital would seep 
away and character will not prevent the 
wreck. 

Successful merchandising depends upon 
the ability to secure a proper patronage. 
The goods on the shelf will not turn into 
profits of themselves. They must be ex- 
changed for the coin of the buyer, and only 
in the proper turnover will the overhead and 
reasonable profits be protected. 

The Food Products Group, of the Atlanta 
Association of Credit Men, make it their 
business to counsel with new enterprisers as 
to their location, and to refuse sales to 
those who were set upon establishing them- 
selves in unlikely neighborhoods, where the 
proper volume of business cannot be secured. 


This is excellent service, worthy of dupli-° 


cation elsewhere, and in all credit depart- 
ments. 

Credit executives must think of the man 
at the other end of the credit transaction. 
He must not be permitted to run into avoid- 
able dangers. If he has not sized up 
properly the neighborhood where he pro- 
poses to locate, if it is not a fitting one for 
the enterprise, the credit department is per- 
forming a valuable service in urging him 
to select some other location or change his 
mind about opening up a business. 

Location of the enterprise has a direct 
relation to success. Its proper selection is 
a part of Capacity—one of the three C’s of 
Credit. The other two are Character and 
Capital. 

*Executive Manager, National Association of 
Credit Men. 








Kederal authorities have taken charge of 
a man who is charged with passing a forged 
check, drawn on the U. S. Naval Reserve, 
on Clement B. Bockenstette, jeweler, of 
Cincinnati, O., Friday. The man went into 
the store and bought a watch with a check 
calling for $21. The purchaser paid $7 on 
the watch and received $14 in cash, but 
the check was returned by the First National 
3ank and declared a fraud. The jeweler 
caused the man’s arrest and when taken to 
police headquarters he was recognized as a 
youth who had been loitering about City 
Hall posing as the Cincinnati correspondent 
of a nationally known news _ association. 
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Before the Income Tax Returns Are Filed — 





Some New Provisions of the Revenue Act of 1924 
By HARRY LEFKER* 














pe Income Tax as an American insti- 
tution has come to stay. As long as 
we shall have government budgets of $3,- 
000,000,000 an income tax is indispensable. 
The interest on our national debt is almost 
$1,000,000, 000 and the redemption of any 
portion of our debt is improbable. 

Each revenue act modifies and changes 
many provisions of the previous acts and, 
in addition, includes clauses not found in 
previous measures. Returns of income for 
the calendar year 1924 or for a fiscal year 
ending in 1924 are governed by the Revenue 
Act of 1924, signed by the President June 2. 

In this new act are found several impor- 
tant provisions that require our careful 
study. A thorough knowledge of the vari- 
ous technical sections of the law and the 
ability to apply them when occasion arises 
may save a taxpayer real money. 

The following important changes have 
been made in the Federal Income Tax Law: 
1. Tax rates have been reduced. 

2. Earned income is now taxed less 
than unearned income. 

3. Liquidating dividends are now 
treated as capital distribution. 

4. Allowance is made for capital loss. 

5. The penalty for evasion of sur- 
taxes has been changed. 

6. A tax on gifts has been introduced. 

These changes will now be discussed in 
detail as some or all of these provisions 
affect every taxpayer. 


1. TAX RATES 


The rates of normal tax imposed by Sec- 
tion 210 upon the net income of individuals 
for 1924 and thereafter are as follows: 

On first $4,000 in excess of credits, 
2 per cent. 

On next $4,000, 4 per cent. 

On balance over $8,000, 6 per cent. 

For the purpose of the normal tax there 
are allowed the following credits against the 
amount of net income: 

1. Dividends received from a do- 
mestic corporation. 

2. Dividends from a foreign corpora- 
tion deriving more than 50 per cent. of 
its income for the past three years from 
sources within the United States. 

3. Interest upon obligations of the 
United States which is included in gross 
income, 

4. In the case of a single person or 
married person not living with husband 
or wife—$1,000. 

5. In the case of a married person 
living with husband or wife, or head of 
a family—$2,500. 

6. $400 for each dependent. 

In addition to the normal tax, there is also 
levied a surtax calculated at different per- 
centages for different classes of income. 

surtax rates begin at 1 per cent. on the 
net income from $10,000 to $14,000 and 
Teach a maximum of 40 per cent. of the 


*Of Harry Lefker & Co.; accountants, New York.’ 


amount of the net income in excess of $500,- 
000. A net income of $10,000 is exempt 
from surtax. 

EARNED INCOME 

This is an entirely new distinction, that 
of earned and unearned income, not found in 
previous acts. 

“Earned income” means wages, salaries, 
professional fees, and other amounts re- 
ceived as compensation. In the case of a 
taxpayer in a trade or business in which 
both personal services and capital are ma- 
terial income producing factors, a reasonable 
salary for services actually rendered by the 
taxpayer, not in excess of 20 per cent. of 
his share of the net profits of such trade or 
business, shall be considered as earned in- 
come. 

l‘or example, “A” is the sole owner of a 
mercantile business, devotes his entire time 
to its management, and is entitled to receive 
all the profits. In 1924 the net profits of 
A’s business are $50,000. Let us assume 
that A draws a salary of $15,000, which is 
a reasonable salary under the circumstances. 
$10,000 of this amount (20 per cent. of $50,- 
000) will be taxed as earned income and the 
balance of A’s salary, $5,000, is taxable as 
ordinary income in the same manner as the 
remaining $35,000 profit of the business. 

If the taxpayer’s net income is not more 
than $5,000, his entire net income shall be 
considered to be earned income, and if his 
net income is more than $5,000, his earned 
net income shall not be considered to be less 
than $5,000. In no case shall the earned net 
income be considered to be more than $10,- 
000. 

In the case of an individual the tax shall 
he credited with 25 per cent. of the amount 
of the tax if his earned net income con- 
stituted his entire net income. 


LIQUIDATING DIVIDENDS 


The term dividend (except dividends on 
insurance policies) means any distribution 
to shareholders in money or other property, 
from the earnings or profits of a corpora- 
tion accumulated after Feb. 28, 1913. Every 
distribution is deemed to be made from earn- 
ings or profits to the extent thereof, and 
from the most recently accumulated earn- 
ings or profits. Earnings or profits accumu- 
lated prior to March 1, 1913, may be dis- 
tributed exempt from tax after all the profits 
earned after March 1, 1913, have been dis- 
tributed. However, such tax-free distribu- 
tion shall be applied against and reduce the 
basis for determining gain or loss, if any. 

Amounts distributed in complete liquida- 
tion of a corporation are to be treated as in 
full payment in exchange for the stock. Any 
gain then derived will be subject to normal 
and surtax. 

Under the old law, where a corporation 
distributed its property in liquidation the 
gain realized by a stockholder was taxable 
as a true dividend (subject to surtax only) 
to the extent that such gain was paid out of 
earnings accumulated after March 1, 1913. 
The new law treats a liquidating dividend as- 
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a sale of the stock, with the result that the 
gain to the taxpayer is treated as a. gain 


_from the sale of property which may :ibe 


taxed as a capital gain. 
This section does not take into cognizance 
dividends paid under a plan of reorganization, 


CAPITAL GAIN AND LOSSES 

“Capital assets” means property held ‘by 
the taxpayer for more than two years 
whether or not connected with his trade or 
business, but not including inventories. 

“Capital gain” means taxable gain from 
the sale or exchange of capital assets, while 
‘capital loss” means loss resulting therefrom. 

For example, “A” has a capital net gain 
of $100,000 and a loss of $10,000 from the 
operation of his business. Under the new 
law his tax is 1214 per cent. of $90,000, 
whereas his tax under the old law would 
have been 12% per cent. of $100,000, the 
full amount of the capital gain. 

Let us assume a taxpayer who has a capi- 
tal gain of $50,000 and an income from busi- 
ness of $50,000, his tax would be the sum of 
the ordinary tax (normal and surtax) on 
$50,000 (the amount of his ordinary net in- 
come) plus 12% per cent. of $50,000, the 
amount of his ott gain. 

In the case of a taxpayer, other than a 
corporation, who sustains a “capital loss” 
the tax would first be computed upon his 
“ordinary net income” under the regular 
normal and surtax rates, and from the 
amount would be deducted 124 per cent. of 
the capital net loss. This provision was not 
found in the old law and has the effect of 
limiting the reduction in taxes on account of 
i “capital net loss” to 12% per cent. of such 
loss. 

Example—“A” has an ordinary net income 
in 1924 of $100,000 and sustained during the 
same period a capital net loss of $25,000. 
His total tax would be the sum of the nor- 


mal and surtax on $100,000 less 121%4 per 


cent. of $25,000. 
EVASION OF SURTAX BY INCORPORATION: 


If any corporation is formed or availed of 
for the purpose of preventing the imposition 
of the surtax upon its stockholders or mem- 
hers through the medium of permitting its 
gain and profits to accumulate instead of 
being divided or distributed, there shall be 
levied a tax of 50 per cent. on its net income, 
in addition to the normal tax of 1214 per 
cent. Of course, it must be shown ‘by the 
government that the corporation was finan- 
cially able to pay a dividend, that the pay- 
ment of said dividend would not hurt the 
credit of the corporation, and that the money 
was not needed in the business. A corpora- 
tion may have a large surplus invested in 
the business and tied up in fixed assets and 
not have the ready cash to pay a dividend. 


TAX ON GIFTS 

For the calendar year and thereafter there 
is imposed a tax upon the transfer of prop- 
erty by gift on or after Jan. 1, 1924. If the 
gift is of property, the fair market value 
thereof at the date of the gift shall be con- 
sidered the amount of the gift. 

The amount of the gift subject to tax is 
determined by deducting from the total 
amount of such gifts: 

1. An exemption of $50,000. 

2. Gifts to recognized charitable or 
philanthropic societies. 

3. Gifts the aggregate amount of 
which to any person does not exceed $500, 
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To Wholesale Jewelers 





HIS is a last-minute Christmas. Jewelers’ stocks are none 
too large, yet the next week will see a tremendous amount 
of buying. @ To help you help your customers care for this 
business, we have prepared tremendous stocks in all the 
standard qualities of Deltah Pearls. Wire us your orders for 


quick service. 


To Retail Jewelers 





Deltah Pearl necklaces which you need at once, wire us 
your requirements including wholesaler’s name and you will 
receive service direct from the factory. 


Wire Your Orders to 














358 Fifth Avenue :: New York 
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- L. Heller & Son, Inc. 
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4 hs your Deltah Wholesaler is out of stock on any of the 
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By L. Reid 
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Nit of the season’s novelties is the 
pouched white bag, sewn with pearls. 
The bag, whether large or small, trimmed 
with a long fringe of tiny pearls, at the bot- 
tom and at the top, is a triumph of “lustre,” 
the effect so ardently sought after this year. 
Sometimes these bags, worn with the pearled 
gown, are sewn with seed pearls, either real 
or imitation, sometimes pearls, imitation of 
course, of all sorts and sizes are sewn to 
the white satin foundation, regardless of 
size or color. They appear to have just 
been thrown on the surface pell-mell, any- 
way and anyhow. The bag, which will be 
carried out in all kinds of gems, for the 
Winter, to match the gown, is one of the 
prettiest novelties seen in Paris this Fall. 
It makes a wonderful gift, for it always 
comes in handy. 
Se = 
Another very popular gift this year is the 
fan. Carried out in mother-of-pearl, it is 
very fashionable. It is indeed dubious 
whether anyone will attend a great ball or 
reception without a fan this Winter, and 
many women are glad to have something in 
their hands again. For the old fashions are 
being revived. Arms are no longer swung, 
they are held to the side of the body, while 
women are walking in the old-fashioned 
way again, not faintly reminiscent of battle- 
fields and canteens, but speaking of careful 
training and lessons in deportment. 
x * x 


One of the characteristics of the present 
Paris season is the rapidity with which the 
fashions change. Small hats with a high 
crown are now worn. They resemble a 
bishop’s mitre. The hair, bobbed, was 
brought down low over the ears throughout 
the Summer and early Autumn. This mode 
is still seen, but does not “go” with the new 
high-crown “mitre” hat. For this fashion, 
the ears are left uncovered, the hair being 
brought low down on the forehead, in the 
centre, just between the eyebrows, which are 
almost touched by the lock of hair, which 
appears under the hat. These changes, not 
important in themselves, affect the jewelry 
trade very drastically. For the long, drop 
earring was introduced to accompany the 
covered ear. There was no necessity for 
anything pretty under the enveloping lock 
of hair. Uncover the ear, and the lobe must 
be decorated. Thus if the long earring is 
worn, there must be a pearl or other fine 
stone resting on the lobe of the ear, while 
the inclination will be towards a small, 
broadened out earring, instead of the elon- 
gated ornament of today. 

* * x 


Another item of fashion news which 
affects the jeweler very closely is the edict 
that hats are to be worn for “dancing.” The 
mode of laying them down, by the side of 
the tea table, or even leaving them in the 
cloakroom has been abandoned as something 
quite “proper” for the Summer months but 
hot quite the thing for the Winter season. 

aturally when hats are worn, hair orna- 
ments are little in request. And this mode 


of retaining the hat—the natural sequence 
of the bobbed hair fashion—is spreading 
beyond the afternoon to the evening function. 
The theatre manager in France absolutely 
bars hats excepting in the boxes and thus 
people will go bareheaded, with magnificent 
coiffures of all sorts, to opera and theatre 
as usual, but at the music hall hats will be 
worn this Winter. Besides this, full eve- 
ning toilettes, with hats, are being worn at 
the cinemas in the fashionable quarters. 
These cinemas are providing luxurious seat- 
ing accommodation for their clients, who are 
getting to look upon visiting the cinema very 
much in the same way as going to the 
theatre. Parties of friends dine and go to 
the cinema, instead of theatre, in Paris to- 
day. There are bars attached to the estab- 
lishment, and everything is done well, while 
there is a blaze of light in the house. 
* * * 


As head ornaments are invisible, under a 
ing colors are nasturtium, or a tint of yellow, 
the pearl necklace, at “dancing” and cinema 
this Winter. Wearing a handsome wrap, 
that she only throws off while actually danc- 
ing, or for a few minutes in her box, the 
only jewels that are really seen to advan- 
tage are her pearls, as of course she always 
throws her fur coat open on entering the 
brilliantly lighted fashionable cinema, or the 
“dancing.” Few Parisians are content with 
only one row of pearls, they sport two, three 
and even four rows of “fine” pearls. Natu- 
rally good pearls are always cheap. They 
do not go out of fashion like other jewels 
and can always be restrung. But it is a 
mode that can only be followed by those 
who have the necessary capital to lock up 
in this kind of ornament. 

* %* * 


A leading milliner tells me that the com- 
ing colors are nasturtium, or a tint of yellow, 
red, mauve, porcelain (or Delft) blue, China 
pink, with jade. “These shades,” she went 
on, “are copied from china cups and saucers, 
for Chinese fashions are still in. Flowers, 
for hats (the French woman of today wears 
hats with flowers in Winter and fur and 
feathers in the dog-days, she added in 
parenthesis) are painted with a kind of 
enamel, to give a shiney, glossy surface, 
like that of lacquer work. Naturally 
jewelry worn with hats will correspond. 
Thus you may safely expect that jade 
sautoirs or necklaces will have another sea- 
son of popularity. Coral, too, and in fact 
anything that has a shiney surface in one 
of the shades 4 la mode, will be worn. Nat- 
urally variegated pebbles will have a vogue, 
with all the many imitations of these 
pebbles, for mixtures of all kinds are very 
much sought after everywhere this Winter.” 


* * 


Plaids, that the French called “Ecossais” 
or Scotch, are having a ready sale. All 
patterns in squares, in contrasting colors, 
take well. It is lacquer-work colors trans- 
lated into woolens and silks. Even one- 
color surface cloths are only seen in brilliant 
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hues. Nothing is too loud or noisy for the 
Winter coat or mantle. Costumes, too, are 
made in smooth cloths, of vivid hue. Jade 
and bottle green vie with yellow-red and the 
porcelain blue of the china shop. These 
foundations for jewelry—for that is what 
the modern costume or gown amounts to— 
naturally call for more color, otherwise the 
background drinks up the tints of the orna- 
ments and makes them look neutral. Thus 
a perfect riot of color will be seen for the 
semi-precious jewel, at least. 

While day clothes, whether morning or 
afternoon, call for luxurious ornaments, the 
very low evening gown entails an even 
iarger display of fine gems. In _ brilliant 
lacquer color material, it will take all the 
art of the Paris jeweler to find something 
with sufficient color “to hold its own” with 
such a background. “In considerable quantity 
and the best possible quality,” is the rule 
for the trade, busy making the Winter 
models. For it is only after Advent that 
the Parisienne really lets herself go as re- 
gards ornaments and evening gowns, but she 
is planning and buying in for the New Year 
festivities already. “Nothing too brilliant” 
is her watchword. 

* * * 

The double-headed or twin pin, is becom- 
ing wider like everything else. Made with 
a single large stone, either in semi-precious 
stones or in an imitation ruby—for being 
used for fastening, the double-headed pin 
easily gets lost—the newest models have an 
outer line of tiny pearls or brilliants to give 
breadth to the ornament. Sometimes these 
stones are set on metal stems, which lends 
still more width to the pin. 

k ok x 

Buckles, intended as gifts, that can be 
used for anything, either as an ornament for 
the waistbelt, for instance, or to be intro- 
duced among the trimming of the hat are 
very wide. Sometimes there is a design in 
high relief carried out in pearls. Buckles 
for shoes, almost as wide as long, are made 
in a complicated design of pearls, set in 
silver, the four silver bands winding in and 
out, make a pretty design. Japanese pearls, 
too, are being much used for shoe buckles, 
sometimes a pattern resembling a true lover’s 
knot is evolved. 

* * * 

Cubes—especially crystal cubes—are much 
seen for sautoirs. Sometimes they are 
threaded alternately with pearls of about 
the same size. But everywhere pearls are 
seen and no sautoir seems complete without 
them. Squares of crystal, without width, 
lozenges and other shapes are threaded on 
ropes of seed pearls, at regular intervals. 
For although the plain pearl necklace is 
prime favorite in Paris this Winter, every 
variation is seen, when the pearls are not 
genuine. The network pearl bracelet, made 
of strands of seed pearls, is very popular, 
for it gives width, which is much desired 
in Paris today. 

* * * 

Tiepins of men include some made of a 
ring of metal, containing a single pearl. 
Earrings on somewhat the same plan are 
also seen, a single pearl, at the end of a 
slender chain, being enclosed in a circlet of 
gold, or again in a square frame, which is 
not, however, hung at right angles. Single 
rings with. pearls, surrounded hy tiny dia- 
monds are selling well. 
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Lonpox, Dec, 2.—The information that 
Bolshevik diamonds are now gradually being 
marketed by Dutch diamond men who pur- 
chased from Continental buyers who specu- 
lated in the Russian goods when stocks of 
rough diamonds were inadequate will come 
as a surprise to many in the trade who 
thought the Bolshevik diamonds bogey had 
been sufficiently squashed. According to 
Backes & Strauss, the big gem dealers of 
Holborn Viaduct, E. C., Russian gems are 
being marketed in this way and their quality, 
on the whole, is disappointing. Commenting 
on the diamond market in general to THE 
JeweLers’ C1RCULAR, the firm says: “In the 
past fortnight the improvement in business 
generally has been well maintained. Several 
parcels have been sold, noticeably in straight 
sizes in melees. These are being largely 
used in the manufacture of bracelets, which 
seem more fashionable than ever. Although 
the demand continues for large brilliants the 
rise in price makes the sale of them in- 
creasingly difficult in this country, and most 
of them are being shipped abroad. The 
market for rough remains firm, the two last 
shipments having been entirely sold out. 
Some of the Antwerp buyers, disappointed 
in their demand for rough, have speculated 
in the Russian goods which are now being 
gradually marketed by the Amsterdam 
Syndicate who bought them. These goods 
contain a very small percentage of white 
goods, and give, on the whole, a disappoint- 
ing result when re-cut. One generally finds 
them not quite round, uneven in the edges, 
and nearly always thickish. They cannot 
be compared with stones newly cut from the 
rough. At the high prices that have been 
obtained for them as old cut goods there is 
a considerable doubt that these Bolshevik 
diamonds can be disposed of at a profit. 


* * * 


Fashions for the Riviera this Winter will 
include gold stockings, Genoa velvet shoes 
capped with gold, and silver coats of mail 
that will be worn as cloaks. The Daily 
Mail says that golden stockings made of gold 
thread cost $1,000 the pair, but are likely to 
be popular with the Riviera trippers. 


*x* * * 


A number of jewelers are being victimized 
by what is known here as the “cat jewel 
thief,” so-called because of the thief’s agility 
in clambering over sloping roofs and swing- 
ing from window to window. H. Samuel, 
Ltd, an Islington jewelry firm, were vic- 
timized this week to the extent of $5,000, 
the “cat-thief” swinging from the roof of a 
tobacco shop next door to the top of the 
three-story jewelry shop 14 feet below and 
boring his way through ceilings and floors 
to the show cases on the first floor. 

* * * 

One of the alleged jewelry bandits who 

tobbed a Birmingham jeweler in Birminghat 





last week and knocked down and killed a 
woman while making a get-away in a stolen 
automobile was arrested and charged with 
manslaughter and shop breaking the orher 
day at a London police court. Four men 
were concerned in the affair and by prompt 
action the police trailed them to London. 
Other arrests are expected hourly. Sore 
$5,000 worth of gems were stolen by the 
automobile bandits. The arrested man is re- 
serving his defense. 
* * * 


There is reported to be considerable con- 
troversy in Sheffield on the. proposal to 
standardize either legally or by arrangement 
the quality marks on electro-plated goods 


the first move towards which it seéms, came’ 


from members of the retail trade with a re- 
quest that the true quality of the article be 
designated by the letters “E. P. N. S., A. 1.” 
The matter is an important one for Sheffield 
where the good name of electro-plate 
emanating from that city appears to be in 
jeopardy. The Sheffield Silver Trade 
Technical Society has already discussed the 
matter which is only likely to be settled 
satisfactorily by co-operation by both manu- 
facturer and retailer in threshing out the 
question from all angles, 


* * * 


There are indications that the Sheffield 
plate and cutlery trade is going to be fully 
occupied right up until Christmas on medium 
grade orders mostly of a seasonal kind. 
Although the high-class plate and cutlery 
houses are busy they expect to be through 
with their special yuletide orders in the next 
two or three weeks. There is an exceptional 
demand for electro-plate that looks well and 
is not too high in price and retailers are 
stocking up well in advance of requirements. 
The demand for the highest quality electro- 
plate is limited, as is the request for silver 
goods. The very large output of stainless 
cutlery now keeping factories busy will, it is 
anticipated, be absorbed by the Christmas 
trade. The coupon trade is said to be de- 
veloping with the result that some very 
good orders are being placed with the electro- 
plate, silver and cutlery people. 

*x* * * 


Rifled steel-clamped and sealed cases from 
which some $50,000 worth of bar gold was 
stolen in a bullion consignment from Rho- 
desia to London have been sent to Scotland 
Yard where officials have taken charge of 
the robbery case. The bullion shipment con- 
sisted of 24 steel-clamped and sealed cases, 
each bar of gold being in a separate wooden 
case. At the refiners’ establishment this 
side three of the cases upon being opened 
contained ingots of lead of the equivalent 
weight of the gold bars. The robbery was 
cleverly conceived and carried out since the 
cases and seals were intact when opened. 
The Yard says the substitution trick was 
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worked at the South African end of the 
journey, and the cables aré being worked 
overtime in connection with this belief. It 
is understood that the bullion was insured. 

* * * 


The Sunday Express, commenting on the 
new and startling jewelry designs emanating 
from Paris these days, says that as skirts 
ascend earrings descend. Earrings, eight 
inches in length, it seems are having a 
vogue in the French capital, some of the 
designs reaching beyond the shoulder. The 
earring designs in London this season are 
certainly novel but the excessively elongated 
type has not yet made its appearance here. 
A lot of the stones used in the new type 
earrings are imitation. They would cost 
small fortunes, otherwise, and be available 
only to millionaires’ wives. The newest 
designs in earrings have graduated links in 
diamonds, or near-diamonds. Oblongs, 
circles and narrow panels in various gems 
make up the four or five inch length termi- 
nating in a drop jewel the size of a bird’s 
egg. Some earrings have tassels of seed 
pearls. Others have a beaded fringe effect, 
while the Egyptian style earring is like a 
book sampler of ancient usage, the em- 
broidery done in colored beads. 


* * * 


The Christmas rush at Sheffield for silver 
and electro-plate is now  petering out 
although some firms are still working over- 
time. The majority of the silver and electro- 
plate firms say they have had only a 
moderate season, their chief orders emanat- 
ing from hotels, cafes and shipping houses. 
The proposal to standardize the quality 
marks on electro-plated goods is viewed 
with mixed feelings in Sheffield. The plan 
is considered workable with regard to such 
articles as forks and spoons. As regards 
hollowware the scheme is considered im- 
practicable. Birmingham reports a good 
share in the seasonal jewelry activity and 
most jewelry houses have been pretty busy 
with Christmas novelty jewelry. Since 
August, the jewelry houses say, there has 
been a good business in medals and stamp- 
ings. 

xk * * 

Cautiousness was the keynote of Lord 
Harris’s speech at the annual meeting here 
of Consolidated Gold Fields of South Africa, 
particularly with reference to future pros- 
pects. He thought the present satisfactory 
position of the company would be maintained, 
if not improved upon, providing there is 
immunity in the Transvaal from labor 
troubles and a realization of anticipations 
so far as concerns the promising outlook 
in gold, platinum, silver and other proper- 
ties controlled by it. The cash position, he 
said, shows some $3,040,000 for the past year 
as against some $2,685,000 for last. The 
difference is due to excess of profit earned 
over dividends distributed. 








Charles W. Wamsley, aged 30 years, a 
jeweler, died suddenly in an automobile at 
Bristol, Va., a short time ago, from an at- 
tack of acute indigestion. Mr. Wamsley was 
taken ill at Ryland’s jewelry store where 
he was employed and died before he could 
be taken home. The body was sent to his 
former home in. Charlottesville, Va. A 
widow and child survive. --— 
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LONDON OFFICES: Telephone FACTORIES: 
4-5 Holborn Circus Bryant 5958 10 Dyers Buildings 
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INDIA 
Bombay Calcutta Rangoon 


When in London a visit to our London office and factory will be of interest to you. 
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BANDITS GET VALUABLE LOOT 





Four “en Gagged by Two Robbers Whe 
Escape with Diamonds Valued at 
About $30,000 


Canion, O., Dec. 10—Four men were 
gagged with strips of adhesive tape, and dia- 
monds with an estimated value of $30,000 
stolen late Monday when two armed rob- 


“mained in the office for some time. 


THE JEWELERS’ CIRCULAR 
ing to Smith the robbers entered about 5.30 
o’clock and leaped over the counter. They 
appeared to be in no hurry he said and re- 
Arthur 
Jacobs said he believed the robbers remained 
20 to 25 minutes. 

“We willbe back so don’t move,’ one of 
the robbers “said, according to Jacobs. 
Jacobs said that after the robbers had been 
gone a couple of minutes, one of them opened 














EMPLOYES OF THE OHIO JEWELRY MFG. CO.. WHO WHERE BOUND AND GAGGED BY YOUTHFUL 
ROBBERS 
Left to right:—John Delapris, Arthur Jacobs, Jack Borcoman and Joe Smith. 


bers entered the workrooms and general 
offices of the Ohio Jewelry Mfg. Co., 
Citizens building, according to police. 

The company specializes in mounting and 
setting diamonds for a number of retail 
stores in the city, Massillon, Alliance and 
Akron, They are reported to have had a 
large number of stones on hand at the time 
owing to the near approach of the holiday 
season. 

When the two bandits entered the rooms 
they immediately covered the four men with 
revolvers. The tape was placed over their 
mouths to prevent an outcry and the men 
were bound. While one of the bandits kept 
the men covered with revolvers the other 
gathered up the gems. The men made their 
escape from the building and police said they 
were without a clue Tuesday. 

An employe of an office nearby on the 
same floor the jewelry company is located 
reported having heard a commotion in the 
room between 5.30 and 5.45 o’clock, but sus- 
pected nothing. When the police received 
the call the front door of the building was 
barred by a guard and a search was made 
of the entire building, but at that time the 
robbers had made an exit. 

Those who were bound and gagged gave 
the names of Joe Smith, Arthur Jacobs, Jack 
Borcoman and John Delapris, according to 
Police, 

Smith who was engaged in checking up 
his loss with customers Tuesday said he be- 
lieved his loss would reach $30,000. Accord- 


the door and looked in and then left. 

The burglary was one of the most daring 
which has occurred in downtown Canton in 
recent years. The building in which the 
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factories of the Ohio Jewelry Mfg. Co. is 
located overlooks the public square. In 
checking up his loss Smith said the thieves 
took all of the gold and silver used in their 
work. 

Jewelry firm representatives who had left 
work with the Ohio company this week are 
busy checking up their loss and until careful 
inventory has been completed the exact loss 
will not be determined. 





Canton, O., Dec. 11.—Detectives assigned 
to clear up the $30,000 diamond robbery 
which occurred late Monday at the Ohio 
Jewelry Mfg. Co. plant, Wednesday morning 
were hot ‘on the trail of evidence. Chief of 
Detectives Edward Swope is directing the 
hunt. 

The gems stolen were mounted and were 
in two lots, one lot being valued at $20,000 
and the other at $9,000. Odd pieces taken 
may run into a few hundred dollars more. 

It is believed that the burglars made their 
get away down the fire escape in the rear of 
the building and left town in a_ waiting 
automobile. 








Starting the World’s Largest Clock in 
Jersey City, N. J. 





HE world’s largest clock atop the Col- 
gate factory in Jersey City, N. J., and 
which can be seen over the entire New 
York harbor, was placed in operation re- 
cently when Mayor Hague of Jersey City 
pressed a button starting the clock in opera- 
tion. A full description of this clock and 
its mechanism appeared in THE JEWELERS’ 
CrrcuLtar October 15. In the illustration 
herewith the Mayor can be seen winding up 
the master clock which operates the big 50- 
foot clock. Beside him is Sydney Colgate, 
while at the other side of the clock are 
Commissioner A. Harry Moore and Seth 
E. Thomas, Jr., of the clock firm that built 
the great timepiece. 





LARGEST CLOCK AT JERSEY CITY 
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SENT TO JAIL 





Joseph Schwartz, Former New York Dia- 
mond Dealer, and His Son Samuel 
Plead Guilty to Charges of Con- 
spiracy to Conceal Assets 
On the eve of trial, and just after lederal 
Judge John C. Knox, sitting in the United 
States District Court for the Southern Dis- 
trict of New York, had ordered the clerk 
of the court to impanel a jury, Joseph 
Schwartz, former diatnond dealer at 68 
Nassau St., and his son, Samuel, pleaded 
guilty last Thursday to the indictments that 
had been found against them about six 
months ago. Judge Knox sentenced Joseph 
Schwartz, the father, to serve one year in 
jail, and his son, Samuel, to four months in 
jail, both defendants to be incarcerated in 
the Westchester County Jail near White 
Plains, N. Y. In passing judgment on the 
two Schwartzes, Judge Knox called atten- 
tion to the ever increasing fraud in bank- 
ruptcy cases and to the fact that in order 
to protect the commercial world, it was nec- 

cessary to impose jail sentences. 

It will be remembered that Joseph 
Schwartz was engaged in the diamond busi- 
ness at 68 Nassau St., New York, and that 
a petition in involuntary bankruptcy was 
filed against him in January, 1924. His lia- 
bilities exceeded $300,000 and the assets that 
came into the hands of the trustee were 
about $40,000. Shortly after the failure, 
various creditors who were members of the 
National Jewelers Board of Trade applied 
to the Board for the use of its Fighting 
Fund and thereafter a series of examina- 
tions were conducted by Greenbaum, Wolff & 
Ernst, attorneys for the Board, S. Howard 
Imbrie, and David W. Kahn, representing 
creditors. 

The information brought out at these ex- 
aminations together with other data secured 
from other sources, was presented to the 
District Attorney’s office and resulted in the 
indictment several months ago of Schwartz 
and his son Samuel. The findings of the 
Grand Jury charged the Schwartz pair with 
conspiracy to conceal assets and on Aug. 11 
father and son entered pleas of not guilty. 

Assistant United States Attorney Cary 
Brecher handled the case for the Government 
in an able fashion and stated the facts to 
the court at the time of the imposition of 
sentence, Herbert A. Wolff, of Greenbaum, 
Wolff & Ernst, attorneys for the National 
Jewelers Board of Trade, S. Howard Imbrie 
and David W. Kahn also addressed the court 
and urged that sentences commensurate with 
the crimes be imposed. On behalf of the 
two defendants, Ex-Judge Alexander Wolf 
and Harold Fleischer, their counsel, begged 
for leniency, particularly for the younger 
Schwartz, 

Louis P. Galenson, C. P. A., who has 
worked up the accountancy features of many 
of the fraudulent bankruptcies in the jewelry 
trade was to have been the star witness for 
the Government. Mr, Galenson had worked 
on the case for weeks, and it is understood 
that the case of the Government rested 
largely on the results of his investigation. 

In commenting on the case to a JEWELERS’ 
CigcuLar reported, Mr. Wolff, of Green- 
baum, Wolff & Ernst, said: 

“The conviction of Joseph and Samuel 
Schwartz of the charge of conspiring to con- 
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ceal assets and concealment of assets marks 
the end of another successful prosecution 
instituted by the National Jewelers Board 
of Trade in its unrelenting fight against 
fraudulent bankrupts. The failure of 
Schwartz was very flagrant. It is to be 
hoped that convictions of this kind will help 
to stamp out fraud in the jewelry trade and 
will serve as a warning to others who may 
he contemplating crooked failures.” 








AUCTION ORDINANCE FIGHT 





Los Angeles Jewelers Succeed in Having 
Amendments to City Ordinance Passed 
and Are Fighting Violators 


Los ANGELEs, Cal., Dec. 10.—As a result 
of the number of jewelry auctions starting 
up in this city and the reports that numerous 
other persons were preparing to ship stocks 
of inferior jewelry, watches and so forth 
here to be sold at auction previous to the 
holidays, a considerable number of the lead- 
ing legitimate jewelers, by united effort. 
succeeded on Nov. 20 in getting an amend- 
ment to the existing city ordinance regu- 
lating auctions to prevent the menace of such 
sales. 

The amended ordinance, stripped of some 
of its redundant verbiage, provides that it 
shall be unlawful to offer for sale at auc- 
tion any jewelry, clocks, watches, silver- 
ware, etc., provided that this section shall 
not apply to judicial sales or sales by execu- 
tors, administrators or assignees for the 
benefit of creditors or bona fide purchasers 
therefrom, or to sales by licensed pawn- 
brokers of unredeemed pledges, nor to the 
sale of stock on hand at the commencement 
of such auction of any person, firm or cor- 
poration that has, for one year next preced- 
-y such sale, been continuously in business 
in Los Angeles as retail or wholesale mer- 

‘rv watches etc... when such 
sales are held on successive days, Sunday 
and holidays excepted, and provided the auc- 
tion shall be conducted at the regular place 
of business of such merchant. 

A second section provides that “whereas 
a great deal of jewelry has been and is be- 
ing shipped into Los Angeles from outside 
cities for the purpose of disposal at auction 
during the holidays,” and such stock is often 
fraudulently advertised as bankrupt stock, 
and “whereas, investigation by the law en- 
forcement agencies discloses the fact that in 
many instances the jewelry thus disposed of 
is of inferior quality, and whereas, this or- 
dinance prohibits the shipping for special sale 
of any of said articles, thus doing away with 
purchase under the strain of mob psychology 
of inferior articles of jewelry,” this ordi- 
nance was urgently required and made ef- 
fective at once on publication. The first 
publication was made Nov. 24. 

As expected, a determined fight against 
the ordinance has been started. Already 
three temporary injunctions against it have 
been entered. The first, however, was dis- 
solved by the court. The others are pend- 
ing. Several arrests have been made under 
the new ordinance and others are likely to 
he made immediately. In one or more in- 
stances the one arrested has been released 
on bail and at once resumed selling at auc- 
tion only to be re-arrested and_ released 
again on bail and again starting his auction. 
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Both sides in the controversy are very de- 
termined to fight to a finish. , 








AUCTION ORDINANCE UPHELD 
Supreme Court Justice Edgcomb Sustains 
Legislation of Watertown City Council 
Regulating Jewelry Auctions 


Watertown, N. Y., Dec. 9.—Supreme 
Court Justice Ernest I. Edgcomb in special 
term at Syracuse this week upheld the ordi- 
nance passed by the Watertown City Coun- 
cil regulating jewelry auctions. The deci- 
sion came in the case brought by M. S. 
Carlton, local jeweler, who attempted to 
obtain a permanent injunction restraining the 
city from enforcing the ordinance, 

Attorney Arthur L. Cohen, counsel for 
the jeweler, said that Mr. Carlton will not 
abide by the order until a copy of it is re- 
ceived in the city. Attorney Francis EF. 
Cullen appeared for the city owing to the 
illness of Corporation Counsel Frank K. 
Purcell. The auction sales began a week 
ago and are being continued, but a copy of 
the order is expected in a day or two, when 
the sales will be halted. 

In his opinion Justice Edgcomb says 
that the city is within its rights to regulate 
auction sales not only on the streets but 
within the stores, in a reasonable way. He 
sets forth that no evidence was introduced 
that the council was actuated by any malice 
in passing the ordinance, and that the ordi- 
nance is not in conflict with the personal 
property law. 

Attorney Cohen argued that the ordinance 
is unconstitutional and exceeded its au- 
thority. 

Attorney Cullen argued that the courts 
have no right to interfere with the police 
authority of the city council obtained from 
the State legislature. 

The council passed its ordinance two 
weeks ago. A few days later Attorney 
Cohen on behalf of Mr. Carlton obtained 
a temporary injunction against the city. One 
of the provisions of the ordinance is that 
the jeweler keeps a sale book. Attorney 
Cohen said the case may be carried to the 
Federal Court. A violation of the ordi- 
nance carries a fine of $25. 





Watertown, N. Y., Dec. 10—M. S. 
Carlton, local jeweler, continued his fight 
today against the city’s new ordinance re- 
stricting jewelry auctions, when he obtained 
from Federal Judge Frank Cooper at Utica 
a temporary injunction restraining the city 
from interferring with him. 

The injunction is returnable before Judge 
Cooper, Dec, 20. Attorney Arthur L. Cohen, 
representing Mr. Carlton, obtained the in- 
junction. The city a week ago won its 
action in Supreme Court. 

The ordinance requires the auctioneer to 
keep a book with record of all persons 
buying articles. This is to prevent capping, 
i. e., having confederates of the auctioneer 
in the room to bid up the prices. 

Mr. Carlton is keeping a book, but it is 
said that many purchasers sign fictitious 
names, 








The Thomas Jewelry Co., Princeton, Ind., 
has been succeeded to by Carl G, Apple- 
garth. 
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A GOLDEN ANNIVERSARY 





Blake & Ham Jewelry Store, Frankfort, 
Ind., Celebrates Notable Event 


Frankrort, Ind., Dec. 10.—The Blake & 
Ham Jewelry Store, Frankfort, Ind., on 
Monday, Dec. 8, observed the 50th anni- 
yersary of its founding, J. Leslie Rowe, pro- 
prietor, and employes acting as host in an 
“open house” to the community. 

The store is the outgrowth of a pioneer 
watch and jewelry business started by D. P. 
Blake, in a frame structure on the site on 
which stands the building which now houses 
it, The present quarters are in a stable, old- 
fashioned brick building erected in 1876, but 
commodious and convenient in arrangement. 
While the change of buildings was being ef- 
fected, Mr. Blake conducted his business 
from the original frame building which had 
been moved to the courthouse lawn tempo- 
rarily. 

With the broadening of the scope of the 
business in larger quarters, Mr. Blake took 
on an assistant, Charles Ham, who, 16 years 
later, became a partner, thus originating the 
frm name of Blake & Ham, which the store 
yet retains. 

Through the years, the business developed 
with the growth of Frankfort. The Blake 
& Ham Jewelry Store was known as a stable 
and dependable concern, its name a guaran- 
tee for the worth of its commodities. The 
policy of the store remains the same with 
the present administration. 

In 1895, Mr. Blake retired from active 
service in the store. About this time Mr. 
Rowe came in, and mastering the craft, be- 
came assistant to Mr. Ham, and later a si- 
lent partner. In 1919, Mr. Rowe purchased 
Mr. Ham’s interest, the latter remaining 
with the firm, however, as expert watch 
repairer, working through the Winter 
months only. 

The business, primarily that of watches, 
clocks and jewelry, through the years took 
on new aspects. Fine china and glass were 
added to the stock; also leather goods, beads 
and art objects. In November of this year, 
the Blake & Ham Jewelry Store opened an 
up-to-date gift shop, the goods being dis- 
played on show-tables, placed on a gallery 
built between the floor and ceiling at the 
rear of the store. In this shop are shown 
imported and domestic wares and art goods 
of the type belonging to the latest innovation 
in mercantile lines—that of the exclusive 
gift shop. 

During the keeping of “open house,” a 
portrait of D. P. Blake was shown in the 
large show window. Favors of carnations 
were given to the women callers and cigars 
to the men. 








Reward of $500 Offered for Return of 
Jewelry Stolen from New Phila- 
delphia, O. Store 


New Puiapecputa, O., Dec. 10.—Dia- 
monds valued at between $1,500 and $2,000 
Were stolen Tuesday from the Watch Shop 
iere, a local jewelry store, according to the 
police, A reward of $500 is being offered 
by John Joss, proprietor of the establishment, 
for return of the diamonds set in 12 ladies’ 
"ings, it was learned today. 

A description of the missing stones was 
‘urnished Canton police as well as a descrip- 
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tion of two middle-aged men who are sus- 
pects. 

The diamonds were taken from the store 
unknown to the proprietor, clerks and cus- 
tomers at the time of the theft. 








DEATH OF DAVID L. MATHEZ 





Widely Known Swiss Watch Expert a Victim 
of the Grippe 

Word was received in New York last 

week from Switzerland of the death of 

David Louis Mathez, widely known through- 

out the watch trade in this country for his 

contribution to all work for the betterment 





THE LATE DAVID L. MATHEZ 


of Swiss watches and watchmaking. Mr. 
Mathez was the technical director of the 
Agassiz Watch Co. of St. Imier, Switzer- 
land, and had been associated with that con- 
cern for 37 years, 

The deceased came of a family widely 
known in the watch trade. He was born 
April 27, 1864, and learned the watchmaking 
trade as a boy, serving an apprenticeship 
under his father. He later, in 1881, entered 
the employ of the Agassiz Watch Co., con- 
trolled by the A. W. Wittnauer Co. of New 
York, and had remained with that concern 
ever since, serving in various capacities until 
he reached the position of technical director. 

All his lifé Mr. Mathez had been inter- 
ested in creating a higher standard for Swiss 
watches and at the same time, a_ higher 
standard for the Swiss watchmakers. He 
was interested in developing the industry 
both on the technical and practical sides and 
gave his time, thought and support to many 
movements for the uplift and development 
of both the industry and the workmen. His 
extensive experience in the manufacture of 
watches caused him to get a_ reputation 
throughout Switzerland as an expert horol- 
ogist, particularly through his work in in- 
venting a large number of the models used 
by the Agassiz company. His death is con- 
sidered a deep loss to the watch trade of 
Switzerland. 

Personally, Mr. Mathez was a man of 
excessive modesty despite the reputation he 
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attained as one of the trade’s master workers. 
He made hosts of friends both within and 
without the industry who were attracted to 
him by his many sterling qualities. His 
death came after a long period of ill health 
which was due to an attack of the grippe 
which he contracted shortly after the war 
ended and since that time he has gradually 
failed. 

Mr. Mathez is survived by two sons, 
Pierre and Ernest Mathez, who have been 
associated with their father in his work for 
many years and will continue the direction 
of the Agassiz factory along the lines and 
principles which the deceased has followed 
in his efforts to produce watches of the 
highest quality. 








Canton, O., Police Arrest Two Suspects Fol- 
lowing Attempt to Rob a 
Jewelry Store 


Canton, O., Dec. 10.—An attempt was 
made Wednesday to rob the display window 
of Emerman’s jewelry store at 310 Tus- 
carawas St. E. by cutting the glass. Two 
men are being held by the police on sus- 
picion for the attempted burglary and for 
possessing burglar tools. One of them is 
said to have attempted to throw away a glass 
cutter when he was placed under arrest by 
the police. 

The glass in the window had been cut 
above a tray which contained gold coins, but 
efforts to push the glass in had failed before 
the men were discovered at work by a night 
watchman nearby. 

The men were seen loitering about the 
store at 1 a. M. by motorcycle officer Mc- 
Donald as he was returning from another 
part of the city. About an hour later a 
call was received at police headquarters that 
an attempt was being made to enter the 
jewelry store. McDonald immediately started 
a search for the two men he had observed 
on the street and placed them under arrest. 
The police are making an effort to connect 
the pair with a number of jewelry robberies 
staged in the Canton district during the past 
several weeks. 








Post Office Department Urges Shop Early, 
Mail Early Campaign to Relieve Mails 


Wasuineoton, D. C., Dec. 16.—The Shop 
Early, Mail Early campaign inaugurated by 
Postmaster General New last year proved to 
be an unqualified success. It was of great 
benefit to the people and also enabled post 
office employes to deliver all the Christmas 
mail before noon on Dec. 25. The De- 
partment again this year asks the hearty 
co-operation of the public in order that the 
record made last year may be equaled if not 
excelled. 

When you shop early and mail early you 
are helping the clerks in the post office to 
eat their dinners home and you are greatly 
benefiting yourselves. You have a greater 
chance to secure a better selection of gifts 
from the stores, you have more time to 
wrap them securely and you are sure that 
they will arrive at their destination in time 
to be opened Christmas morning. You are 
also relieving the burdens on the clerks be- 
hind the counters in the stores, and you are 
giving a practical demonstration of the good 
will that Christmas time signifies. 
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DEATH OF WILLIAM F. HEEREN 





Oldest Jeweler in Pittsburgh Passes On at 
the Age of Eighty-Three Years 


pirrspurcH, Pa. Dec. 13.—William F. 
Heeren, one of the founders of the Heeren 
Bros, Co., and the oldest jeweler in Pitts- 
burgh, died at his home, 4733 Center Ave., 
Pittsburgh, yesterday. He was 83 years old. 

He had been in failing health for some 
time which was aggravated several months 
ago when he fell and fractured several of 
his ribs. At that time his life was despaired 
of, but he rallied, appearing one day at the 
store rather unexpectedly. He continued to 
go to his place of business until some days 
ago, when he became seriously ill and never 
rallied. 

Mr. Heeren was one of the best known 
jewelers in this part of the country, having 
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founded the firm which bears his name in 
1862, at which time he formed a partnership 
with his brother-in-law, Carl Weckerle, who 
died shortly after. Eight years later he 
formed a partnership with his brother, the 
late Otto Heeren, and in 1874 took W. F. 
Hofmann into partnership with him, chang- 
ing the firm name at that time to Heeren 
Bros. & Co. 

It being desired to recognize the loyalty 
of some of the men identified with the firm 
and give them an interest in the business, 
the partnership was dissolved in 1919 and 
Was continued as a corporation. At that 
time Mr. Heeren was elected chairman of 
the hoard of directors but about four years 
ago retired from active participation in the 
business, 

The deceased was the inventor of what is 
xnown as the Heeren badges, this concern 
being a large maker of badges for street 
tar employes and others. He also was the 
mventor of a process by means of which 
flowers can be pressed so as to retain their 
color and fragrance. The badges of the 
celluloid type, which the firm makes are now 
muse in all parts of the world and by 
railroad men and street car men in particular. 

Mr. Heeren, who was a man of quiet 
nature, was born in Eglen, Germany, Aug. 
§, 1841, and was educated in the public 
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schools of Germany. He came to America 
in 1860, just before the outbreak of the Civil 
War and lived in Philadelphia for two years. 
He came to Pittsburgh in 1862, engaging in 
the jewelry business after his arrival, the 
house being one of the oldest in this part 
of the country. 

The deceased was a member of the 
Technical Society of Pittsburgh, the Lincoln 
Club and other organizations. He is sur- 
vived by his son, Walter F. Heeren, also 
of the Heeren Bros, Co.; two sisters, Mrs. 
Alvina Nahmmacher of Brooklyn and Mrs. 
Louis Demmler and two granddaughters. 

The funeral services will be held Monday 
afternoon at 3 o’clock from his late residence 
in this city. 








DEATH OF H. J. HILDEBRAND 





Veteran Jewelry Salesman a Victim of Heart 
Failure While in Cincinnati 
Shortly after making several calls on Cin- 
cinnati, O., jewelers, Harry J. Hildebrand, 
western representative for the H. C. Lindol 
Co., Inc., manufacturing jewelers, Provi- 
dence, R. I., for Barrasso & Blasi, manu- 
facturing jewelers, Newark, N. J., and for 
the Paramount Jewelry Co., manufacturing 
jewelers, New York, died suddenly at the 
Havilin Hotel on Monday evening, Dec. &. 
The body was brought from Cincinnati to 
his home in Brooklyn, and was buried on 

lriday in Greenwood Cemetery. 

Mr. Hildebrand, who made his headquar- 
ters at 9 Maiden Lane, New York, had 
been connected with the jewelry trade for 
many years, and was one of the best known 
travelers in the industry. On Monday of 
last week he called on a number of Cincin- 
nati houses, and about 5 p. M. returned to 
his hotel. Ile complained to the porter who 
had been carrying his sample cases that he 
was not feeling well, but refused to have a 
doctor called. After taking some medicine, 
he lay down on his bed and the porter cov- 
ered him with an overcoat. ‘The porter 
then went downstairs, where he met Mr. 
Donnelly, an Attleboro manufacturer, and 
told him that Mr. Hildebrand was sick, Mr. 
Donnelly immediately went to Mr. Hilde- 
brand’s room, where he found the body 
lying on the floor. The veteran traveler had 
passed away only a few moments before. 
The cause of his death was diagnosed as 
heart trouble. 

At the time of his passing, Mr. Hilde 
brand’s son, W. D. Hildebrand, was in Buf- 
falo, N. Y., and after receiving a telephone 
call, immediately left for Cincinnati, arriv- 
ing there Tuesday evening. Upon his ar- 
rival, Mr. Hildebrand found that his 
fathers’ body and personal effects had been 
given excellent care by friends and the em- 
ployes of the Havilin Hotel. 

Mr. Hildebrand left Cincinnati with his 
father’s body Tuesday night and arrived in 
New York Wednesday night. The remains 
were immediately brought to his late home 
at 474 E. 24th St., Brooklyn. On Thursday 
evening, religious services were held with 
Dr. Luther Gable of St. Stephen’s Lutheran 
Church, officiating. These services were 
followed by Masonic services under the 
auspices of Merchants Lodge No. 709 F. & 
A, M., of which Mr. Hildebrand was a 
member. The body was interred the fol- 
lowing day. 


CIRCULAR 


59 


Harry J. Hildebrand- was a’ native of 
Brooklyn, having been born in that city cn 
Aug. 3, 1858. He lived there all his life 
and received his early education in the pub- 
lic schools of that city. At an early age 
he entered the jewelery business in the em- 
ploy of the old firm of Thomas & Gilbert. 
This connection occurred more than 40 
years ago, and after remaining with that 
firm for a few years, he entered the em- 
ploy of H. C, Lindol in 1886. In 1898, he 
became a partner with H. C. Lindol, under 
the firm name of the H. C. Lindol Co. This 
partnership continued until the firm was dis- 
solved in June, 1922. He then represented 
the new house of H. C. Lindol Co., Inc., 
in the western territory, and had been trav- 
eling for that concern up to the time of his 
death. 

In addition to his affiliation with the Ma- 
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sonic order, Mr. Hildebrand was also a 
member of the Jewelers Fraternal Associa- 
tion and was formerly connected with the 
Royal Arcanum. He was deeply interested 
in yachting, and served three terms as 
commodore of the Bergen Beach Yacht 
Club, and a few years ago was elected an 
honorary member of the organization. 

Deceased is survived by his widow, one 
daughter, Jeannette, and four sons, Harry, 
William, Clarence and Victor. 








Window Smashers Get Jewelry Valued at 
$2,000 from Pittsburgh, Pa.. Store 


PittspurcH, Pa. Dec. 13.—Window 
smashers early today broke the plate glass 
window of the jewelry store of J. Kappel 
& Co., 109 6th St., and made away with 
jewelry said to have been valued at $2,000. 

According to the police report, two men 
were seen loitering around the front of the 
place of business about 4 o’clock this morn- 
ing and some time later were seen to run 
away. The police were summoned and in- 
vestigation showed that the glass had been 
cut by the use of a glass cutter. A de- 
scription of the stolen loot has been fur- 


nished to the police, and in this way it is 


hoped to’ get trace of the robbers 
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The Right to Control Fraternity Designs 


Injunction Issued by Consent in Suit in N. Y. Supreme Court by Delta Upsilon 
Fraternity Against New York Manufacturers 

















The right of a college fraternity to con- 
trol the manufacture and sale of its emblems 
and insignia which have not become public 
property is conceded in a judgment signed 
in the Supreme Court on Saturday last by 
Justice Wagner in favor of the Delta Up- 
silon raternity against J. F. Newman, Inc., 
New York, which consented to the restrain- 
ing order against it. 

The suit was brought in June last in the 
name of the fraternity, the complaint be- 
ing signed by Clifford Melville Swan, presi- 
dent of the fraternity, who was acquainted 
with all the matters set forth in the com- 
plaint. The complaint recites the organiza- 
tion of the Delta Upsilon Fraternity with 
the establishment of its first chapter at 
Williams’ College in 1834. Since that time 
a total of 49 chapters have been organized 
in colleges and universities, with 11,000 
members, “and every member of said chap- 
ters is a member of the plaintiff corpora- 
tion, the central authority being vested in the 
officers, trustees and directors of the plaintiff 
corporation.” The complaint continues, 

“That from time to time during the period 
of the development of the said fraternity, it 
has adopted and used certain badges and in- 
signia characterized as a coat-of-arms or 
seal. One of these insignia is exhibited in 
the print appended to the complaint. This 
insignia is composed of various emblems, 
all having a significant meaning and pur- 
port in connection with the organization, 
some of them derived from sources of the 
art of heraldry and others being original 
designs, but -the combination of elements 
forming the insignia; being original with 
this fraternal organization, it is and always 
has been the exclusive property of this or- 
ganization, the right to the use of which is 
confined exclusively to members of this fra- 
ternity. 

“That from time to time plaintiff has 
authorized certain manufacturing jewelers to 
manufacture for it and for the use of mem- 
bers of its fraternity, and to sell and distrib- 
ute under the direction and management of 
the officers of the fraternity, certain articles 
of jewelry consisting of badges, stick-pins, 
rings, belt buckles, wallets and cigarette 
cases, bearing as a matter of ornamentation 
said insignia, seal or coat-of-arms of iden- 
tical, or substantially identical form as that 
exhibited in plaintiff’s Exhibit 1. 

“These insignia are manufactured from 
Precious metals, and in some cases adorned 
with jewels, and are emblems of valuable 
quality and beauty of design. Plaintiff and 
its predecessors have always maintained 
control over the manufacture and sale of 
such emblems, to the end that they should 
be manufactured only by the manufacturing 
Jeweler designated by the organization or 
corporation, and sold only to the members of 
the fraternity, and for use by the members of 
the fraternity and none other.” 

The complaint recites further that the de- 
fendant corporation has succeeded to the 
business of J. F. Newman, and that prior to 


the incorporaton of the defendant, J. F. 
Newman was in the business of manufactur- 
ing and selling fraternal emblems. The 
complaint continues, 

“That under date of Sept. 12, 1913, the 
said J. F. Newman was licensed and em- 
powered by the officers of the plaintiff to 
manufacture in the form and manner ap- 
proved by the Insignia Committee of the 
said fraternity, certain articles, to wit: 
watch fobs bearing the seal or coat-of-arms 
of the fraternity; and that under date of 
April 18, 1914, a similar license was granted 
to the said Newman, extending the nature of 
the products to wall hangings, all of which 
were approved by the Insignia Committee. 

“Pursuant to the said authority, the said 
J. I. Newman did manufacture and sell, un- 
der the authority, supervision and control 
of the officers of the said fraternity, said 
articles referred to bearing the said coat-of- 
arms, seal, etc., and that under date of Sept. 
8, 1916, the authority to the said J. F. New- 
man to make and sell said articles as afore- 
said was revoked and cancelled, whereupon 
the said Newman consented to said revoca- 
tion of said license and agreed to discontinue 
the manufacture and sale of emblems bear- 
ing said seal and coat-of-arms, and recog- 
nized the rights of plaintiff in the premises.” 

On information and: belief the complaint 
goes on to state, that the defendant corpora- 
tion has manufactured and sold since the 
revocation of such rights granted to New- 
man, and without the further authority of 
the plaintiff, emblems, insignia, seals and 
coats-of-arms. 

The complaint points out that the manu- 
facture and sale of said emblems by the 
plaintiff under its supervision and license, 
is a source of profit to it becausé of the 
royalties paid on such sales, and that these 
royalties are used to help defray the ex- 
penses of the fraternity, “and are in no sense 
a source of profit to the members.” The 
complaint concludes with the following 
praver for relief, 

“Wherefore, plaintiff demands judgment 
that a permanent injunction be granted en- 
joining and restraining defendant, its offi- 
cers, agents, employes, etc., from manu- 
facturing or selling, or offering for sale, or 
holding itself out as able and willing to 
manufacture and sell, articles of jewelry 
bearing said seal, coat-of-arms or indicia of 
said plaintiff as stated, or any insignia sub- 
stantially similar to the same * * * *; 
and from further issuing or publishing a 
catalogue containing pictures or representa- 
tions of articles of jewelry bearing said 
fraternal seal or insigna.”’ 

The answer of J. F. Newman, Inc., served 
in July, and signed by Harry P. Dickinson, 
as president, denied certain allegations of the 
complaint because of lack of information, 
and while admitting that certain badges in- 
cluding the coat-of-arms in question, had 
been used by members of the fraternity, 
the defendant “alleges the fact to be that 
said badges and other insignia have been 
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sold to and used by others than the members 
of the plaintiff for many years past with the 
knowledge and consent of the members of 
plaintiff and of its officers, and defendant 
further denies that the right to the use of 
said badges and insignia is confined exclu- 
sively to the members of plaintiff.” 

The answer admits that the plaintiff, by 
virtue of copyright and design patents 
granted by the United States, has from 
time to time licensed certain manufacturing 
jewelers-to manufacture for sale and to sell 
generally to the public without restriction 
as to use, certain articles of jewelry, such as 
watch fobs, rings, ladies’ bracelets and bar- 
pins, and other articles, such as_ wall 
placques, vanity cases and powder-boxes, 
ladies’ mesh bags and toilet sets, bearing 
the coat-of-arms of plaintiff, which coat-of- 
arms plaintiff claims the right to monopo- 
lize by virtue of such copyrights and design 
patents, but defendant alleges the fact to be 
that plaintiff neither has, nor has heretofore 
claimed to have, any exclusive right to 
make, use or sell, or to license others to make 
use or sell, any of its insignia, except such 
thereof as it claims to have copyrighted, and 
design patented under the laws of the United 
States, of which insignia plaintiff’s Exhibit 
1 is an example; and that many of the com- 
ponent parts of such copyrighted and patented 
designs of which the badge of plaintiff as in- 
corporated in its coat-of-arms, shown in 
plaintiff's Exhibit 1, is an example, are in 
the public domain, and neither plaintiff or 
anyone else now has the exclusve right to 
make, use, or sell the same.” 

The answer denied that J. F. Newman 
was licensed to make watch fobs or wall 
hangings bearing the seal of the fraternity, 
and denied that it agreed to discontinue the 
manufacture and sale of emblems bearing 
said seal and coat-of-arms, and denies that 
it recognized the rights of plaintiff in the 
premises. “Further answering,” says the 
answer, “defendant alleges the fact to be that 
said licenses were granted by the plaintiff and 
accepted by defendant only as relating to 
said coat-of-arms as shown in plaintiff’s Ex- 
hibit 1, and by virtue of plaintiff’s copyrights 
and design patents granted by the United 
States, and not otherwise.” The answer con- 
cluded, 


“Defendant admits that it has manufac- 
tured and sold, since the revocation of said 
licenses, emblems, insignia and coats-of-arms 
similar to that exhibited in plaintiff's Ex- 
hibit 1, and has advertised the same in its 
catalogues for sale, and admits that it is 
now holding itself out as ready and willing 
to manufacture and sell such of the insignia 
of plaintiff, including its badge, as is not 
monopolized by plaintiff by virtue of said 
United States copyrights and design patents; 
and further denies that plaintiff is entitled 
to the relief prayed for or to any relief in 
this court of equity.” 

The judgment signed by Justice Wagner 
reads, 

“Ordered, adjudged and decreed that the 
defendant, J. F. Newman, Inc., and its agents, 
servants and employees, be and hereby are 
perpetually enjoined and restrained from 
making, producing or reproducing, selling 
or offering for sale, or otherwise disposing 
of without the consent of the plaintiff, any 
article, reproduction or print embodying or 
having as a part thereof, the coat-of-arms of 
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plainiiff as identified by plaintiff's [-xhibit 
]. at'ached to the complain herein, and copy- 
righil by plaintiff in 1912, or any colorable 
jmita.ion or adaptation of said coat-of-arms, 


provided, however, that nothing herein shall 
prohivit the defendant from producing or dis- 
posi of any article or print bearing any 
coat-»!-arms or other indicia of the plaintiff 
now or hereafter in the public domain.” 

The entry of the judgment was consented 
to by Charles McC. Chapman, as attorney 
for the plaintiff, and by Gifford, Bull & 
Scull, attorneys for the defendant. 

In discussing this litigation with a 
JeweLers’ CIRCULAR reporter, last Monday, 
Harry P. Dickinson, president of J. If. New- 
man, Inc., stated that the suit as originally 
filed, attempted to restrain J. I¥. Newman, 
Inc., from making any and all insignia of 
the fraternity. Mr. Dickinson was advised 
by his attorney, that the fraternity had no 
legal right to have such an injunction, and 
thereupon an answer to the suit was filed, 
denying the fraternity’s contention. The 
facts were that J. I°. Newman, Inc., had 
been at one time licensed to make certain 
copyrighted coat of arms of the fraternity 
and this license had been withdrawn. 
Thereafter, through an oversight, some re- 
productions of this copyrighted coat of arms 
were sold and Mr, Dickinson expressed his 
willingness to have a decree entered pro- 
hibiting any further reproduction of this 
copyrighted coat of arms. The decree 
entered last Saturday embodied this consent 
of J. F. Newman, Inc., and extends only to 
this particular copyrighted design and does 
not prohibit J. F. Newman, Inc., from mak- 
ing any other insignia of the fraternity, par- 
ticularly such as has been made freely and 
_ openly by everyone for many years past. 








SECURITY ALLIANCE 





Rewards Ordered Paid, Transfers Made and 
Other Business Transacted at the 
Monthly Meeting in New. York 


The regular monthly meeting of the Jewel- 
ers Security Alliance was held on Friday, 
Dee. 12, at the organization’s headauarters, 
15 Maiden Lane. New York. Those present 
included President Alpheus L. Brown, Vice- 
Presidents C. ©. Champenois and Leo 
Wormser, Chairman I{. H. Butts, Secretary 
J. H. Noyes, and Henry Abbott, J. Warren 
Alford, W. T. Gough, Harry C. Larter, 
Frank T. Sloan and Leopold Stern. Dur- 
ing the meeting 47 new members were ad- 
mitted to Class B, and 11 Class A members 
were transferred to Class B. 

The secretary reported that during the 
month of November there were five safe 
burglaries with losses of $15,530, none of 
which occurred at the stores of members. 
Store burglaries numbered 29 with losses of 
$119,082. Nine of these victims represent 
members of the Alliance, who lost merchan- 
dise worth $28,000. There have been three 
arrests made and $5,970 worth of, goods has 
been recovered. The secretary reporte that 
there were 20 sneak thefts during the month 
with losses of $4,573. Of this.number eight 
are members of the Alliance, who lost $3,139 
The police have made two arrests and prop- 
erty worth $219 has been recovered. There 
were 20 hold-ups with a total loss of $223,- 
149. Only two of these victims are affiliated 
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with the Alliance and their loss totaled 
$21,040. There have been three arrests made 
and $270 worth of goods has been recovered. 
Swindlers claimed seven victims and_ stole 
merchandise worth $812. Five of these vic- 
tims were members of the Alliance. 








DUTY ON WATCH MOVEMENTS 





Secretary Zolla of American Watch Impor- 
ters Association Explains About Tariff 
Ruling and Also Makes Clear Rea- 
son for Increase in Price 
of Swiss Watches 

The controversy between the customs au- 
thorities and the watch importers involving 
duty on 16-jewel watch movements and 
which has caused rumors to be circulated 
that a change has been made in the tariff 
bill, was answered last week by Emil N. 
Zolla, secretary of the American Watch Im- 
porters’ Association, in an interview with a 
JEWELERS’ CIRCULAR reporter. Mr. Zolla 
also made clear the reasons for the increase 
in the price of Swiss watches and predicted 
that imported movements would be even 
more expensive in 1925, In speaking, Mr. 
Zolla said: 

“Paragraph 367 of the Tariff Act of 1922, 

which applies to watch movements, made no 
provision for 16 jewel and 17 jewel, one and 
two adjustment movements. When this was 
first called to the attention of the Customs’ 
Division and a ruling was requested by the 
American Watch Importers’ Association, the 
custom authorities classified these styles of 
movements as ‘parts of watches’ assessable 
at 45 per cent. ad valorem. The domestic 
interests attacked this ruling in various forms 
and at one time contended that there was 
no export market value in Switzerland and 
that this class of merchandise should be 
assessed on the basis' of the United States 
selling price. The appraisers followed this 
suggestion and for.a-long. period the impor- 
ters were compelled to pay duty on the 
‘United States selling price. This we con- 
tested, and in February, 1924, the United 
States General Board of Appraisers sus- 
tained our contention that there was an ex- 
port market on this class of merchandise 
and ordered that all additional duties paid on 
the value of the United States selling price 
should be refunded to the importer. After 
this decision the importers again continued 
to pay duties on these movements as ‘parts 
of watches’ at the rate of 45 per cent. ad 
valorem upon the export American value. 

“Recently domestic watch interests filed a 
memorandum with the Customs Division 
contending that its former ruling was er- 
roneous, because of the fact that according 
to their contention a movement was not ‘part 
of a watch’ but was actually a watch, and 
as there was no provision in Paragraph 367 
for watches, said paragraph referring only 
to watch movements, that it became the 
duty of the department to look up the next 
paragraph in the Tariff Act, which most 
specifically described the article in question. 

“According to their contention the next 
paragraph, 368, commonly known as _ the 
clock schedule, contains among other things 
the following language: ‘Any device ‘or 
mechanism, the essential operating feature 
of which is to measure time, distance, etc.’ 


‘According to the contention of the domestigw»surers- individually for:their acceptance. 
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interests, a watch comes under the_phraseol- 
ogy of any device or mechanism intended to 
measure time, etc., and being over four jewel 
is assessable at 45 per cent. ad valorem and 
$4. I have, of course, challenged this in- 
terpretation and the matter is now under 
advisement by the department. 

“As to the recent increase of prices of 
Swiss watches, while the foregoing might 
have caused it to some extent, in my judg- 
ment it has been caused more by the steady 
increase of manufacturing costs in Switzer- 
land for the past year. The Swiss watch 
factories are at present very busy and their 
exports to countries other than the United 
States have increased about 40 per cent., the 


. demand being much greater than in years 


past. The Swiss factories manufacturing 
ebauche, jewels, dials and other constituent 
parts of the watch have been materially 
increasing prices during 1924, which has re- 
sulted in a substantial increase in the cost 
of completed movements. Added to this has 
been an increase of over 10 per cent. in 
Swiss exchange rates. In my judgment 
prices for 1925 will be substantially higher 
than they have been during 1924.” 








Size Simplification of Watch Cases Suggested 
by Department of Commerce 


WasuincTon, D. C., Dec. 15.—Size sim- 
plification of watch cases has been sug- 
gested to the Division of Simplified Prac- 
tice, Department of Commerce, as a project 
that would greatly improve manufacturing 
and trade practice. One manufacturer has 
represented to the Department that there is 
no valid justification for the confusion of 
sizes now made, and, in his opinion, it 
could be elminated with little difficulty by 
jont action of the watch case makers. 

The proposal has not received any consid- 
eration in relation to the sizes of watch 
movements, but it is believed that if the 
case manufacturers take the initiatve that 
the proposal also may lead to simplification 
of the sizes of watch movements. The De- 
partment has been informed that in the 
meantime there is plenty of simplification 
work that can be done in connection with 
watch: cases independent of the movements. 

The Division of Simplified Practice will 
co-operate in bringing the proposal to the 
attenton of watch case manufacturers gen- 
erally. It has also enlisted the interest of 
the Horological Institute. When a more 
or less representative cross-section of opin- 
ion in the industry is obtained regarding 
the project the manufacturers will gather 
at a conference here under the auspices of 
the Division of Simplified Practice to de- 
cide whether a simplification program shall 
be undertaken. 

If affirmatve action is taken at the con- 
ference a committee will be appointed to 
make a survey of the variety and types of 
watch cases now being made, with the per- 
centage of the demand for each to total pro- 
ductions, and present its recommendations 
for elimination of a diversity where. it ap- 
pears to be needless or objectionable as a 
factor in increasing investment in stocks. 
The recommendations of the committee will 
be considered later at a general conference 
of manufacturers and dealers and, if ap- 
proved, will be presented to the manufac- 
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TAX REPORTS 





Many Jewelers Included in List of Largest 
Tax Payers in Attleboro 

Arrtezoro, Mass., Dec, 13.—The an- 
nouncement contemporaneously of the list 
of largest tax payers in this city and the 
statement of Henry F. Long, of Boston, 
the State Commissioner of Corporations and 
Taxations in a table of all the cities and 
towns showing the principal figures relative 
to their taxes, has been of more than usual 
interest. In 1924, according to the returns 
from the assessors of every city and town 
in Massachusetts, the per capita valuation 
of all the property was $1,634.28 and the 
direct tax per capita was $45.28. 

In Attleboro the tax rate in 1923 was 
$31.20, while in 1924 it was $29.80. The 
assessed valuation in 1924 was $23,369,155; 
direct tax, 1924, $689,390.07; population as 
of 1920, 19,731; per capita valuation 
$1,184.38; per capita direct tax, $34.93. 

According to the books of the tax asses- 
sors of Attleboro the largest tax payers for 
1924 and the amount of their tax at the 
rate of $29.80 per $1,000 include the follow- 
ing firms, corporations and individuals as- 
sociated with the manufacturing jewelry in- 
dustry or its co-ordinated branches: 

Harlan A. Allan, $1,139.44; H. Allan & 
Co, $442.50; Attleboro Refinery Co., 
$560.50; Lawrence E. Baer, $215.35; Baer 
& Wilde Co., $1,032.50; Harold D. Baker, 
$520.68; Baker & Potter Refinery Co., $531; 
L. G. Balfour Co., $1,734.60; Ballou Mfg. 
Co, $327.45; Bay State Optical Co., 
$1,225.72; Bigney Real Estate Co., $5,470.78 ; 
Sidney O. Bigney, $206.50; S. O. Bigney 
Co., $737.50; Harold S. Blake, $230.11; 
James E. Blake & Co., $590; William H. 
Blake, $214.76; Bliss Bros. Co., $604.75; 
Edward N. Bliss, $474.95; Edward N. 
Bliss, et al, $474.95; Milford E. Bliss, 
$545.02; Charles W. Bliss, $537.93; J. W. 
Bullock & Co., $206.50; Harvey Clap Co., 
$887.95; Harvey E. Clap et al, $281.72. 

Dominick & Haff Co., $383.50; C. H. 
Eden Co. $1,561.73; Samuel Einstein, 
$2236.39; Joseph Finberg, $345.74; Joseph 
Ninberg, trustee, $1,881.21; Joseph Finberg 
and A, S. Ingraham, $380.55; Finberg 
Mfg. Co., $669.65; J. M. Fisher Co., $265.50; 
Aldro French, $757.41; Stephen H. Garner, 
$637.20; General Finding & Supply Co., 
407.84; General Plate Co., $649; Ernest D. 
Lilmore, $347.80; Ernest D. Gilmore et al, 
$449.28 ; Walter E. Hayward Co., $324.50; 
veorge H. Herrick, $355.47; Horton, An- 
zee Co., $2,529.33; Raymond M. Horton, 
$1,622.20; Albert S. Ingraham, $2,277.98; 
A. S. Ingraham et al, $239.98; Roy W. In- 
man, $234.82; Harry P. Kent, $879.10; 
Ralph P, Kent, $358.42; William L. King, 
$238.95; William L, Kine and E. D. Gil- 
more, $235.26; Arthur B. and Leonard I. 
‘Amb, $306.80; William H. Lamb et al, 
$419.49, 

larson Tool & Stamping Co., $531; Ed- 
win F Leach, $387.92; Frank M. Leach, 
S815 82: D. E. Makepeace, $4,893.75; 
¥ E. Makepeace Co., $1,851.72; Charles A. 
a atsh, $2,016.32; C. A. Marsh Co., $707; 
>. J. McClatchey, $222.72; Arthur A. Mc- 
“ $308.27; Millard Leather Co., $697.67 ; 
S351 05 Bros., $354; Thomas H. Moore, 
= fe Morse & Andrews Co., $206.50; 
‘Tank Mossberg Co., $6,546.81: Mossberg 
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Pressed Steel Co., $1,439.60; Ernest J. 
Qvarnstrom, $464.62; Joseph F. Rioux et ux, 
$206.50; C. M. Robbins, $406.65; Robbins 
Co., $811.25. 

Lucias H. Rounseville, $210.03; Frank J. 
Ryder, $833.96; Saart Bros. Co., $1,557.60; 
Sadler Bros., $859.93; Frank H. Sadler, 
$423.32; F. H. Sadler & Co., $442.50; Louis 
E. Sadler, $417.42; Thomas G. Sadler, 
$750.03; M. S. Co., $2,174.15; R. F. Sim- 
mons Co., $4,816.90; Smith & Crosby Co., 
$703.57; Frank E. Smith, $300.02; Smith 
& Richardson, $557.55; C. O. Sweet & Son 
Co., $257.53; Charles O. Sweet, $237.45; 
Harold E. Sweet, $1,223.36; Joseph L. 
Sweet, $745.46; J. L. & Harold E. Sweet, 
$1,706.57; Sweet Mfg. Co., $427.75; George 
H. Sykes et ux, $274.35; Sykes & Strand- 
berg, $768.47; Frank E. Tappan, $1,071.44; 
John A, Thayer, $390.28; Clarence L. Wat- 
son, $15,102.82; C. L. Watson et al, 
$2,455.14; Watson Co., $6,734.85: Carl 
Wendlestein, $401.50; Charles C. Wilmarth, 
$296.48; Wood & Metal Co., $349.57; Emil 
C, Wuilleumier, $266.23. 








ROB JEWELERS’ SAFE 





“Yeggs” Visit Offices of Buffalo Jewelry 
Manufacturing Concern and Get Away 
With Loot Worth About $20,000 


Burrato, N. Y., Dec. 15.—Yeggmen” 
performed a clean-cut job on the safe of 
Finlayson & Falconer, manufacturing jewel- 
ers, 5 Wadsworth St., some time between 
1:30 p. M. Dec. 7 and 8:30 a. m. Deg 8, 
looting the factory of precious metals and 
jewelry valued at approximately $20,000. 
The loss is only partly covered by insurance. 

Entrance to the building was gained 
through an unlocked window. To reach the 
window the safe crackers had to climb over 
one roof and then let themselves down onto 
a lower roof, where easy access to the in- 
secure window was possible. 

The burglars knocked the combination off 
the safe, then inserted a powerful charge of 
nitroglycerine. They took a rug from the 
floor and wrapped it around the safe to muf- 
fle the sound of the explosion. The charge 
was so powerful that it tore the safe apart 
and wrecked desks, chairs, and other articles 
of furniture. 

The plunder consisted of a bar each of 
gold and silver, which were locked in a 
strong box carried off by the safe blowers, 
and the firm’s entire lot of special order 
jobs which were being rushed through for 
the Christmas trade, including unset stones, 
white gold, gold and platinum mountings. 

The burglary was not discovered until an 
employe came to work Monday morning and 
found the office in confusion. 

Police are convinced the job was the work 
of professional “yeggmen” from out of town 
and hold out little hope of recovering any 
of the gems unless an attempt is made to 
dispose of them through local pawnshops. 

The firm of Finlayson & Falconer has 
been in existence for five years. Harold 
Finlayson, one of the members, was con- 
nected with the ring manufacturing concern 
of White, Wile & Warner for. several years, 
while his partner was with Heintz Bros., an 
equally large firm, before entering business 
with Mr. Finlayson. The loss was a severe 
blow to the firm, coming at the most inop- 
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portune time and causing endless confusion 
through the necessity of replacing the stolen 


jewelry. 








Police Believe that Crooks who Held Up 
and Robbed Olean, N. Y., Jeweler 
Are in Buffalo 


Burrato, N. Y., Dec. 13.—Buffalo police 
believe the hold-up men who robbed Julius 
M. Harris, Olean jeweler, of jewelry worth 
$10,000 and $431 in cash on the night of 
Dec. 6, are in hiding in this city. They 
base their conclusion on the killing of a boy 
here on Dec. 7 by a green automobile sim- 
ilar to that in which the bandits fled Olean 
after the hold-up. The death car sped on 
without stopping after striking the child. 
Witnesses of the accident said there was no 
doubt but that the driver of the car knew 
he had struck the boy. It was probable 
fear of investigation which prompted the 
driver to dash on, police declare. 

Hours after the robbery the Olean police 
learned that a big green enclosed car with 
an Ohio license, with running engine and 
waiting chauffeur at the wheel was in an 
alleyway near the Olean House, six doors 
away from the scene of the hold-up. 

Mr. Harris at first believed the chauffeur 
for the bandits had visited his store and 
purchased a $12 watch. It was the quickest 
sale of his life, said the jeweler. The man 
looked at the first watch, produced two $10 
bills and followed Harris to the safe. Harris 
remembered seeing a $2 bill in the man’s 
hands, requested it and accepted it to avoid 
making change. 

Publicity of this statement, however, 
prompted a Franklinville man giving - the 
name of Bennett to telephone the police and 
inform them that it was he who bought the 
watch in such haste and that he was not 
an accomplice of the bandits. 








Creditors of Rose Jewelry Co., New York, 
Start Bankruptcy Proceedings Against 
the Concern—Salesman Reports 


Being Robbed 


The Rose Jewelry Co., Inc., located at 68 
Nassau St., New York, was petitioned into 
bankruptcy in the United States District 
Court on Monday, Dec. 8 The only 
petitioning creditor was Jay Siskin, who 
holds a claim for $870. The petition places 
the firm’s liabilities at $15,000, while the 
assets, it is said, amount to about $5,000. 
On the same day this action was started 
Judge Bondy appointed Laura Skinner as 
receiver under a bond of $2,500. 

The day after the petition was filed, tele- 
grams were received at the office of the con- 
cern from their salesman, David Saslow, in 
which he stated that he had been robbed in 
Minneapolis, Minn., on Monday night, Dec. 
8, of jewelry worth $40,000. 

A reporter for THe JEWELERS’ CIRCULAR 
visited the office of the Rose Jewelry Co., 
but found it in possession of the custodian 
for the receiver. He verified the fact that 
Mr. Saslow had notified his firm that he 
had been robbed, but stated that as yet they 
had not been able to get in touch with the 
salesman. 








Frank R. Miller is the successor to Miller 
& Alsop, Jersey City, N. J. 
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Jewelers Suffer in Philadelphia Crime Wave 








Four Robberies Within a Week with Loot Valued at Nearly $100,000 Establishes 
New Record in City of Brotherly Love 

















PHiLADELPHIA, Dec. 15.—Four jewelry 
robberies within a week, the total loot near 
the $100,000 mark, is the new record for this 
city, while the ministerial associations, the 
Anti-Saloon League, and various ultra-legal 
jssociations have been rejoicing over the 
news that Brigadier-General Smedley I). 
Butler, of the United States Marine Corps, 
has been loaned to the city for another year 
hy the United States Government, and that 
the police have raided several stills and cap 
‘red several half-pints of alleged liquor. 
News of the General’s continuance as Di 
rector of Public Safety was welcomed by 
crookdom by a barrage of robberies, hold- 
ips and burglaries all along the line, those 
affecting the jewelry trade here being as 
follows up to date: 

Hold-up in store of S. Rosenblatt & Son, 
#49 Germantown Ave. Loot, $73,000. 

Hold-up of restaurant proprietor and two 
iewelry salesmen at 412-14 Market St., in 
ide of police deadline. Loot, $12,000. 

Burglary in store of Albert Rule, 2618 
West Lehigh Ave. Loot, $300. 

Burglary in wholesale store of Louis J. 
Meyers, Inc., 804 Walnut St. Loot, $200. 


THE ROSENBLATT ROBBERY 


The Rosenblatt robbery, one of the bold 
est and most sensational in years here, and 
of the most daring since the MacQueen 
jewelry store hold-up in 1919, continues to 
worry General Butler and the police, and 
the latter have fallen back on the good old 
police alibi of an “inside job,” throwing out 
a steady stream of insinuations affecting per 
sons employed in the store or connected with 
the business, while issuing two or three daily, 
announcements that the crime is near solu- 
tion and that one or more of the suspects 
questioned in the case are “about ready to 
talk.” Thus far, however, all the talking 
has been done by the police head and his 
ubordinates. If any of those quizzed have 
talked, their utterances have been kept quiet 
0 far as the public is concerned. Jewelers 
here are pessimistic, while the members of, 
the Rosenblatt firm are keeping discreetly 
‘lent over the immediate prospects of the 
police getting the bandits. Why police 
heads should announce their familiar “inside 
job” theory except to cover up their inability 
'o. solve the case, after all the brass band 
work a few hours after the robbery is puz- 
‘ling local merchants. 

The robbery took place at about 9 o'clock 
in the morning at an hour when there are 
usually many people about the store, which 
‘in one of the busiest shopping districts in 
the northern section of the city. A_ traffic 
policeman was on duty at Lehigh and Ger 
mantown avenues, about 300 feet away, but 
“ut of sight of the store, and other police 
men were supposed to be patrolling in the 
immediate vicinity. The bandits, four in 
number and all young, headed by a dapper 
outh in “sheik” make-up, halted a new 
‘ouring car, afterwards found to have been 
‘olen from a New Jersey man, in front of 
Me optical parlors of Dr. Isaac Leblang, 


directly opposite the Rosenblatt store. Three 
of the gang went into the jewelry store, 
where Herbert Rosenblatt, junior partner 
and son of Solomon Rosenblatt, had just 
opened the safe, preparatory to arranging 
the window display. 

Almost before he could turn, one of the 
men covered him with a pistol while the 
others did the same to William Harrigan, 
diamond buyer for the firm. Then they 
forced Rosenblatt and Harrigan into a rear 
room after threatening them with instant 
death if they cried out or made resistance. 
In the rear room the prisoners were tied, 
hand and foot with rope and electric wiring 
and placed face down on the floor. One of 
the men kicked Harrigan in the side as he 
tried to turn and get a good look at them. 

While one man stood guard over the pris 
oners, the other two went to the safe and 
filled small black sample cases they car 
ried with the best of the stones and pieces 
which Mr. Rosenblatt had recently put in 
for the holiday trade. While they were 
doing this, Herbert Biederbeck, a cousin of 
Herbert Rosenblatt and a clerk in the store, 
came in from a restaurant across the street 
where he had been getting his morning cof- 
fee, Before he could open his mouth he 
was “covered,” shoved into the back room 
and tied up with the other two. A few mo 
ments later, Elmer Fester, another clerk, 
came in, and he met the same treatment, the 
robbers acting before he had much more 
than placed his feet inside the store. 

The bandits were after good jewelry only, 
for they wasted no time on anything but the 
safe, taking out the diamond drawers and 
stuffing the contents into their bags. Then 
they pulled out the jewelry drawers and 
took the best rings and other jewelry, as 
well as $1,000 in bills in the cash compart 
ment. 

Among the loot were several very fine 
One, valued at $5,000 and another 
at $4,000, and unmounted, were in an en 
velope awaiting a customer who had or 
dered them for a Christmas gift to members 
of his family. 

After filling their bags, the bandits walked 
calmly out of the store and across the street 
to their car. With the bags in their hands, 
persons in the vicinity who noticed them at 
all, supposed them to be jewelry salesmen. 
They took their seats in their car calmly, and 
the driver started slowly down Germantown 
avenue, getting into a burst of speed after 
voing about 200 feet, and disappeared after 
turning into Oakdale street. 

In the meantime Herbert Rosenblatt had 
managed to free himself and ran from the 
store shouting the news of the holdup. 
The bandit car was just turning into Oak 
dale street and Mr. Rosenblatt with several 
spectators and firemen ran toward that street 
but the car had vanished by the time they 
reached the corner, 

Solomon Rosenblatt, was at home when 
the robbery occurred and_ following his 
usual custom, telephoned to his place to see 


stones. 
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if everything was well. When told of the 
holdup he and Mrs. Rosenblatt, hastened to 
the store. While he is insured, the robbery 
coming at the time it did, was a severe 
blow as the goods taken were all for the 
holiday trade and had only just been put in. 


MARKET STREET ROBBERY 


The Market street robbery was another 
bold one, and in this case the police are at 
work to develop clews which it is hoped will 
produce the desired results. It occurred 
in the Glenbrook Farms Dining Room at 
412-14 Market St. well inside the police 
“deadline” into which no bandits or crooks 
are supposed to penetrate. The principal 
victim of this holdup is the firm of Simon 
& Co., jewelers at 1531 Chestnut St., two 
of whose city salesmen, R. L. McColley of 
Collingswood, N. J., and William G. Worth- 
ington of this city, lost jewelry valued at 
hetween $10,000 and $11,000 which they had 
taken to show to J]. Loupheimer, proprietor 
of the restaurant. 


Loupheimer told the police that he had 
invited the salesmen, whom he has known 
for some time, to bring the jewelry to his 
place, which is open only between 8.30 A.M. 
and 3 P.M., as he wanted to pick out a 
Christmas gift for his wife. McColley and 
Worthington arrived there at 4.30 P.M., 
and found Loupheimer alone. They opened 
their sample cases but hardly had done so, 
when a telephone on a halcony in the rear 
of the place rang and Loupheimer went to 
answer it. Failing to get a response, he 
decided a mistake had been made but instead 
of returning to the front of the restaurant, 
called to the salesmen to come back to the 
haleony. Hardly had they done so when 
three youths opened the front door and 
drawing revolvers ordered Loupheimer and 
the others to throw up their hands. Then 
they tied them up with wire and gagged 


them. Next they went to the safe, taking ° 


$600, emptied the contents of the salesmen’s 
sample cases into their own pockets and 
finally went through their victims, stripping 
the jewelry men of everything of value. 
Loupheimer, after a while, rolled his way 
down the balcony steps and over the floor to 
a window, which he smashed with his head, 
attracting a policeman. 

The minor crimes were of the usual small 
burglary nature. Albert Rule, retailer at 
2018 West Lehigh ave., found that thieves 
had entered his store through a rear window 
and had taken jewelry valued at about $300 
from the show cases. Mr. Rule believes the 
robbers were frightened away before they 
had an opportunity to attempt opening the 
safe in which he had placed all his valuable 
stock, the thieves getting only some cheap 
articles. Mr. Rule now has had steel grat- 
ings placed on the rear windows. 


MEYERS ROBBERY 


Burglars, who for some time have heen 
cyeing the jewelry plant of Louis J. Meyers, 
Inc., on the second floor of 804 Walnut 
street, made an_ unsuccessful attempt to 
loot the place last Friday night but were 
frightened away by one of the gem setters 
hefore they had got more than $200 worth 
of pearl necklaces from a show case. A 
cheap hotel adjoins the rear of the building 
and the robbers climbed over a roof to get 
to the rear of the Meyers’ plant, entering 
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LEGEND OF THE STAR SAPPHIRE, 
\ sapphire, jewel of the skies, 
Adorns my lady’s hand - 
\ stone of pure celestial blue 
Set in a golden band: 
A gem that owes its beauty to 
No lapidary’s art. 
But to the marvel of a star 
Imprisoned in its heart. 
A stur beheld an earthly mind 
In ages long ago 
And fell from midnight’s spangled vault 
To dwell with her below, 
And never more may it return 
To heavenly heights above, 
But in a sapphire cell must pay 
The penalty of love. 
—MINNA IRVING. 
The Sun, May 14th, 1924, 


LOUIS N. MARX 


36 West 47th St. New York City | 
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lf it's CALIBRE SAPPHIRES, EMERALDS or RUBIES we have what 
you want, and we are ready to give it to you PROMPTLY and at the 


RIGHT PRICE. 


We are constantly adding new and desirable shapes in precious and semi-precious stones. 


IT IS TO YOUR INTEREST TO CONSULT US. 


Don't forget our staff of 22 expert setters and lapidaries, which we maintain for efficient 
service. 


YOKELSON-COOPER, Inc. 


IMPORTERS, CUTTERS and SETTERS 


of 
PRECIOUS and SEMI-PRECIOUS STONES 
106 Fulton Street Tel. Beekman 8570 New York City 
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ear window, which the city fire 
regulations torbid being protected by a grat- 
ay While they were in front of the store, 
, workman on the third floor working over- 
time 
wyise on the second floor and called down 
., see who it was, thinking it might be a 
member of the lirm. Receiving no answer, 
ie pushed a bell button and started down 
the stairs, while the thieves fled the way 
they bad entered. They had pulled out 
everal trays of solid silverware from the 
Jwweases but had had no time to gather 


them up. 








WATCH FOR THIS MAN 
New York Police Department Broadcasting 
Discription of Man Wanted in Connec- 
tion with Big Diamond Robbery 
The Police Department of New York is 
ending to cities all over the country a ci 
ular asking for the arrest of George Stern, 
, watchmaker by occupation, who is wanted 
n the metropolis for assault and robbery. 
stern, the circular states, was indicted on 





FORGE STERN, WANTED BY NEW YORK POLICE 


Dept. 16, 1924, for robbery in the first de 
gree, and a bench warrant has been issued 
‘or his arrest. 

This man, whose photograph is shown 
herewith, is being sought by the New York 
wlice on a charge of acting in concert with 
our others, who are now under arrest, in 
wlding up and robbing Alexander lelden 
emer, of Feldenheimer & Jacoby, diamond 
dealers, 170 Broadway, New York. This 
rubbery tok place at 12:30 p. m., Aug. 22 
last, and the thieves carried off diamonds 
aid tu he yalued at about $60,000. Follow 
if this daring hold-up, the police arrested 
‘arty Chance and James and Porothy 
burns, and through confessions said to have 
tl made by this trio, Mark Wolin, a 
tweler at 77 Nassau St., was taken into 
stody, Chance and the Burns couple 
Meaded guilty to the rubbery charge, but 
Nolin, when arraigned, entered a plea of mot 
tuilty and is now out on bail. 

‘ern, it is charged, was one of the prin 
‘pals m planning and executing this hold 
” and the police believe that because of the 
‘t that he is a watchmaker by occupation, 
“may be employed in a wholesale or retail 


THE 


because of the holiday rush, heard a - 
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jewelry store in some part of the country. 

He is described as 29 years old, standing 
5 feet 5 inches tall and weighing 150 pounds. 
He has a dark complexion, brown wavy 
hair, brown eyes, and dresses well. The 
police throughout the country are being re- 
quested to make a careful search for this 
man, and if he is located he should be ar- 
rested and the Detective Division of the 
New York Police Department should be 
notified at once. 








BANDITS AT WORK 


Chicago Jewelers Visited by Gunmen who 
Eseape with Valuable Loot 


CuicaGo, Dec, 12.—-Yesterday and today 
proved to be fairly profitable ones for the 
December jewelry bandits. As usual the 
bandits consisted of young men well dressed 
and driving high-powered sedans. 

Yesterday morning just before 9 o'clock 
while Edward Miller, 22, nephew of Isadore 
Josephson, was opening the Josephson store 
at 3912% W, Chicago Ave., three bandits 
entered the store tied up young Miller and 
placed him in a rear room, They quickly 
looted the store of its valuable stock to the 
amount of about $8,000, leisurely walked out 
of the store, entered their car and drove 
uway. 

This store occupies one half of the build- 
ing at this number, the other half being 
occupied by a real estate firm. [ater in the 
day a woman who had sought entrance into 
the real estate office at about the time the 
robbery occurred was located and told of 
entering the store as men came out and 
when she was unable to get any response 
left. She was brought downtown and taken 
to where stolen cars are kept and easily 
identified the car which had stood in front 
of the store, and her identification was 
verified by the fact that jewelry trays from 
the store were in the car when it was picked 
up by the police. This woman is confident 
that she can identify some of the men as she 
spent some time in front of the stores while 
the car with the occupants stood in front 
of the jewelry store. Through this clew 
detectives believe they will be able to appre- 
hend the bandits. 

About 2 o’clock this afternoon while 
Joseph C. Wilimovsky, his wife and brother 
were alone in the store three unmasked 
sheiks with nobby caps and sideburns en- 
tered with drawn revolvers and forced them 
into the back room, while one stood guard 
over them the other two leisurely selected the 
choicest and most valuable pieces from his 
stock, and as each customer, three of whom 
entered, came into the store he was sent to 
join those in the back room. 

Mr. Wilimovsky, whose store is located 
at 1840 Biue Island Ave., estimates his loss 
between $7,000 and $10,000. It is difficult 
to estimate his exact loss without an in- 
voice because goods were taken from every 
section of the store. When the bandits had 
Snished they called their comrade from the 
back room, backed out of the store, entered 
their car and drove away. Mr. Wilimovsky 
rushed to the street with a pistol and fired 
one shot at the speeding car, but on account 
of the number of people on the street was 
not able to continue his efforts in marks- 
manship. 
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DEATH OF MAX DAVIS 





Member of Pittsburgh Diamond Importing 
Concern Dies in a Hospital 

PirTsBURGH, Pa., Dec. 12.—One of Pitts- 
burgh’s youngest jewelers, Max Davis, a 
member of the diamond importing firm of 
the Barnett -Davis Sons Co., of the Park 
building and also of Davis Bros., died this 
week in the West Penn Hospital. Ile was 
30 years old and lived at 34 Aiken Ave., 
where he made his home with his mother, 
widow of the late Barnett Davis. 

lle had been engaged in the jewelry busi- 
ness, since he, graduated from high school, 
except during the period of time he served 
in the World War. He attended the Forbes 
public school and then the Central High 
School from which school he graduated. 
During the war he was a member of the 46th 
Pioneer Infantry and later was transferred 
to the Central Officers Training School at 
Camp Lee. He was a member of East 
Liberty Post of the American Legion; Oak- 
land Lodge, No. 535, Free and Accepted 
Masons ; Congregation B’nai Israel; Federa- 
tion of Jewish Philanthropies; Southern 
Travelers Association; Concordia Club; 
Pittsburgh Lodge No. 46, Loyal Order of 
Moose; Pittsburgh Lodge No, Il of the 
Order of Elks and the B’nai B'rith. 

He is survived by his mother and a sister 
Miss Sarah Helen Davis and seven brothers, 
\llan, Isaac, David, Jacob, Maurice, Albert 
and Bennett Davis. The young man had 
many friends in the jewelry trade and 
also a large circle of friends and acquaint- 
ances outside of the trade who mourn his 


loss. 








Standardization of British 
Electro-Plate 





(From the N. A. G. Journal, London) 
T the Conference of the East Kent 
Chambers of Commerce, held on Oct. 
31, Mr. A. E. Vandersteen (Canterbury) 
moved a resolution in favor of the passing 
of a Bill in Parliament for the Standardiza- 
tion of Electro-Plate. He explained that 
legislation of the kind was imperatively 
necessary for the protection of the public, 
who at the present time were entirely de- 
pendent upon the honesty of the trader. 
The standards of the best manufacturers 
differed entirely from those of the producers 
of cheap ware, with the result that the Al 
quality of the latter scarcely approximated 
il Many instances to the lowest standard of 
the reputable firms. It was necessary that 
the basic metal of electro-plated goods 
should be guaranteed, and also that the 
amount of deposit of silver should be 
standardized. 
‘The proposal was strongly supported by 
Mr. Martin (Ashford) and Mr. Allsworth 
(l‘olkestone), and was unanimously adopted. 








\fter smashing a plate glass window at 
the Orenstein jewelry store on S. Gay St., 
Knoxville, Tenn., a robber recently grabbed 
a tray of diamonds and escaped. Two boys 
passing on Gay St. heard the crash and noti- 
lied the police. This is the second time 
within the past few weeks that the window 
has been broken in this store. 
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NLY those who have 
availed themselves of 
our selling helps can ap- 
preciate the demand now 
existing for necklaces of 
precious and semi-precious 
stones. 
Special service arranged 
for last minute buyers. 


Giuseppe, 1) Glia 
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F. 1363—Solid colors as illus- 
trated, $6.00 Boxed. Three 
uncurled plumes mounted on 
gold or silver crystal han- 
dles, especially designed for 
the Jewelry Trade 


Exquisitely Boxed in Spe- 
cial Gold Lined Box—suit- 
able for gift or display. 


A uniquely attractive gift 
item. 


EK. EISEMANN & CO. 
63 West 38th St. New York City 




















AQUAMARINES 


in popularity. Of all the colored 
stones they have been and now 
are the most active. 

They are to be found here in 
all grades, from the paler varie- 
ties up to the exquisite 


BLUE HILL 


QUALITY 


Unsurpassed in its rich dark 
coloring. 

Unique and original shapes 
and cuttings. 


LUCIAN M. ZELL 


522 Fifth Avenue 
New York 
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DREHER BROS. & WIDER 


35 MAIDEN LANE 
NEW YORK 


Importers & Cutters ef Precious and Semi-Precious Stones 
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Court Takes Jewelers’ Brief on Sunset Law 





New York Court of Appeals Permits Jewelers’ Vigilance Committee and Other 
Organizations to Intervene in Proceedings as to Constitutionality 
of Metropolitan Auction Law 




















\rpany, N. Y., Dec. 10.--The Court of 
\ppeals yesterday granted permission to the 
following organizations to tile briefs in op- 
position to the constitutionality of the law 
prohibiting the auction sale of jewelry after 
anset in New York City: Jewelers 
Vigilance Committee, Inc., National Jewelers’ 
Board of Trade, American National Retail 
lewelers’ Association, Retail Jewelers’ Asso 
ciation of Greater New York and Vicinity 
and Jewelers Co-Operative Bureau. 

The question was presented to the highest 
court last week in the case of Biddles, Inc., a 
Brooklyn jewelry corporation to prevent 
Police Commissioner Enright from enforcing 
the law. The intervening associations will 
have the standing of amici curia, or friends 
of the court. The filing of the additional 
briefs may result in delaying the decision 
until January. 

When interviewed in regard to the case 
of Biddles vs. Enright, Edward S. Green- 
haum, of Greenbaum, Wolff & Ernst, stated : 
“Mr. Harry Larter, chairman of the 
Vigilance Committee, communicated with us 
in reference to the case of Biddles vs. 
Enright, which had been argued before the 
Court of Appeals and said that the case had 
just been called to his attention. We pre- 
pared petition, which Mr. Larter signed, 
pointing out to the court that the jewelry 
trade is very much interested in the question 
as to the constitutionality of the law forbid- 
ding auction sales in New York after sun- 
set. In this petition Mr. Larter asked that 
permission be granted to file a brief on be- 
half of the Jewelers’ Vigilance Committee, 
Inc.; the Retail Jewelers’ Association of 
Greater New York and Vicinity; the 
American National Retail Jewelers Associa- 
tion; the Jewelers Co-operative Bureau; and 
the National Jewelers Board of Trade. On 
December 9 the Court of Appeals granted 
permission to file this brief and the follow- 
ing day the brief was sent to the court in 
Albany. The case has not yet been decided. 

“The question as to the constitutionality 
of this law has been before the lower courts 
in this State on various occasions. The 
jewelry trade has always been much in- 
terested in these cases because of the con- 
tention made by various trade associations 
that there is grave danger of dishonesty and 
fraud resulting from jewelry auction sales 
at night. The reasons for this are well- 
known. As far as we know, the case of 
tiddles vs. Enright is the first case that has 
ever heen presented to the Court of Appeals, 
involving this question. Similar cases have 
heen decided by the highest courts in other 
states and in 1923 the Supreme Court of Ap- 
peals of Virginia upheld a similar law and 
likewise the Court of Appeals of Maryland 
has sustained a somewhat similar law, aris- 
ng out of an ordinance passed by the City 
of Baltimore, and a similar decision was 
reached in October, 1924, by the Supreme 
Court of Georgia. 
“The decision of this question by the Court 


of Appeals will be awaited with much 
interest by the entire jewelry trade and other 
trade associations. The Better Business 
Bureaus throughout the country have been 
very active in securing the passage of 
ordinances regulating jewelry sales and for- 
bidding night auctions. This movement has 
heen growing in the past few vears and there 
are many ordinances which have now been 
nassed. The Court of Appeals decision in 
the Biddles case will go a long way towards 
determining the future of this movement to 
regulate these auction sales.” 

Harry C. Larter, chairman of the Jewelers’ 
Vigilance Committee, when interviewed by 
a reporter for THE JEWELERS’ CIRCULAR 
relative to the filing of the brief in the case 
of Biddles vs, Enright, which case has to do 
with the constitutionality of the law forbid- 
ding auction sales in New York city after 
sunset, said: 

“As soon as we learned about the litigation 
and the argument before the Court of Ap 
peals, we took steps to present to the court 
the attitude of the jewelry trade. First, a 
petition was presented asking for permission 
to file a brief and after the permission had 
been granted by the Court of Appeals, the 
brief was sent to the court at Albany. 

“The question involved is one of much im- 
portance to the trade at large and that the 
case should have been presented to the court 
and come before the Court of Appeals for 
final argument without the jewelry trade 
knowing about it seems strange. The fact 
that the Retail Jewelers’ Association of 
Greater New York, the Jewelers’ Co-op- 
erative Bureau, the National Retail Jewel 
ers’ Association and the National Jewelers 
Board of Trade have all joined with the 
Jewelers’ Vigilance Committee in filing the 
brief shows the interest which has _ been 
aroused in this question as to the constitt 
tionality of the law. 

“The members of these associations all 
feel that the selling of jewelry and gems 
after sundown at auction opens the door to 
a great deal of fraud on the part of dis- 
honest auctioneers and dealers, and in the 
interest of the public this opportunity should 
not be permitted. Better Business Bureaus 
throughout the United States have been at 
work for a long time fighting the auction 
evil from many angles and the breaking 
down of the bars and allowing jewelry auc- 
tions after sundown is a step in the wrong 
direction, in our opinion. 

“T understand that there have been several 
cases before the lower courts in this State 
involving the same question that is now under 
consideration, but so far as I know no other 
case has been taken before the New York 
Court of Appeals, and jewelers throughout 
the country will! be interested in learning the 
outcome of this litigation.” 








Joseph Resnick, Inc., New Haven, Conn., 
has reported a 
robbery. 


loss of $800 through 
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REPORT 


BEING ROBBED 


New York Police Find Member of Pioneer 
Watch Co. and a Workman Bound and 
Gagged—-Jewelry Valued at $35,000 
Reported Taken 


John St., New York, which is located in 
the center of the downtown jewelry district, 
was aroused early last Saturday morning 
when I. Marmorstein, of the Pioneer Watch 
Co., 15 John St., reported that he and one 
of his workmen had been held up and robbed 
of jewelry worth about $35,000. The jewel- 
er reported that the holdup took place short- 
ly after 8:30 o’clock and was committed by 
two men, who, after binding and gagging 
the two victims, rifled the safe of its con- 
tents and also carried away $3,000 in cash. 

The Pioneer Watch Co. is on the ninth 
floor of the building, and on Saturday morn- 
ing Mr. Marmorstein came to his office 
shortly after 8 o’clock. A window washer 
visited the office and left about 8:30 o’clock. 
Shortly after his departure, Mr. Marmor- 
stein claims, two men, apparently Italians, 
walked in and asked to be shown a watch. 
Mr. Marmorstein reported, according to the 
police, that he turned to the safe to get the 
watch, and as he turned around, both men 
produced revolvers and ordered him and his 
workman, who was also in the office, to re- 
main absolutely quiet. ‘Both bandits then 
tied up the men, binding them hand and foot 
with rope. It is then claimed the pair of 
handits took all the stock from the safe, in- 
cluding jewelry, diamond bracelets, rings, 
watches, etc., and $3,000 in cash. 

About 8:50 o’clock a policeman at the cor- 
ner of John and Nassau Sts. was notified by 
a tenant in the building that something was 
wrong at the office of the Pioneer Watch 
Co. He immediately went to the place and 
found Mr. Marmorstein and his workman 
tied up. After releasing the pair, the men 
told their story. In a few moments detec- 
tives were on the scene, and as the news 
spread crowds gathered about the building. 

According to the police, no one has been 
located who saw the men enter or leave the 
office, though it is possible that they made 
their entrance and exit by way of the stairs. 








New Enterprises 





Ifammermeister & Boyd have opened a 
jewelry store at Baraboo, Wis. 

A new jewelry store has been opened at 
Teedey, Okla., by A. L. Smith. 

Andrew M. Hagland has started in the 
jewelry business at Lyndale and Lake Sts., 
Minneapolis, Minn. 








l‘ederal Judge Frank Cooper has appointed 
R. D. Stickney, of Albany, N. Y., receiver 
of Abraham Berner, individually, and as 
D. & A. Berner, 44 South Pearl St., Albany, 
according to papers filed in Federal Court 
at Utica, N. Y. The appointment was made 
upon the motion of Attorney George J. Hatt, 
2nd., representing the Etna Watch Co., a 
creditor, for $318. The receiver’s bond was 
fixed at $10,000, to be approved by Referee 
Edwin A. King, and he is authorized to con- 
tinue the business. 








THE JEWELERS’ CIRCULAR December 17, 1924 


(On eR E 
When Tiffany was 
at Union Square 


NI 
N 


=—= 


i 
‘A 
a 
a 
aA 
‘A 
‘A 








| 
J 
she 


Frank C. Osmers 


‘ 
: 

( 

‘ 

‘ 

‘ 

‘ 

4 

4 

‘ 

E 

4 

‘ 

‘ 2 West 47th St. 
) New York City 
4 

4 

‘ 

: 

‘ 

F 

: 

: 

F 

4 

4 

4 

4 


Merry Christmas— 
Prosperous New Dear— 


¥ 


Specialized Then as Now in 


Seed Pearl Repairing, 


Remodelling 


ee ee 


and Renovating 

















The Buyers’ 


Directory 








| Price, $1.00 
Amertcan Gem & Pearl Co. 
6 Wrest 48th St., Pew Bork 





The Jewelers’ Circular 
Publishing Company 
11 John Street New York 








2 


| 
| 
t 


RSAC SAS BAS SHE Se ERE ERS 





T 
| 
| 


A 
a 
: 
y 
a 
: 


\ 
| 
\ 
\ 
\ 
} 
\ 














EVERYTHING IN THE STONE LINE Star Sapphires 


Precious Stones of Every Description 
Q g Direct from Ceylon. 


Specializes in Star Sapphires im 


IMPORTERS AND CUTTERS OF quality and quantity. 
oe blue, large Moon Stone 


DD I A M O N D a PEARLS, PRECIOUS, cious an d Semi-Precious Stones 
SYNTHETIC AND IMITATION STONES M. U. M. SALIE 


ee 220 Broadway 
ee Telephone Cortland 4394 


71-73 NASSAU STREET, NEW YORK, N. Y. Lea New York City 


i | Attention — Manufactures 
acl | ONYX RING STONES 
Furnished for Any Ste 


| ee the holiday season we are equipped r) | 
e EARRING STONES 











with ample stocks and an efficient organiza- ONYX and AMBER BEADS 
THE DOURAYA = 


tion to take care of your RUSH ORDERS. 61 Beekman St. New Y: 


WRITE — WIRE — PHONE Heresies Bead Cord 


A great time sav impl slide the beads from 
£ ti er, . ply s We will send 


C 563- the old string on to ‘‘Hercules.’ 
ortlandt 0563-8377 vou a detailed instruction sheet and sample post 


paid without charge, 
3 GEORGE PHILLIPS & COMPANY, 
Scranton, poesia 












































ra 








lyecember 17, 1924 





in Kelso, of Dorrance St., was a busi- 
ness visitor in New York the past week. 

\vnostino Vicca, watchmaker, 294 Pocas- 
set Ave., has been adding to his equipment 
recently, 

‘. C. Hudson has been elected assistant 
secretary of the Congregational Church at 
River at the annual election the past week. 

Gregor Krichbaum, of L, Krichbaum & 
(o., was a business caller on the trade in 
New York and Philadelphia the past week. 

Max Katz, of this city, has been granted 
4 patent on a combined clock case and 
penrack, 

Mr. and Mrs. Ralph §S. Hamilton, Jr., 
spent a part of the past week in New York 
and vicinity. 

lhe Citizens Savings Bank has discharged 
a mortgage of $3,000 against property of 
Adolf G. Kurze. 

George Brown is owner of the Sterling 
Products Co. that has commenced business 
at 270 Richmond St. 

Jarker & Barker are erecting a 
conerete garage in the rear of their factory 
huilding at 1199 Eddy St. 

toyle Bros. have been increasing the 
facilities of their jewelry installment rooms, 
Commercial building, 93 Main St., Woon- 
socket, 

William Silverman has_ petitioned the 
Superior Court for the dissolution of the 
Silrose Mfg. Co. as a Rhode Island cor- 
poration. 

Mr. and Mrs. Charles A. Russell have 
closed their country home, Hillcrest, at 
Thompson, Conn., and returned to this city 
for the Winter. 

The firm name of the Armour Mfg. Co. 
has recently been changed to Salvatore 
Chiappinelli, who will continue the business 
at the same address. 14 Blount St. 

R. B. Macdonald, Jr., formerly of the R. 
B. Macdonald Co., Inc., Attleboro, has ar- 
ranged to represent the Gartner & Skoog Co. 
of this city, in the east and middle west. 

Harvey & Otis designed and made the 
handsome solid gold jewels presented the 
retiring Matron and Patron of Providence 
Chapter No. 1, Order of Eastern Star the 
past week. 

The Andrew J. Lloyd Co., of Boston, who 
operate a chain of retail stores through New 
l'ngland has opened a combination jewelry, 
optical and gift store at 105 Westminster 
St., this city. 

According to the executor’s inventory of 
the estate of the late William Armour filed 
and accepted in the Municipal Court last 
l'riday, the personal property is estimated 
at $172,530.49. 

The Triangle Jewelry Co., Harry Lerner 
and Morris Horivitz, proprietors, has re- 
moved to larger quarters at 59 Page St., 
irom 128 N. Main St., where it has been 
located for the past six years. 

Charles W. Flagg, of Woonsocket, went 
to Springfield, Mass., last week for a few 
days with his brother and then will proceed 
to Phoenix, Ariz, where he will remain 
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with his son during the Winter. 
Judgment for the plaintiff for $23.78 was 
given by Judge Rueckert in the civil session 
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of the Sixth District Court last Thursday 
in the case of R. Blackinton & Co. against 
\W. W. Williams on book account. 

Archibald Silverman and Eric E. Ber- 
kander were members of the committee that 
had charge of the arrangements for the 
dance social given by the Lions’ Club at 
Rhodes-on-the-Pawtuxet last Monday eve- 
ning, 

The case of William H. Herrick eft al 
against the Gertsacov Jewelry Co., appel- 
lant, which was on the calendar of appeal 
cases in the Superior Court for a jury trial 
on Wednesday was passed for a reassign- 
ment. 

The fire department was called to the gold 
and silver refining plant of Chris W. 
O'Brien, 44 Borden St., at 9 o'clock last 
Monday night, on a needless alarm sounded 
hy a passerby who saw smoke coming from 
one of the windows. 

A permit was granted Saturday at the 
office of the Inspector of Buildings to the 
Rhode Island School of Design for the 
erection of a school building, four stories 
high of brick, 119 by 61 feet, on Benefit St. 
near Waterman St. 

I‘rederick A, Hall has recently started in 
business again as The Kenloc Co. at 116 
Chestnut St., dealing in engine-turning ma- 
chinery. He was formerly of the F. A. Hall 
Co., 36 Garnet St., which later was changed 
to The Kenloc Mfg. Co. 

Personal property valued at $18,956.55 is 
shown in the executrix’s inventory of the 
estate of the late David N. Jacoby filed last 
I'riday in the Municipal Court. The same 
was accepted and ordered recorded and six 
months’ allowance granted. 

William A. Schofield, who retired at the 
end of this year as a member of the Com- 
mon Council, was one of the guests of honor 
at a dinner given by representatives from the 
Second Ward last Thursday evening at the 
l*rovidence-Biltmore Hotel. 

The case of the Pawtucket Screw Co. 
ogainst the Quality Jewelry Co. was heard 
hefore Judge Rueckert in the civil session of 
the Sixth District Court on Thursday last 
on book account and decision entered for 
the plaintiff for $96.82 and costs. 

Ostby & Barton team No. 1 continues to 
lead the Casino Industrial Bowling League 
with 26 games won, 6 lost and a total pin- 
fall of 12,240 an average of 510. The Ostby 
& Barton team No. 2 stands seventh and the 
Armbrust Chain Co, team eighth. 

\ blaze of undetermined origin in a pile 
of rubbish in the basement under the Quinn 
Jewelry Co., retailers, 179 Weybosset St., 
called the fire department to that store about 
11 o’clock last Monday morning. The flames 
were quickly extinguished with © slight 
damage. 

\ccording to information filed at the office 
of the Secretary of State the name of The 
\mergold Co., Inc., incorporated recently 
under the laws of Rhode Island has heen 
changed to The Thayer-Lloyd Corp., and 
the capital stock changed from $50,000 to 
500 shares of common stock without par 
value. 

Sigmund Fischer, formerly of Fischer & 
Pruefer, accompanied by his wife and 
daughter went to New York last week to 
meet his son, Arthur H. Fischer, who was 
returning from Europe where he has been 
taking a post-graduate course in chemistry 
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and was recently awarded a degree of Ph.D., 
with cum laude, 

Creditors of George W. Dover, Inc., 
manufacturer of special tools and machinery 
for the jewelry trade, are to receive a divi- 
dend of 20 per cent, according to the report 
of the receiver, Roland G. Wilhelm, whose 
accounting from Sept. 12, 1922, to Nov. 25, 
1924, was allowed by Presiding Justice Wil- 
lard B. Tanner in Superior Court last week 
The tangible assets of the corporation were 
sold Jan. 2, 1923, at private sale at the in- 
ventoried price of $16,069.72, the report 
showed. Total claims allowed amounted to 
an aggregate of $38,876.26, and the report 
showed a balance on hand of $14,216.30. For 
his services as receiver, Mr. Wilhelm is to 
receive $2,000, and James Harris is to re- 
ceive $1,500 in fees as counsel for the re- 
ceiver. Among the claims against the cor- 
poration was one of the United States Gov- 
ernment for $8,000 for income taxes, exclu- 
sive of interest and penalties, but the re- 
port of the receiver shows that an account- 
ant was employed at a cost not exceeding 
$1,000, and was successful in having the 
entire claim abated and the corporation re- 
leased from any liability for income taxes. 

The second division of jewelry buyers 
struck this city in force early in the week 
and a more encouraging atmosphere has per- 
vaded the hotels and the jewelry offices as 
a result. This week’s arrivals have mani- 
fested a more optimistic attitude than the 
earlier buyers and some good orders were 
reported during the week with a total that 
was favorably commented upon. While not 
large enough to warrant a “full time” 
prospect still the manufacturers are feeling 
considerably brighter and looking for a 
more normal business with the beginning of 
the new year than has been experienced for 
the past four or five years. This week’s 
buyers have been what might be termed 
“stabilizers” as the major portion have 
looked at stable lines with favorable eye and 
placed some liberal orders. While the fad 
and novelty lines have received favorable 
attention they have not dominated the 
week’s placements. And this has been one 
of the most encouraging features /of the 
week. Among the buyers reported in this 
city and vicinity during the past week were 
the following: Mr. Hebart, of F. M. Pudan 
& Co., Springfield, Mass.; Mr. Ritter, of 
Ritter-Greenberg (Co., Philadelphia, Pa.; 
Messrs, Patten and Hill, of S. &. Kresge 
Co., Inc., Detroit, Mich.; Mr. Oppenheimer, 
of Oppenheimer Jay Co., Baltimore, Md.; 
Mr. Frohmeyer, of Klein Bros. & Co., Cin- 
cinnati; Mr. Freundlich, of the American 
Wholesale Corp., Baltimore, Md.; Mr. Lund, 
of Bernard Hirsch Co., San Francisco, Cal.; 
Harry Wolfson, of the Wolfson Co., Chi- 
cago; Mr. Boddy, of Haddy, Boddy & Co., 
Toronto, Ont.; Mr. Davies, of Butler Bros., 
New York city; Mr. Coen, of Coen & 
Kramer, New York city; J. Mayer, of A. 
Steinhardt & Bro., New York city; Harry 
Morris, of Morris, Mann & Reilly, Inc., 
Chicago; Mr. Wertheimer, of Wertheimer, 
Plehn & Levy, Inc., New York city; Mr. 
Isaacs, of Isaacs-Kahn Co., Chicago; Mr. 
Steifel, of Steifel & Netzorg, Chicago. 

The plant of the Delta Mfg. Co., 75 Sabin 
St., was recently taken possession of by the 
sheriff under attachment proceedings insti- 
gated by Vennerbeck & Clase Co. The at- 
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tachment has been released, however, in 
order to give Samuel Goldstein, who holds 
4 chattel mortgage on the property an op- 
portunity to sell the business out at a 
mortgage sale, 

A fire in a rubbish barrel in the plant of 
the De Luxe Art Metal Co., on the fourth 
floor of the Calender building, 9 Calender 
St., at 5.30 o’clock Tuesday morning, sum- 
snoned the fire department. The flames were 
quickly extinguished with slight damage to 
the plant. The manufacturing jewelry estab- 
lishment of Frank Flynn on the floor below, 
however, Was considerably damaged by 
water. 

The police are investigating a series of 
breaks that were made over the last week- 
end in the Olney building, 661 Westminster 
St., among the places entered being those of 
T. A. Walker Co., A. R. Maynard Co. and 
Fred Senft Co., jewelers. Entrance was 
gained in each instance by forcing open the 
doors with a jimmy, but so far as reported 
nothing was taken. It was evident that the 
intruders were looking far money. 

John Shepard, Jr., entertained his big 
store family at the Rhodes-on-the- Pawtuxet 
last Thursday evening, the occasion proving 
very pleasant. The greater part of the 
family was there and took advantage of the 
enjoyment afforded, dancing being the prin 
cipal attraction. It was a masquerade and 
costume affair with prizes as inducements 
and the young people vied with each other 
in their efforts to win. A feature of the 
occasion was the presentation to Mr. Shepard 
of an immense floral basket from the 
employes. 

Fritz R. Johnson, of the Hingeco Mfg. 
Co., who was painfully injured a fortnight 
ago when his clothing caught in machinery 
and was whirled about the shafting before 
assistance could reach him, is reported to be 
convalescing at the Rhode Island Hospital 
and expects to be discharged in a few days. 
At the time of the accident it was feared 
that numerous bones in the body were 
broken but an X-ray disclosed that this was 
not the case and that Mr. Johnson had 
escaped with severe bruises and nervous 
shock. 

A bold robbery was committed Thursday 
morning about 1 o'clock, when some one 
smashed a large plate glass window on the 

sroad St. side of the Hub Loan Co., Paw- 
tucket. When the break was discovered 
hy Patrolman McConnon it was impossible 
to determine what goods were missing but 
an inventory later in the day disclosed a half 
4 dozen rings valued at $90 gone. Several 
watches in the window were left. While 
the thief apparently watched his opportunity, 
‘electing the time when the patrolman was 
at the opposite end of his beat, he was 
cvidently frightened away before he could 
clean out the window, 








_A daring thief smashed a window in the 
jewelry store of H. L. Robbins, 64 Front 
t, Worcester, Mass., early one morning 
recently and fled with some jewelry. Patrol 
man Leader had been at police headquarters 
and was returning to his beat when on turn- 
ing the corner of Commercial and Front Sts., 
'€ Saw a man dash from the jewelry store. 
The policeman started in pursuit but the thief 
disappeared through a neighboring alley and 
‘scaped. 
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Rathburn Willard has been in New York 
the past week on a business trip for his firm. 

Col. Sidney O. Bigney has been in Chicago 
the past week in the interests of the S. O 
Bigney Co, 

Zelotes Wetherell, Jr., has accepted a posi- 
tion in the store of the J. J. Newberry Co. 
at Dover, N. H. 

William H. Saart, of Saart Bros. Co., has 
been suffering from an attack of laryngitis 
the past week, 

Frank S. Gilbert, who has joined the sales 
forces of the James E. Blake Co., is pre- 
paring to leave after the holidays for his 
territory in the south. 

The Bay State Optical team maintained its 
winning stride in the Manufacturers’ Basket- 
hall League on Friday evening by defeating 
the Simmons team, 23 to 12. 

Joseph Finberg is actively interested in 
the plans for the proposed zoning scheme for 
this city and is chairman of the city planning 
board which has the matter in hand. 

William Lowe, manager of the Chicago 
office of Bliss Bros. Co., is preparing to 
return to his territory after spending a fort- 
night or nfore at the factory here, arranging 
his new lines for the coming season. 

The annual banquet of the Angle Tree 
Stone Rod and Gun Club was held Thurs- 
day evening in the Chamber of Commerce 
hall with 200 or more members and guests. 
rank J. Nerney officiated as toastmaster. 

Raymond de La Feruillies, the seven-year 
vld son of Augustus de La Feruillies, is in 
ihe hospital suffering from a fracture of the 
skull as the result of being knocked down 
by a metor truck last Tuesday morning. 
While fears were entertained concerning his 
recovery at first, later reports were more 
encouraging, 

R. B. Macdonald, Jr., formerly of the k. 
3. Macdonald Co., Inc., of this city, and 
recently at New York for the Morse & 
Andrews Co., of this city, has accepted a 
position as representative in the eastern and 
middle western states for the Flagg Mfg. 
Co., of North Attleboro, and the Gartner 
& Skoog Co., of Providence. 

Attleboro was well represented at the 
meeting of the Providence Kiwanis Club at 
the Providence-Biltmore Hotel last Friday 
evening, the occasion being the eyesight con- 
servation meeting at which Prof. Frederick 
Woll, of Columbia University, was the 
speaker. Among those present were George 
Nerney and Arthur Bullock of the Bay 
State Optical Co, with Miss Doolin, nurse 
on the industrial staff, 

Work is to start on the moving of two 
complete manufacturing jewelry establish 
ents shortly, and a part of a third one. 
The Bates & Bacon Co. will remove into 
the building now occupied by the McRae & 
Keeler Co, and the latter company will 
remove to the S,. O, Bigney building. The 
l.. G. Balfour Co., which some time ago 
purchased the Bates & Bacon building, will 
move into that space as soon as possible. 

A $300,000 addition to the Sturdy Me 
morial Hospital is being planned by the 
board of trustees in co-operation with a 
vroup of 20 Attleboro citizens and plans 
are being completed for a drive for the 
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necessary funds. Among the members of 
the citizens committee are the following: 
Samuel E. Einstein, Joseph Finberg, Aldro 
A. French, Stephen H. Garner, E. L. Gowen, 
Raymond M. Horton, William L. King, 
Albert A. Remington, Joseph Rioux, Frank 
J. Ryder, Thomas G. Sadler and Harold E. 
Sweet. 

George A, Sweeney was re-elected Mayor 
of Attleboro at the municipal election last 
‘Tuesday for a term of two years, defeating 
his opponent, William H. Saart, of the 
manufacturing jewelry firm of Saart Bros. 
Co., by the narrow margin of 266. So 
close was the vote in some of the districts 
that at the urging of his friends Mr. Saart 
has asked for an official recount. The close- 
ness of the vote was a surprise as it was 
the belief of most of the followers of the 
contest that Mayor Sweeney would have at 
least 1,000 plurality, as he had twice before 
defeated Mr. Saart. Among the councillors 
elected were William H. Blake, of the 
James E. Blake Co.; Samuel M. Holman, 
Jr., of the J. M. Fisher Co., and Arthur B. 
Cummings, of the A. B, Cummings Co. 
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Ernest Philebert has opened a jobbing 
shop in the Lafayette building. 

Several of the departments at the Webster 
Co, are being operated on an overtime 
schedule. 

Mr. Heller, of the O. M. Draper Co., is 
making an extended business tour for the 
lirm through the southwestern part of the 
country. 

Congressman-elect Joseph W. Martin, Jr., 
was a guest the other evening of the Dighton 
Rod and Gun Club at its annual Winter 
banquet. A venison and game dinner was 
served. 

Edward Wright, son of John Wright, one 
of the best known journeymen jewelers of 
this town, will leave immediately after 
Christmas holidays for Honolulu, where he 
nas accepted a position as accountant. He 
now holds a responsible position with a 
Boston concern, but on the solicitation of 
his two brothers who are making good in 
Honolulu, he has decided to join them there. 

A committee consisting of I. E. Sturdy, 
lJonald Barrows, V. Chevers and F. L. 
Jones is arranging for a sacred concert to 
be given here in the near future under the 
auspices of the Trowel Club at which the 
Palestine Band, from Palestine Temple of 
the Mystic Shrine, of Providence, will be 
the principal feature. A number of manu- 
facturing jewelers are interested as mem- 
bers of the Trowel Club or of the band. 

\ccording to the table of all the towns 
and cities in Massachusetts showing the 
leading figures relative to their taxes, as 
prepared by Henry F. Long, State Commis- 
sioner of Corporations and Taxation, the 
assessed valuation of all property in North 
\ttleboro for 1924 was $9,418,870 and the 
direct taxes for the year amounted to $301, 
403.84. The tax rate for 1924 was $32 as 
compared to $33 the previous year. The 
population, according to the last census in 
1920 was 9,238, and the per capita valuation 
for the town was $1,109.59, and the per 
capita direct taxes $32.62. 
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Louis Sickles was Chestnut St. 
this week and was congratulated by friends 
and acquaintances in the jewelry district. 

To aid in caring for the holiday trade, T. 
J. Campbell has been added to the sales force 
at the S. 8th St. retail store of Charles Muth 
& Sons. 

In the list of civil suits filed in common 
pleas court is an action by the Marcus Mayer 
Co. to recover $536 on a note from [. Press 
& Sons Co. 

C, M,. Stuber, southern representative for 
Louis Sickles, has returned to the headquar 
ters in the Jefferson building, after a suc 
cessful season’s work in that territory. 

M. C. Porter, Burlington, N. J.; C. G. 
Hart, Camden, and J. S. Ober, Coatesville; 
Pa., were among the out-of-town retailers 
seen in Louis Sickles watch jobbing house in 
one day recently. 

(harles Muth, veteran retailer, with stores 
on Columbia Ave. and at 354% 5S. &th St. 
is recovering in the Hahnemann Jlospital 
from operations for appendicitis and for the 
removal of gallstones. 

Among the new firms registered in com 
mon pleas court this week is the Percival 
Gift Shop at 58 W. Cheltenham St., com- 
posed of Marguerite P. and John 1). Perci- 
val, of 155 W. Hanbury St. 

Francis Brown Wallen, Jr., son of I. B. 
Wallen, well-known Camden retailer, be- 
came a bridegroom last week, the bride be- 
ing Miss Hirst, daughter of a Camden 
physician. The young couple are on their 
bridal tour. 

Among the holiday rush callers at J. B. 
Bechtel & Co., 729 Sansom St., were these 
retailers: W. C. Moore, Shamokin, Pa.; 
Mrs. T. T. Weirman, Sunbury, Pa.; W. H. 
Morse, Mount Holly, N. J., and George l‘oy, 
Girardville, Pa. 

George W. Fisher, one of L. P. White’s 
energetic salesmen, is recovering from an op- 
eration at the Cooper Hospital, Camden, 
N. J., which cost him his tonsils, but is ex- 
pected to result in his feeling much better 
than for some time. 

Many jewelers and their families attended 
an entertainment and musical tea for charity, 
given by Mrs. Joseph Goodman, wife of the 
well-known diamond importer on Sansom 
St., at her home, 63rd and Ellsworth Sts., 
and the affair was much enjoyed. 

L. L. Bickings, a leading retailer of Nor 
ristown, Pa., is suffering from a dislocated 
hip as the result of having been run down 
by an automobile in his home town, Coming 
during the holiday rush of business, the ac 
cident has handicapped Mr. Bickings  se- 
verely. 

The Philadelphia jewelry trade has devel- 
oped a fine tenor in the person of George 
Boggs, who is with Biedler & Lemkuhl, 929 
Chestnut St. Mr. Boggs’ voice is being 
heard over the radio and he is featured on 
the Christmas Eve program at station 
WDAR. 

Recent callers at L. P. White’s jobbing 
house included these retailers: F. X. Gries, 
of Shamokin, Pa., who reports business in 
the coal regions as good; Mrs. T. T. Weir 
man, of Sunbury, Pa.; FE. D. Sturmer, of 
Easton, Md., who is optimistic over condi- 
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Mever Simon, of M. Simon & Co., retail 
ers at 15 N. 13th St., had a narrow escape 
from serious injury in an explosion of a gas 
threw himself to 


kK. Kyle, of Mill- 


heater at his home. LHe 
one side barely in time to prevent the flames 
setting his clothing afire, but his hair and 
eyebrows were singed and he does not con 
sider that the accident improved his persona! 
appearance. 

Norton S$. Sagorsky, junior partner of I. 
Sagorsky & Son, and |. Dodd Israel, south- 
ern representative for the firm, are back in 
town, having wound up their season's work 
with fine results and are now engaged in 
mapping out the 1925 sales campaigns. The 
senior partner of the firm still limps slightly 
from the effects of a recent accident, but has 
been enabled to dispense with a cane, much 
to his delight. 

Kriends in the trade here of Charles Zan 
ders, retailer at Dover, Del., have been in 
formed that through the work of the town’s 
night watchman, Arthur Dickerson, three 
boys who “sneaked” three 
showcase while Mr. Zanders was busy in the 
rear of his store, have been apprehended and 
the watches recovered. The offenders have 
heen held in $300 bail each for the february 
term of court. r 

Practically all of the road representatives 
for H. O. Hurlburt & Sons have completed 
their season’s work and are back in the store 
and the others will report at headquarters 
by next week. Some of them seen in the 
store this week are R. S. I’rain, Frank 
Rainey, G. W. Leopold and G. W. Brock 
way. Out-of-town and city retailers are 
keeping the regular sales force busy these 
days from opening until closing time. 

The married men lost the first game of 
the basketball series to the bachelors in the 
tournament between employes of Fulmer & 
Gibbons by a score of 14 to 11. They put up 
a good game, however, but complain that the 
single men received more encouragement 
from their young women friends or sweet 
hearts than they did from their wives. They 
promise a different result in the next game, 
which will be played after the holiday rush 
is over. 

Despite his advanced age, 82, Albert Hum 
bert, one of the real veterans in the jewelry 
business in Philadelphia, is at his desk every 
day in the quarters of Alfred Humbert & 
Son, wholesale diamonds, at 117 S. 10th St., 
and expects to be “on the job” for several 
years yet. Mr. Humbert is an optimist on 
business conditions and expresses the belief 
that Philadelphia jewelers, wholesale and 
retail, will find that 1924 will not be such a 
bad year when the books are balanced. 

Things have finally begun to hum in the 
wholesale district and the retailers are find 
ing that the holiday buying rush is here at 
last, although many say conditions are still 
“Spotty.” with many of their regular cus 
tomers apparently holding off until the vers 
last moment. Still, there is a vast improve 
ment all along the line and dealers are much 
more cheerful than has been the case for 
some time. One fact much in evidence this 
season is the demand for the higher graded 
and priced goods in the Chestnut St. retail 
shopping district, indicating to the retailer 
that his “moneyed” patrons are still in a 
buying mood, although the boom period has 
passed ; while in the industrial sections of the 
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city, the retailers find a reflection of im- 
proved conditions and much less unemploy- 
ment in the calls for a good grade of jewelry, 

Complete schedules tiled for the Provident 
loan Co, in bankruptcy proceedings brought 
by New York and other creditors show lia 
bilities of $72,900, with assets placed at $23,- 
754. The statement of assets, which in- 
cluded stock valued at $13,758; bills receiy- 
able, $3,000; tools, etc., $1,600; debts due, 
$5,321, and bank deposits of $74.64, is hardly 
borne out by the result of the receivers’ sale, 
conducted by Robert L. Coates as receiver, 
which brought only $3,150, or within $150 of 
Mr. Coates’ first rapid-fire estimate of the 
stock. The pledges have been transferred to 
the Capitol Loan Co, at 24 N. 12th St. In 
the meantime the creditors are puzzled to 
account for the smallness and quantity of 
the stock as compared with the large amount 
purchased a short time prior to the bank 
ruptcy proceedings, but still have hopes that 
the proceedings now on in Federal Court 
may afford a clue. 

It has been discovered that the assault and 
robbery of John Rotman, joint owner of the 
(Oriental Novelty Shop at 31 S. 8th St., in 
the jewelry “dead-line” district, last week 
was due to a convicts’ feud, which started in 
the Eastern Penitentiary here, over the man- 
ufacture of beaded bags, which the convicts 
are allowed to make in their “leisure hours” 
and to have sold outside. The fact that the 
thieves, who beat Rotman over the head with 
the butt of a pistol and took a $475 diamond 
ring and $290 from his person, only stole 
what beaded bags were in the place, led the 
police to suspect certain convicts, and they 
claim that in the arrest of David Wilensky, 
alias “Willets,” they have one of the men, 
who if not one of the actual robbers helped 
plan the crime. He was identified by Miss 
Lillian Pauling, joint owner of the store with 
Rotman, as one of the men she saw loitering 
in front of the store before the robbery. 
Wilensky, according to the police, is said to 
have told them that because of a new method 
of making the bags devised by a convict at 
the “Pen,” those made by their “pals” at the 
institution were not selling as well and they 
decided to take revenge on Rotman, who 
handled only the newer goods. Whether 
Wilensky gave the names of other men who 
figured in the robbery is not stated by the 
police, but they are looking for three ex 
convicts, released only a short time ago. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Dec. 13, 1924 
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jeweler John S. Scholl, Palmyra, Pa., 
visited Lancaster recently to purchase goods. 

Elam Shapiro, with L, Kroll & Sons, New 
York, was a recent visitor, 

Charles S. Ganse, southern representative 
of the Hamilton Watch Co., was in Lan- 
caster last week, going from here to his 
home in Uniontown, Pa., for the holiday 
seasoll. 

The J. J. Apple Co. is working on a large 
order for 14-karat gold service medals for 
the Standard Oil Co. for delivery before 
Christmas. For several years this company 
has heen making these medals. 

The prizes awarded the best seller of 
tickets for the recent show given at [Fulton 
(pera House under the auspices of the local 
Legion post were furnished by S. Kurtz 
Zook, in’ whose windows they were dis- 
played. 

The large clock which has been an attrac- 
tive sign in front of the store of J. D. Wood 
& Co. N. Queen and Orange Sts., a firm 
which lately went out of business, was re- 
moved on Dec. 11 and shipped to a purchaser 
in Virginia. 

Charles Bischoff & Son have just finished 
orders for Masonic jewels for the Council 
and Chapter of Mountain City Lodge, 
\ltoona, Pa., and Past Masters jewels for 
the lodges at Parkerburg, Pa., New Oxford, 
a. and Tionesta, Pa, 

\t a supper meeting on the evening of 
Dec. 9 the Tick Tock Club of the Hamilton 
watch factory were treated to an illustrated 
lecture by Prof. Stein, of the Jancaster 
Reformed Seminary. The election of offi- 
cers for 1925 will be held Jan. 

Two bronze tablets which have just been 
placed in position on the City Hall, the gift 
of M. T. Garvin, a prominent local mer- 
chant, were furnished by the Davis Memorial 
(o., of Detroit. One tablet contains a brief 
outline of Lancaster’s history, the other gives 
statistics regarding the City Hall itself, 
erected in 1795. 

The State commander of disabled war 
veterans, G. C. Shadwell, Philadelphia, 
visited Lancaster Chapter No. 5, in Lan- 
caster, on Dec, 9 and gave an interesting 
address. The Bowman Technical School 
alone has 40 Government vocational students. 
\t one time there were 80, but this class of 
tudents all over the country is diminishing, 
and after July, 1925, there will be none. 

Miss Ruth Egge, of New York, lectured 
last week before the Iris Club on “The 
Romance of Solid Silver.’ She explained 
how to tell good quality silver from poor, 
how to care for it with the least effort and 
how to discriminate in the use of designs in 
silver which will be most expressive and in 
harmony with other decorations. The lec- 
turer took her audience back to the crude 
heginnings of the craft and all through its 
history. The lecture was illustrated with 
Masterpieces in silver, 

The local jewelers declare their trade this 
Christmas season very much ahead of that 
of last year, and the class of goods being 
Sold is of a more expensive kind than they 
have sold for several years. Usually there 
‘Sa good trade in the jewelry business here 
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hetween Christmas and New Years, prob- 
ably due to the money gifts at Christmas, 
but whatever the reason, there is this trade, 
and on account of the pre-Christmas business 
heing so good, some lively trade is looked 
forward to for the week following Christmas. 

E. R. Gehman, optometrist at the Watt 
& Shand store, was last week elected presi- 
dent of the Lancaster Optometrical Society, 
which held its annual meeting in the offices 
of J. E. Boyle, in the Woolworth building. 
The other officers elected were: Vice- 
president, George L. Hepp, Lititz; secretary, 
|.. J. Rubenstone, Lancaster; secretary- 
treasurer, Nelson W. Pinkerton, Manheim; 
hoard of directors, W. W. Appel and S. E. 
Fegley, Lancaster; John H. Sensenig, New 
Holland, and John R. Wertsch, Ephrata. 
The society formulated plans for the 
Winter’s work, which will include lectures 
by men prominent in optometry. A donation 
was made to the fund for providing radio 
service to blind veterans. The next meet- 
ing will be the second Monday in January. 








Notes from Ohio 


The Guy C. Fitz jewelry store, Zanes- 
ville, O., has just installed new display cases 
in the store and considerable new stock has 
heen received. Mr. Fitz announces no formal 
opening will be held. The store capacity 
has been greatly increased. 

Edward Lustig, 58, for many years a retail 
jeweler in Youngstown, O., died recently in 
a hospital in Cleveland. He was in the 
retail jewelry business in Youngstown for 
more than a quarter of a century. Besides 
his widow he leaves three sisters. 

Plans are being made for the January 
meeting of the Canton district 24-Karat 
Club, to be held the second week in January 
at the Courtland Hotel, Canton. Detail ar- 
rangements will be completed within the next 
few days. No meeting was held this month. 

D. F. Rutter, retail jeweler for many years 
in Canton, held his formal opening of his 
new store on Cleveland Ave., recently. For 
16 years Rutter managed the retail jewelry 
store of C. J. Duncan, in the Harris Arcade. 
He will handle diamonds and set and unset 
stones and will sell a general line of 
jewelry. The usual gift line will be car- 
ried by the new store, according to Mr. 
Rutter. 


ormal opening was held this week of the 
new retail jewelry store of Phillip Kurjan, 
in the recently completed Realty building. 
It is the city’s only wholesale jewelry firm. 
Max Kurjan is president of the concern and 
associated with him in the management are 
Samuel, Peter and Jack Kurjan and Charles 
M. Schwartz. All new fixtures have been 
installed in the new store. Max Kurjan 
will leave Dec. 27 for his annual buying trip 
abroad. 

Retail jewelers in the midst of the holiday 
rush report business on a par with that of a 
year ago and from all indications the last 
week will see a greater volume of business 
than in previous years. There is a much 
more confident tone in retail buying, and all 
lines of the more popular jewelry have been 
moving briskly for the past two weeks. 
Watches, rings and small diamonds have the 
call at this time. Stores maintaining gift 
shops report this class of merchandise is 
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selling well and that the higher priced gifts 
are selling best. There has been less call 
for credit this year than last and the money 
tightness in the two cities is easing up. In- 
dustrial conditions continue on the up- 
trend with prospects for a prosperous new 
vear. 








Winston-Salem, N. C. 





I'red N. Day, Trade St. jeweler, has 
secured the services of L. V. Lisenkee, a 
registered optometrist in this State as well 
as a skillful watchmaker. 

J. H. Searles, proprietor of the Jewelry 
sox, this city, has opened a temporary store 

Raleigh, but expects to continue it if he 
is able to obtain the proper location in that 
city. 

Charles Davidson, representing IX. & J. 
Swigart was in the city last week calling 
on the trade. Ile reports the best business 
he has had since Swigarts discontinued the 
sale of jewelry. 

J. Tee Manuel, for several years one of 
the watchmakers with A. Cohn & Co., this 
city, has this week assumed charge of the 
repair department of the Mears Jewelry 
Co. of this city. 

Louie Keshjean is now with J. L. Young 
& Co., this city, as watchmaker, Mr. Kesh- 
jean having been with some of the east- 
ern jewelers for the 13 years since coming 
to this country from Armenia. 

One of the prettiest stores in this section 
was recently opened at 439 N. Liberty by 
\be Lefkowitz, operating under the name 
of the Mears Jewelry Co. Their entire 
inside store finish is in mahogany. Mr. 
Lefkowitz has conducted a store in this 
city for some years, but opened this new 
place to cater to the better class of the di- 
vided payment trade. 

A fire of threatening aspect broke out 
in the Ideal Theater about 2 a. mM. Tuesday, 
Dec. 9, and for a time it seemed as if the 
entire block would go. However, the greater 
damage was confined to the one building. 
Ino. D. Perry, who occupied space on the 
second floor over the theater, lost his en- 
tire optical stock as well as a well-equipped 
examining room and instruments. Mr. Perry 
is secretary and treasurer of the North 
Carolina Optical Society, and their records 
were also lost in the blaze. 








Pacific Coast Notes 





‘Tamava & Co., Japanese jewelers of 1409 
Tulare St., Fresno, Cal., have suffered a 
burglary loss estimated at $3,000. 

Gus Dunn, formerly of Vicksburg, Colo., 
is now located at 325 D St., Marysville, Cal., 
where he is in business as a jeweler. Many 
of the articles displayed in his store are of 
his own manufacture, as he is an expert 
at his trade. 

Some time during the night thieves, who 
were evidently experts, smashed a hole in the 
plate glass window of Arthur S. Thomp 
son’s jewelry store at 127 N. Euclid Ave., 
Ontario, and stole six diamond rings, val 
ued at $165. The theft is similar to one 
made the night before at the Crowell jewelry 


tore, Riverside. The police are now work- 


ing on the case. 
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formal opening of the new jewelry estab- 
lishment of Milton Baer in the Transporta- 
tion building has just been held, with a line 
watches and silverware. 

Charles E. Tribby has been appointed to 
membership on the public order committee 
of the local Board of Trade, which will in- 
vestigate and endeavor to ameliorate traffic 
conditions, which have had such grave con 
sequences, in the city. 

Local stores have been warned by the Fire 
Department to beware of inflammable 
Christmas decorations, and the precaution of 
Chief G. £&. Watson has been passed around. 
Candles and Christmas trees must be care- 
fully watched in order to prevent conflagra 
long flowing whiskers of Santa 
(lauses are also under surveillance. 

Henry W. Wildt & Son and Saunders & 
Son, both leading jewelry firms of Alex- 
andria, Va., are furthering the principle of 
co-operation between organized labor and 
the business interests of their town and have 
joined in the labor co-operative campaign to 
urge the wage-earners and residents of Alex- 
andria to spend their Christmas money in 
that city. 


of jewelry, 


tions, and 


Agreement of the President of the United 
States to approve an inaugural in keeping 
with the dignity of the occasion has brought 
satisfaction to the businessmen of 

The businessmen and the Chamber 
of the city have been urging 
the acceptance by the President of the plan 
to have an elaborate ceremony which will 
bring many persons to the city. 

The Better Pusiness Bureau of Washing- 
ton called the attention of local jewelers the 
other day to the agreement which the watch 
case manufacturers with the Federal 
Trade Commission to the effect that they 
would discontinue to stamp time guarantees 
on gold filled watch cases, and emphasized 
the point that the commission’s decision was 
hased on the opinion that the placing of 
time guarantees on either gold filled or gold 
plated watch cases led to deception. 

Irom old English homes and estates the 
Okie galleries on Connecticut Ave. received 
last week a quantity of antique English sil- 
ver and Sheffield plate, which is said to be 
the best consignment coming to the national 
capital. It was recently released by the 
Customs officials, and is composed of 
candleabra, Sheffield and sterling trays, an 
authentic Queen Anne Tankard of 1698, and 
Queen Anne Hot-Water jug of 1706, 
muffineers of 1732, skewers, odd creamers, 
sugar bowls, Georgian salt cellars and 
hosts of other interesting objects. 

Stating he had lost $10,000 worth of 
jewelry, W. H. Beck, Jr., representing the 
of Burr-Patterson & Co., of Detroit, 
had about 30 detectives and police- 

the city looking for this theft on 
evening last. He had parked his 
automobile in front of the Burlington Hotel 
while he entered to transact business, leay- 
ing 66 trays of assorted fraternity jewelry 
in his car. It was driven from in front 
of the hotel when he came out. He had 
heen talking to J. Gibson Kinchelo, another 
jewelry salesman from Upperville, Va., 
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within the hotel. Upon telling the local 
authorities, they sent out more than 30 scouts, 
and telephoned to neighboring towns and 
cities a description of the car. Some hours 
later the car containing the $10,000 worth 
of jewelry was found. It was located on 
St. between 6th and 7th St., N. E., by 
some of the detectives on the scent. The 
thieves did not know its valuable cargo, 
for the case containing the jewelry was 
found intact and turned over to the happy 
salesman. 

Jewels greatly admired by _ countless 
Washingtonians belonging to Mme. Jerome 
Sonaparte, have just been placed on exhibi- 
{ion in the Peabody Institute of Baltimore. 
They were seen here by many persons when 
worn by the late Mrs. Charles Joseph Bona- 
parte when residing in the capital. They 
were made for Jerome Bonaparte while 
deeply in love with his American wife, i 
l.ondon, and were diamonds, pearls, imperial 
stones, a high comb, three large brooches, 
and other jewelry of careful design, work 
manship and harmonious setting. 








Salt Lake City 


Chief of Police Burbidge announced the 
other day that his force would hereafter 
strictly enforce the anti-punch board ordi 
nance. Owners of pool halls, soft 
drink parlors, and others having punch 
boards were warned to get out of the gam 
bling business immediately. It was not gen 
erally known that the jewelers of the city, 
who are among the most influential citizens, 
were responsible for this police order, to a 
great extent. With certain other merchants 
they demanded that the punch board with 
its promise of watches and jewelry, etc., as 
prizes be put out of business. It is stated 
that one concern distributing watches to own 
ers of punch boards was doing a huge busi 
ness. A leading jeweler said was not so 
much their desire to stop this illegitimate 
business as it was to protect the good name 
of their profession. The punch board was 
dragging it into the mire, according to the 
opinion expressed hy some of the local 
jewelers. 

For about a year there has been a discus- 
sion here regarding a proposed jewelry auc- 
tion ordinance, and at last action is being 
taken. That something will be done in the 
matter is almost certain. Three different 
ordinances have been introduced to the City 
Commission. One of them would absolutely 
prohibit the offering of jewelry, watches, 
clocks, china or precious stones for sale 
within the business district of the city by 
the auction method. Another ordinance 
would make it unlawful to hold a jewelry 
auction in the city except between the hours 
of 7 a. M. and 6p. M. The third is a pro- 
posal in the form of an amendment to the 
present ordinance and would prohibit the 
sale of jewelry by auction within the busi 
ness district of the city, except judicial sales 
or sales by administrators of businesses 
which have been in continuous operation in 
the city, and the license fee for such auc 
tions to be $25 per day. A prominent S. 
Main St. jeweler stated that the three sepa- 
rate ordinances had been submitted in order 
to make the prohibition of the auctions more 
effective. 
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William Ehmann, senior, founder of the 
Elk St. jewelry store of William Ehmann 
& Son, will leave for St. Petersburg, Fla, 
on Jan. 15, where he will spend the Winter, 

William Hollender, veteran William St. 
jeweler, is in a Rochester hospital where 
he underwent a successful operation a few 
days ago. It is expected that he will have 
recovered sufficiently to spend Christmas 
with his family. 

Burglars broke into the Gold Shop on 
Main St., Dunkirk, of which Aaron Aron 
son is proprietor, early on the morning of 
Dec. 12, by cutting out a window. It is 
helieved they were interrupted while at 
work, as only five ladies’ wrist watches were 
taken. 

Arthur B. Warner, president of the ring 
manufacturing firm of White, Wile & War 
ner, has been in a local hospital recovering 
from an operation. Mr. Warner’s condition 
is showing continued improvement and _ his 
return to his office at an early date is 
assured, 

Nathan Dreyfuss, who traveled for years 
for the Block Ring Co., of this city, has 
purchased the large stock of the late Al 
phonse Weil, who died on Oct. 30, and will 
enter the jobbing business for himself. Mr 
Dreyfuss also acquired the Ralfe Ring Co., 
a mail order branch of Mr. Weil's business. 

I'red J. Dorn, Genesee St. jeweler, has 
disposed of his large home on Oxford Ave 
and has taken a small apartment at Ferry 
and Richmond Sts. for the Winter months 
Mr. Dorn erected a new Summer home at 
(rvstal Beach, Ontario, last Summer and 
plans to spend about eight months of the 
year at the Canadian resort. 

An attempt to rob the jewelry 
A. B. Gamler, 358 Washington St., 
Buffalo’s most recent additions to the retail 
field, early one night recently, was frustrated 
by Edwin Cohn, a clerk. The thief escaped, 
after throwing a heavy hammer through a 
front window. Nothing was stolen. Cohn 
was in the rear of the store when he heard 
the crash of glass. He chased the would-be 
thief for a short distance, but failed to over- 
take him. A cap, dropped by the thief in his 
flight, was turned over to the police, who 
were furnished by Cohn with a good descrip- 
tion of the culprit. The window was in- 
sured 

Optimistic hopes of jewelers that the hol- 
iday trade would break the monotonous spell 
of quiet business are being realized. Al- 
though inclined to be spotty, jewelry stores 
generally are enjoying a healthy if not brisk 
Yuletide trade. Most retailers entered the 
present month with smaller stocks than a! 
iny time since the war ended. Jobbers re- 
port a more active than usual December he- 
cause of the retailers’ cautiousness in buying 
during October and November. This indi 
cates, in many instances, that the holiday 
trade so far is better than was really ¢% 
pected. Installment houses, through the 
power of advertising, are doing a brisk bus! 
ness. They have to some extent perhaps cut 
into the trade of the cash merchant and have 
caused the latter dealer to vary somewhat 
from a customary cash policy }y extending 
credit where warranted, 
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The annual banquet of the Boston Jewel- 
ers’ Club will be held Thursday, Feb. 5, 
1925, instead of on the date previously named. 


A charter of incorporation has _ been 
granted to McGrath, Inc., Boston. The 
capital is $100,000 and the incorporators are 
Charles B. McGrath, Fitchburg; Elizabeth 
V. Lucas, Boston, and Ella C. McLoughlin, 
Brookline. 

Additional prizes have been made to the 
list offered to the Boston Jewelers’ Bowling 
League. They are a 14-karat gold watch 
of the Crusader pattern from the Elgin Co. 
and 14-karat gold cuff links from [Enos 
Richardson & Co. 

E. T. Glover, manager of Bigelow, Ken- 
nard & Co., has returned to business after 
treaiment for a disease from which he has 
suffered for several months. He is reported 
to be in a much improved condition, a fact 
which his many friends in the trade are 
extremely glad to hear. 

Among the contributors to the fund to 
restore opera to Boston are the Hodgson, 
Kennard & Co. and the A. Stowell & Co. 
It is planned to establish opera on a scale 
commensurate with that conducted in the 
days of Eben Jordan a few years ago, when 
such companies as the Metropolitan of New 
York and the Chicago Opera Co. gave 
repertoires. 

The Boston Jewelers Bowling League 
held its first of a series of dances at the 
Music Box Hall on Monday night, Dec. 8. 
Music was furnished by Billy Boyle’s Copley 
Plaza Orchestra. About 175 were present. 
The affair was in charge of George F. 
Fletcher, president of the league, James 
Geggis and Herbert Miller. The next of 
the series will be held after the holidays. 

Charles H. Beckwith, who several weeks 
ago fell down an elevator well, has re- 
covered sufficiently to be able to visit . his 
store for a very brief time. It is expected 
that he will be able to resume his duties in 
a few weeks. The well, on Washington 
St, was unguarded, it is alleged, and Mr. 
Beckwith fell a dozen feet, breaking his 
collar bone, several ribs and severely injur- 
ing himself in other ways. 

Four teams scored clean sweeps in the 
Boston Jewelers’ League Dec. 11. Thomas 
Long, Ripley Howland, Lenox and D. C. 
Percival. J. M. Kirby and Hodgson-Ken- 
nard took three points each. The scores: 
Lon, 1398—Shreve, 1309; Ripley Howland, 
4#0—J. Alberts, 1331; Lenox, 1364—Har- 
kins, 1281; D. C. Percival, 1400—Horn, 
1317; J. M. Kirby, 1289—M. S. Page, 1285; 
hodgson-Kennard, 1362—Bigelow-Kennard, 
1356, 

The Moore Pen Co., Boston, announces 
the appointment of J. Willard Hall as sales 
Manager, beginning the first of the new year. 
By training and experience Mr. Hall is well 
itted for his new position, having had 14 
years of accomplishment as a fountain pen 
salesman, special representative, sales super- 
"sor and division sales manager for a lead- 
ig pen manufacturer. His work has in- 


volved important executive responsibilities 
aid the handling of every phase of fountain 
ben selling, 

The Better Business Commission warns 
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the Christmas shopper to beware of fake 
auctions, unlicensed peddlers and “gyps.” 
The commission knows for a certainty, it 
states, that several peddlers of cheap jewelry 
in Springfield, Boston and other cities are 
already working and that transient auction- 
eers have set up stalls for the sale of curios 
at exorbitant prices. There is also a deal 
of unlicensed house-to-house canvassing. 
“All are the worst enemies of legitimate 
business,” says the manager. 

Murray Cheever was elected president of 
the E. Howard Clock Co. at its annual meet- 
ing last week. Other officers are: Board of 
directors, chairman, D, C. Percival; W. A. 
Gaston, Robert Winsor, Murray Cheever, 
W. J. Elton, H. G. Bigelow and E, A. 
Bigelow; treasurer, E. A. Bigelow; secre- 
tary and assistant treasurer, H. G. Bigelow. 
Harold C. Keeman has been made the new 
superintendent at the plant in Roxbury. He 
was for years in charge of the clock depart- 
ment of the Waltham Watch Co., and takes 
the place of W. J. Elton, who was superin- 
tendent and who now is chief engineer. The 
company’s plant at Roxbury has undergone 
extensive alterations and remodeling. The 
addition of a new sprinkler system has re- 
duced the insurance from $1,800 to $1235. 
New stairways, fire escapes, lavatories, 
shower baths and other features have been 
added to make the factory most modern. 

Police Commissioner Wilson has filed a 
bill with the Legislature for the purpose of 
putting a stop to “fake” jewelry auctioneers 
in this city. This move is the outcome of 
steps taken by the State Retail Jewelers’ 
Association, Albert R. Kerr, secretary of 
the Boston Jewelers’ Club, and others, co- 
operating with the Boston Better Business 
Commission, which several months ago at 
the time of the annual convention in this 
city discussed ways and means of eliminating 
the practices of such illegitimate jewelry 
auctioneers. Mayor Curley at the time 
promised that within 60 days the auctioneers 
who conducted such make business would 
be driven out of the city. From various 
angles the necessary legislation has been 
approached, culminating in the measure now 
proposed by the police commissioner. This 
time it is proposed to reach the owner of 
the premises, rather than the auctioneer, 
making it possible to cancel the license of 
the property, if fake auctions are permitted. 


Plainville, Mass. 


Two matches were rolled Wednesday eve- 
ning in the Whiting & Davis shop bowling 
league. In the first event Team 4 took a 
two-string fall out of Team 3 while in the 
second match Team 1 defeated Team 2. 
Fawcett was the high roller of the evening 
with a three-string total of 285 while Crotty 
chalked up the high single of 101. 

Henry F. Long, Commissioner of Cor- 
porations and Taxation, has prepared a table 
of all the cities and towns of Massachusetts, 
showing the leading figures relative to their 
taxes. According to this Plainville’s tax 
rate in 1923 was $26.50 and in 1924 it was 
$30. According to the latest census, that of 
1920, the local population was 1,365; per 
capita valuation, $869.35, and the per capita 
direct tax, $29.08. 


Alfred Johnson, Mandan, N. Dak., has 
suffered a loss of $4,000 by robbery. 
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Omaha 


Earl Maltbie, La Platte, Mo., has con- 
ducted a successful auction to reduce stock. 

Omaha wholesalers are getting a good 
volume of business by mail from the jewel- 
ers out in the territory, who are placing 
hurry-up orders for the holiday trade. 

Among the out-of-town jewelers who 
were in Omaha last week were: Harry 
Stone, Malvern, Ia.; George Kohles, Earling, 
la.; R. W. Smith, Rockport, Mo., and 
Charles Foley, Nebraska City, Nebr. 

The jewelry store of P. A. Peterson, 
Omaha, was the scene of two burglaries 
within a week. In both instances the bur- 
glars smashed a window with a brick and 
stole what they could lay their hands on. 
About $700 worth of jewelry was taken in 
the two burglaries. 











Trade Gossip 





Belt buckles in assorted designs are being 
sought by a concern in Singapore, Straits 
Settlements, according to an announcement 
made recently by the Bureau of Foreign and 
Domestic Commerce. The same concern is 
also looking for an agency for this class of 
goods. For further information write to 
the Bureau at Washington, D. C., or any 
of its branches and refer to file No. 12332. 


oes 


The firm of Maneck & Prather of 31 
Union Square, New York, reports the ar- 
rival in customs of the largest shipment of 
quality Chinese Jades that they have 
received since 1912. Mrs, A. B. Prather 
says it is becoming increasingly difficult each 
year to secure the finer pieces of this much 
in demand Chinese stone owing to the 
fact that it is fast growing in favor in 
European countries such as England and 
Italy where formerly it was not much used. 








L. W. Otto, Crawfordsville, Ind., who is 
1 prominent jeweler and very active in 
Indiana retail jewelry association affairs, 
has been appointed postmaster of Crawfords- 
ville and assumed the duties of his office at 
the close of business on Nov. 30. A telegram 
received by Mr. Otto instructed him to take 
charge of the local office and upon receipt 
of the telegram, he conferred with Post- 
master William Johnston, who has served 
two terms, having been appointed and reap- 
pointed by the late President Wilson. Mr. 
Johnston had been anxious to retire for 
some time and gave up the office with the 
respect which the community always ex- 
tends to a man who has faithfully performed 
his duty. Mr. Otto has never sought office 
of an elective or appointive nature although 
in 1888 he became a member of the First 
Voters Republican Club and ever since then 
has been a worker for Republican success. 
During the past campaign he was chairman 
of the Republican county committee and 
worked unceasingly and with excellent 
judgment for the success of the ticket. Last 
Spring when public announcement was made 
from Washington that a new postmaster 
would be appointed here he was one of about 
a dozen who filed as candidates for the posi- 
tion and in the civil service examination 
that followed later he secured the highest 
percentage and headed the list. 
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gift season. The merchandise shown Order Your Booklets Today 
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gifts for everyone, at prices for all. 
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sterling for Christmas, shows actual  trations—just the sort of booklet you 
suggestions, and then directs the pur- would make up for yourself—without 
chasers 40 your store. It also features any work or expense on your part. 
the Christmas Booklets which we Sent free — but order NOW before 


supply free to you for distribution. If | our stock is exhausted. 


THE GORHAM COMPANY 
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GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Newark, N. J. 
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Final Court THE jewelry trade 
Passing on of the entire coun- 
New York try is awaiting with 


“Sunset” Law’ interest the decision of 
the Court of Appeals of the State of New 
York, on the question of the constitutionality 
of the “Sunset Clause” in the New York 
Auction Ordinance. This decision is vitally 
important to the entire industry because of 
the effect it may have as a precedent in 
sustaining or invalidating similar ordinances 
or laws in many sections which forbid the 
sale of jewelry at auction between sunset 
and sunrise; in other words, forbid the 
auction sale of jewelry by artificial light. 
Thanks to the quick action of the Jewelers’ 
Vigilance Committee, the New York Court 
of Appeals has before it a brief giving the 
reasons why the jewelry trade has been be- 
hind the ordinances and laws of this kind 
for the protection of the public, the brief 
also showing the reasonableness of such 
ordinances and the fact that they do not 
improperly discriminate between sales of dif- 
ferent merchandise, 

The report in THE JEWELERS’ CIRCULAR 
last week, gave the arguments presented to 
the Court of Appeals at Albany when the 
matter came up as a result of a fight made 
by a Brooklyn jeweler and his auctioneer 
against the interference of the Police De- 
partment of New York, whose members 
(acting on the “sundown clause” of the New 
York city statute) had interfered with 
jewelry auctions at night. The auctioneer 
and his employer tried to get an injunction 
from the courts, restraining the police from 
interfering, on the ground that the part of 
the ordinance under which they were acting 
was unconstitutional in the way it discrimi- 
nated between one line of merchandise and 
another; also because the law was archaic 
inasmuch as it was founded on a statute 
which was enacted at a time before present 
lighting systems were in effect, and was 
necessary to protect the public from fraud 
only under the conditions then extant. An 
injunction was refused in the lower court 
and the case was carried to the Appellate 
Division which sustained the action of the 
Police Department. The case was finally 
brought to the Court of Appeals in an 
attempt to have the law declared discrimi- 
natory and unconstitutional. Though there 
have been similar cases in the courts in 
previous years, this was the first case to 
come to the Court of Appeals, and eminent 
counsel was obtained by the appellants to 
argue that the law was invalid; that it was 
based on conditions no longer existing and 
that it discriminated unfairly between one 
line of merchandise and another. 

In fighting this case on behalf of the 
Police Department, the corporation counsel 
had not called in the aid of the jewelers’ 
or their trade associations, and in fact, 
nothing was known to the trade in general 
about the constitutional fight over the 
auction ordinance until after the Court of 
Appeals had heard the arguments on Dec. 3. 
An examination of the situation showed 
that the city authorities were opposing the 
arguments of the auctioneer and the jeweler 
on purely technical grounds, without attempt- 
ing to upset the very clever and specious 
arguments which he had made to create the 
impression that the law was archaic, un- 
reasonable and discriminatory. It was recog- 
n'zed at once that the action of the Court 
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of Appeals on such a case would be of vital 
importance to the industry at large not only 
in New York city, but in other places and 
the Jewelers’ Vigilance Committee therefore 
immediately got busy and retained counsel 
to intervene, if possible. Application was 
made to the court to file a brief amicus 
curiae, and this was granted by the Court 
of Appeals over the opposition of the appel- 
lants. In the meantime, other organizations 
joined in the fight; among them, the Na- 
tional Jewelers Board of Trade, the Ameri- 
can National Retail Jewelers’ Association, 
Retail Jewelers’ Association of Greater New 
York and Vicinity, and the Jewelers’ Co- 
operative Bureau. A brief was hastily pre- 
pared to show that there is a valid reason 
today for the existence of the statute. 

Some of the principal points of this brief 
which was forwarded to the Court of 
Appeals, Wednesday, appeared in the last 
issue of THE JEWELERS’ CiRCULAR. Counsel 
for the jewelry organizations dwelt on the 
fact that the statute prohibiting the sale of 
jewelry at auction after sundown, is even 
more necessary in 1924 than it was in 1773, 
stressing among other things, the fact that 
the most important characteristic of dia- 
monds and precious stones is their color 
which can not properly be determined by 
artificial light and that the brilliancy of 
modern lighting systems not only gave the 
same opportunity for fraud as existed in 
the old days, but to a certain extent, has 
increased it. Reference is also made to the 
chances of confusion and deception arising 
in the display of platinum, white gold, and 
silver goods, under artificial light. 

The brief explained to the Court of Ap- 
peals why laws forbidding auction sales of 
jewelry at night have been recognized as 
necessary by the public and jewelers 
throughout the entire country and went on 
to enumerate the large number of cities 
throughout the land where such ordinances 
have been passed of recent years. The brief 
also pointed out the clear difference in safe- 
guards necessary in the sale of jewelry and 
other articles of merchandise which are per- 
mitted to be sold at auction under the New 
York statute, showing that this law simply 
contained protective features universally 
recognized as necessary. A large part of 
the brief was then given over to decisions 
of the courts in many States upholding the 
reasonableness and justice of laws of this 
kind. 

The brief also analyzed the decisions 
quoted by the appellants and showed why 
they were not applicable to the controversy 
and ended by making a plea to the effect that 
every reason exists today for sustaining the 
constitutionality of the statute; that the 
social and industrial conditions of today have 
made it necessary that such laws be passed 
throughout the country; that the courts have 
sustained the constitutionality of such laws 
in the past and it is of vital importance to 
the protection of the public that the consti- 
tutionality of the New York ordinance be 
likewise sustained. 

Of course it is impossible to forecast in 
any way, the decision of the Court of Ap- 
peals in this case but the action of the 
Jewelers’ Vigilance Committee and the other 
organizations in getting the full facts before 
the court is worthy of the greatest com- 
mendation as it at least increases the chances 


that the decision will be along the lines 
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XMAS SPECIALS E A_Lesson THE action of the 
: for Those Who customs authorities 


r B Fail to Declare in New York in heavily 
in 4 Jewelry fining two rich Amerj- 
can tourists who had brought over jewelry 
r that had not been declared should go a long 
i RINGS and BRACELETS : way in deterring some of our wealthy resj- 
: H dents from continuing to follow their care- 
E less habits as to disclosing the jewelry which 
they bring into this country from the other 
A side and impress upon them the fact that if 
: they do not declare their jewels or attempt 
H in any way to avoid the duty which is due 
upon them, that the chances are they will 
be detected in the act and then not only have 
to pay this duty but a very large penalty as 
well. In addition, there accompanies such pro- 
ceedings a considerable amount of notoriety 
that is most decidedly unpleasant, to say the 
least. 
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: The case last week made prominent the 
fact that jewels which are remounted abroad 
as well as jewels which are taken on memo- 
: randum or consignment must pay full duty 
when entering this country and that even 
although there be no criminal intent or only 
a mistake on the part of the tourist, as to 
the dutiable status of the goods, nevertheless, 
z the government will proceed to collect from 
: him or her the total value of the article plus 
the duty and a penalty. This may not seem 
H right to the tourist but such is the ruling 
of the Customs authorities. 

Despite the denials of the customs officials, 
there is no doubt that one of the seizures 
was due to information supplied to the 
authorities by an employe of a French firm 
of jewelers and that this information came 
as a result of advertisements of the Ameri- 
can Jewelers’ Protective Association offering 
to forward the reward which the government 
pays for any information that leads to the 
seizure and forfeiture of jewelry. 
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It will do no harm for jewelers to educate 
their customers to the fact that an American 
buying jewelry in Europe today, particularly 
important pieces, will have littie opportunity 
of bringing the same to this country without 
the knowledge of the customs officials be- 
cause even where the officials themselves are 
iH not cognizant of the sale, they are receiving 
information all the time from people con- 
nected with the jewelry trade who hope to 
| reap a reward in case such jewels are 
smuggled and later seized or a_ penalty 
enforced. 
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Part of the vast treasure of silver and 
silver gilt, including hundreds of pieces of 
solid silver plate, from the late Duke of 
Cumberland’s castle in Gmunden, Austria, 

has been placed on exhibition in a London 
CROS & BE 4 salesroom, according to a report from Alfred 
: Nutting, attached to the staff of the Ameri- 


: can Consulate General. At one time the 
Wholesale Jewelers castle was equipped with enough silverware 


. to serve one thousand guests without dupli- 
15-17-19 Maiden Lane New York H cation of pieces, and it is reported that the 
collection included 9,600 solid silver dinner 
plates. The total weight of the silver was 
estimated at 10 tons, Almost all of the 
treasure was English made and was inherited 
by the Duke from his Hanoverian forebears. 
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Everett G. Smith will open a jewelry store 
on E. Main St., Bay Shore, N. Y., on Jan. 1. 

Julius Sussek, of Sussek Bros., tool- 
makers, 151 Canal St., is recuperating from 
his recent illness and is back at his place of 
business. 

The line of the C. G. Frothingham Co., 
manufacturing jewelers, North Attleboro, 
Mass., is now being handled by Al Foss, 
whose headquarters are at 9 Maiden Lane. 

Lad, Boldizsar, watchmaker and jeweler, 
who is an instructor at City College and 
who was with Tiffany & Co. for several 
years, has opened a new store at 990 Lex- 
ington Ave, near 72nd St. 

D. Rosenthal, of the firm of Zach A. 
Oppenheimer, importer of diamonds, 68 
Nassau St., sailed for Europe last Saturday 
on the Aqguitania, going to Amsterdam and 
Antwerp on a purchasing trip. 

The Real Art Jewelry Novelties is the 
name of a concern incorporated at Albany, 
N. Y., last week, with authority to conduct 
business in this city. The capital is $5,000 
and the incorporators are S. B. Burke and 
FE. Manlish, 

Samuel Lenkowsky, of Samuel Lenkowsky 
& Son, importers of diamonds, 170 Broad- 
way, sailed on the Aquitania, Saturday, Dec. 
13, for the European diamond markets. Mr. 
Lenkowsky intends to stay abroad for four 
or five weeks, 

Otto F. Muller, representing the Kienzle 
Clock Co., 136 Liberty St., this city, 
sailed for Europe last Thursday. Mr. Mul- 
ler has gone abroad for the purpose of 
visiting the factories of the concerns which 
he represents and which are located in 
Schwenninger and Villinger, Germany. 

An order signed recently by Judge Bondy 
in the United States District Court con- 
firmed a composition offer of settlement 
made to creditors by Nathan Smith, a 
jewelry dealer at 45 Forsyth St. This set- 
tlement is on the basis of 30 cents on the 
dollar and is payable 15 cents in cash and 
the remaining 15 cents in three notes of five 
cents each, maturing in four, eight and 12 
months. An involuntary petition in bank- 
ruptcy was filed against Mr. Smith on. Oct. 
24 last and on Nov. 6 he filed his schedules, 
listing liabilities at $35,842 and his assets 
at $15,223. 

_The entertainment committee of the New 
York Jewelers’ Benevolent Association is 
now making preparations for the organiza- 
tion’s annual banquet which will be held at 
the Hotel Astor on Sunday evening, Feb. 19. 
The committee in charge of these arrange- 
ments is working under the leadership of 
Leo Klein, 71 Nassau St., and is endeavor- 
ing to make its 38th annual affair bigger 
than any other event ever attempted by the 
association. The meeting for the nomination 
of officers of this organization will be held 
on Tuesday, Jan. 13, while the election of 


officers will take place on Tuesday, Jan. 27. 

A number of additional contributions to 
the United Hospital Fund were received by 
Leopold Stern, chairman, Jewelry and 
Kindred Trades. Mr. Stern sincerely hopes 
that those members who have, as yet, not 
responded, will be as generous as possible 
as the needs of the worthy institutions that 
are the beneficiaries of this fund are now 
greater than ever. The latest contributions 
include: $25, Bulova Watch Co., Sussfeld, 
Lorsch & Schimmel, Charles Holl & Co., 
Inc., Bunde & Upmeyer, Jules Franklin, 
Inc, L. Kamsly & Sons; $20, Jan W. 
Paris, Inc.; $10, Morse Bros., Henry Lorsch, 
G. A. Veeck, Inc., James P. Harper, E. C. 
North, M. & A. Rosenberg, Jack J. lelsen- 
feld, H. B. Billings; $5, J: Rogers Silver 
Co., Michael Levy, S. Nathan & Co., Oscar 
Heyman & Bros.; $1, Philip Apfel Co., Inc. 

Eugene Haller, retail jeweler, 9834 
Jainaica Ave., Richmond Hill, L. I., caused 
the arrest recently of a man who came into 
his store to have a new watch chain ap- 
praised. At the police station, it is claimed, 
the authorities found in the prisoner's 
pockets, a number of pearls, bracelets, rings, 
some cash and a hammer. The man de- 
scribed himself as William Werner, and, 
according to the police, has a criminal record. 
He is now being held for further examina- 
tion. A few days before Mr. Haller caused 
the arrest of this man, his store was robbed 
by burglars who carried off watches and 
jewelry worth $1,200. The robbery was 
was committed while Mr, Haller was attend- 
ing a concert. Two nights later another 
attempt was made to break into the store 
but Mr. Haller frightened the thieves away. 
None of the stuff taken from the prisoner 
included any of the Haller loot. 

An appraisal was filed on Thursday last 
in the estate of Mrs. Mary Paul Kirk- 
patrick, who died Oct. 4, 1922, and was the 
widow of Thomas Kirkpatrick, founder of 
the diamond and jewelry firm of T. Kirk- 
patrick & Co. at 624 Fifth Ave. The ap- 
praisal involved the valuation of merchan- 
dise owned by the Kirkpatrick company 
which had been purchased in 1918 and 1919, 
much of which was on hand at the time of 
Mrs. Kirkpatrick’s death. In this case the 
estate asked a deduction only of one-third 
of the cost price of the merchandise, that 
figure being $791,983, because of the decrease 
in value. The estate was appraised at $230,- 
456, the bulk of which went to Jean K. 
Townsend, daughter, and John Kirkpatrick, 
son. Bequests were also left to a brother, 
sister and nieces. Mrs. Kirkpatrick owned 
real estate worth $84,980, $22,210 in cash, 
and $21,228 deposited with the Kirkpatrick 
company. Her holdings of stock, amount- 
ing to 1,033 shares of common, having a par 
value of $100 a share, were appraised at 
only $1 a share, or $1,033. She owned bonds 


of the corporation of a face value of $106,- 
888, which were appraised at $66.31 each, or 
a total of $70,878. The appraisal showed 
that the fixtures were valued on the books 
as $32,566, but a 50 per cent. valuation was 
asked by the estate because the lease ex- 
pires in 1928 and there will be no renewal. 

The members of the Jewelry, Leather and 
Fancy Goods Salesmen’s Association, Inc., 
enjoyed their annual get together dinner on 
Tuesday evening, Dec. 9, at Schleiffers on 
Fifth Ave. The dinner which was attended 
by more than 100 salesmen followed a short 
business meeting which took place at the 
organization’s club rooms in the Waldorf- 
Astoria. The evening’s activities were pre- 
sided over by Edward N. Mayer, president 
of the association, who was assisted by a 
number of other officers and directors. The 
most pleasant surprise of the evening oc- 
curred when Urie Mandel, past president 
of the association, commended the work of 
Michael Rosenblum, who has been secretary 
of the association since it was organized 
two years ago. Mr. Mandel concluded his 
remarks by presenting Mr. Rosenblum with 
a traveling bag. Past-President Mandel 
also recited some of the history of the or- 
ganization and pointed to its rapid growth. 
The organization now has enrolled on its 
membership list more than 400 active mem- 
bers. After the dinner was served the sales- 
men enjoyed an entertainment marked by 
singing and other forms of amusement. 
During the evening, an entertainment com- 
mittee was named consisting of George 
Herbert, chairman, Sig Fragner, vice-chair- 
man, Wilbur Oppenheim, Bert Goldberg, 
David Guggenheim, Leonard Rosenborn, 
Alfred Garter and Morty May. The organi- 
zation is now making plans for its annual 
banquet which will be held on Washington’s 
3irthday eve. This affair will take place 
at the Waldorf-Astoria. 

H. Kamen, a jeweler at 150 Wyckoff Ave., 
Brooklyn, was the victim of a trio of hold- 
up men on Saturday, Dec. 6, who escaped 
with merchandise worth only $100 and $65 
in cash. While the men were making their 
escape the jeweler fired several shots in the 
direction: of the disappearing automobile in 
which the thieves made their getaway, and 
Mr. Kamen believes that he shot one of the 
trio. The hold-up occurred about 5 o’clock 
in the evening when two men walked in and 
asked to be shown a watch. Almost in- 
stantly they pulled guns from their pockets 
and commanded Mr. Kamen to throw up his 
hands. They then ordered him into a rear 
room but he refused to go. They fired a 
shot at the jeweler in an effort to frighten 
him but still he refused to obey their com- 
mand. While the men were gathering up 
the loot, Mr. Kamen stepped on an alarm 
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Burglars Versus Safe Deposit Vaults 


¥* know of no case where burglars have even tried to rob the modern 
up to date safe deposit vault. 


They know that time locks, reenforced concrete and bomb proof steel 
cannot be broken through and that watchmen with time clocks to punch 
do not sleep. 


The Title and Realty Safe Deposit Company in our Annex at 5 Maiden 
Lane has boxes from $6 per year up. You can enter through our build- 
ing if you wish. 


TITLE GUARANTEE AND TRUST COMPANY 


176 Broadway, New York City 
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which called a neighboring merchant to his 
store. The thieves apparently saw this man 
looking into the place and became frightened 
and left the store. They jumped into a wait- 
ing automobile which was standing at the 
curb and in which a third man was sitting. 
Mr. Kamen followed the thieves out of the 
store and fired several shots at the car. He 
also took down the automobile license num- 
ber and the car was later found in the Park- 
ville section of Flatbush. The automobile, 
it developed, was a stolen machine. 

Carl Ornstein, of Eduard Van Dam, cut- 
ters of diamonds, 437 Fifth Ave., sailed 
on the Aquitania for a visit to the European 
offices, 

Max Maizels, a jeweler at 35 W. Main 
St., Bayshore, L. I., was held up and robbed 
last Monday by three bandits, who stole 
jewelry worth about $2,000. 

Joseph Goldmuntz, of Goldmuntz Bros., 
170 Broadway, returned Saturady on La 
France from a trip to Europe. While 
abroad, he visited the office of his concern 
in Antwerp and made purchases of diamonds 
in both Amsterdam and Antwerp. 

W. C. Barry, formerly with the R. & H. 
Platinum Works, has taken a position as 
sales manager with H. A. Wilson & Co., 
reliners at Newark, N. J. Mr. Barry will 
take over his new duties on Jan. 1. 

Henry Ireund, of Henry Freund & Bro., 
20 W. 47th St., returned to this city several 
days ago and during the next few days the 
remaining members of this concern’s sales 
staff will be back at the office. They all 
report excellent business, 

Sylvain Birnbaum, of Michel Birnbaum & 
sros., importers of diamonds, 87 ‘Nassau 
St., left for Europe last Saturday on the 
Aquitania, He will take charge of the Ant- 
werp office, as Leopold Birnbaum, who is 
there at the present time, expects to return 
to New York about the middle of January. 

The local police are still searching for 
the burglars who one night recently broke 
into the jewelry store of Dave Euer, 577 
Eighth Ave., and escaped with loot valued 
at $745. The thieves smashed through an 
iron door protecting the rear entrance and 
after getting inside rifled the showcases of 
jewelry and silverware. Mr. Euer’s loss was 
covered by insurance. 

Joseph Frackman Co., of New York, 
jewelry and diamond merchants, have filed 
suit at Belleville, Ill, against Lloyds of 
London for the recovery of $125,000 on a 
theft insurance policy, said to cover the rob- 
bery Oct. 1 of the Joseph Frackman Co.’s 
agent in Chicago, in which about $100,000 in 
diamond jewelry was taken by highwaymen. 
lhe suit was filed at Belleville, Ill, in order 
to get service on Lloyds in Illinois. 

George Wartanian, doing business as the 
Artistic Jewelry Co., 133 Court St., Brook- 
lyn, was petitioned into bankruptcy recently 
in the United States District Court, that 
borough. The petitioning creditors include 
Gertrude F. Muller, with a claim for $5,041, 
George Arab, $2,100, and John Stephen, 
$2,050. Several days after the petition was 
filed, Judge Robert A. Inch appointed Jacob 
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A. Friedman as receiver under a bond of 
$1,000. According to the papers filed in 
this case the concern’s only assets consist 
of a claim against an insurance company for 
$25,000. 

Morris Brown, a lapidary with a place of 
business at 562 Fifth Ave., this city, and 
residing at 1836 E. 14th St., Brooklyn, filed 
a voluntary petition in bankruptcy in the 
United States District Court at Brooklyn 
last week. The schedules accompanying the 
petition list the liabilities at $22,379, which 
amount constitutes unsecured claims. The 
assets total $2,100 and include household 
goods, $250, machinery, tools, etc., about 
$1,500 and debts due on open accounts, $350. 
Among the largest unsecured creditors are: 
L. Heller & Son, $1,051; American Gem & 
Pearl Co., $571; Barad & Hess, $1,054; 
Buss Linthicum Thorson, $101; R. A. Brei- 
denbach, $935; M. S. Fersko, $1,229; Alex 
Goldwasser, $1,389; Goodfriend Bros., 
$1,005; Inter-State Smelting & Refining Co., 
$364; S. Kramer, $997; Levi & Weisburger, 
$1,059; E. Karelson, $120; F. J. Looput Co., 
$2,478; Katz & Ogush, $809; Isaac S. Meyer; 
$1,086; H. Nordlinger Sons, $1,408; M. S. 
Nelkin, $408; S. Nathan, $204; Samuel 
Petzeli, $1,106; Folmer Pripp, $740; A. E. 
Renaud, $173; Barnett Robinson, $945; A. 
Schorr & Co., $900; J. L. Warner Co., $525; 
Merchants Finance Co., $304, and Abe Bloch, 
$975. As stated in these columns last week, 
Mr. Brown reported the loss of a wallet con- 
taining merchandise worth about $15,000. 
This loss, it is reported, was not covered by 
insurance. 

William A. Moore’s 30 years of service 
with William Dixon, Incorporated was cele- 
brated by a dinner given in his honor at the 
Newark Athletic Club, Saturday, Dec. 6. 
The party included all the officers of the 
company, department executives and the 
sales force. In the afternoon there was a 
theatre party, followed by a bowling con- 
test and cards, and in the evening a banquet 
was held at the Newark Athletic Club, which 
was pronounced as one of the gayest and 
jolliest dinners held at this club for some 
time. Samuel F, Dixon, president of the 
company, was toast master, and in his open- 
ing address stated that the party was not 
only to celebrate Mr. Moore’s 30th anni- 
versary with the company, but at the same 
time, William Dixon, Incorporated was 
celebrating its good fortune in having Mr. 
Moore directing its sales policies for so 
long a time, and referred to the fact Mr. 
Moore’s good judgment and sound advice, 
together with his pleasing and cordial per- 
sonality, had been a help and inspiration to 
all those associated with the company. Dur- 
ing the evening telegrams were received from 
practically every State in the Union, as well 
as several from abroad, expressing their 
congratulations and best wishes to Mr. 
Moore and proclaiming him the most popu- 
lar and successful jewelers’ tool salesman 
in America. There were many _ splendid 
tributes paid to Mr. Moore during the even- 
ing in the speeches made by his associates 
expressing their deep friendship and high 
esteem, The treasurer, Mr. Howarth, on 
behalf of the company presented Mr. Moore 
with a check. There were several other 
gifts presented by the Service Club of 
the firm of William Dixon, Incorporated, 
and others. 
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Newark, N. J., Salesman Takes Samples to 
Apartment House and Is Robbed of 
Valuables Worth $15,000 


Newark, N. J., Dec. 12—Answering a 
request to call at an apartment house on 
Montclair Ave., this city, cost Alexander 
Hastraiter, a Newark jewelry salesman, 
about $15,000 in diamonds, jewelry and a 
new overcoat last Thursday, when three rob- 
bers attacked him and left him in a helpless 
condition. Although the robbers took all of 
the stock the salesman was carrying, they 
overlooked a valuable diamond ring and also 
a diamond pin he was wearing. 

l‘or some time past Mr. Hastraiter has been 
advertising his jewelry in Newark news- 
papers. He received answers to the adver- 
tisements through a box at the office of the 
papers. A few days ago he received a letter 
from a man who said he was Joseph White, 
of 195 Montclair Ave. In the letter White 
said he wanted to buy some jewelry for 
Christmas presents and asked Mr. Hastraiter 
to call him on the telephone and make an 
appointment to meet. The salesman fol- 
lowed the request and was advised to call at 
the Montclair apartment last Thursday. 

He spread out his samples, consisting of 
diamonds, set and unset, and rings, bracelets: 
and watches. The man who posed as White 
examined the display very carefully and then 
said that he would be unable to make a pur- 
chase at the time as he wanted his wife to 
choose something and she was unable to be 
home. 

Mr. Hastraiter packed up his stock and 
was leaving the apartment when two men 
came from a bedroom. They took the jewel- 
ry salesman into the bedroom, blackjacked 
him, threw him on a bed and tied a mattress 
on top of him and a pillow over his face. 
Then they cut his pockets, took the jewelry 
and left, locking the door behind them. ° 

Though tied hand and foot with a clothes 
line, Mr. Hastraiter wriggled to a window 
and called for help. He crashed the glass 
of the window with his head and a janitress 
heard him. She notified the police, and Mr. 
Hastraiter was released. 

Police learned through Samuel Weil, 
owner of the apartment house, that a man 
who said he was Joseph White and buyer 
for a chain store company rented a five-room 
furnished apartment 12 days ago, but had 
not used it. 








Death of Samuel Chapin 


OnerpA, N. Y., Dec. 10.—Samuel Chapin, 
aged 93, a retired jeweler, died at his resi- 
dence, 315 Seneca St., Saturday. For more 
than 50 years he was identified with the 
jewelry business prior to his retirement. 

His father, Samuel Chapin, established 
the business in which the two were engaged 
until the father’s death. The son continued 
it. 

Besides his widow he is survived by S. 
Lyle Chapin, a son, of this city. 








Fred A. Wilkin, for 16 years connected 
with the J. W. Grant Jewelry Store, Sagi- 
naw, Mich., has opened a jewelry shop of 
his own at 102 S. Jefferson Ave., Saginaw, 
Mich. 
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National Park Bank of New Bork 


214 BROADWAY 


Capital, Surplus and Undivided Profits - $33,800,000 





The National Park Bank is essen- 
tially a financial institution for the 
mercantile world. 


Founded by merchants in 1856—it 
has grown steadily through the years 
in the value of its service and the 
number of its friends. Merchants 
and manufacturers in the jewelry 
trade deal directly with officers who 
have a clear understanding of their 





mercial experience. 


requirements. Highly developed 
departments for credit and trade 
information at the service of our 


customers. 
Trust Department acting in all 
fiduciary matters. 

Foreign Exchange Department. 
Safe Deposit Vaults at moderate 
rentals. 





















































RACE NA 


A BANK THAT WILL APPEAL TO JEWELERS 


Directors 


H. C. BELLINGER - - - = Chile Copper Co. 
GALE H. CARTER Pacific Mail Steamship Co. 
DAVID DOWS - - - = The Burden Iron Co. 
WwW. R. - - + Ingersoll-Rand Company 


GRACE 
D. S. IGLEHART - - - -W. R. Grace & Co. 





W. H. LA BOYTEAUX - - - - Johnson & Higgins 

GEORGE O. MUHLFELD - - Stone & Webster, Inc. 

J. E. ROUSMANIERE Lawrence & Co. 

J. LOUIS SCHAEFER President 

J. NORRISH THORNE, Hathaway Smith Folds & Co. 
ist Vice-President 


Because it has a merchant’s point of view with a background of Seventy-Three years’ com- 
Because it is of moderate size and offers cordial personal co-operation. 


New York 
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BUNDE & UPMEYER 
American Fresh-Water Pearls. 
542 Fifth Avenue 


S. W. Cor. 45th Street 


NEW YORK 


Telephone—Murray Hill 6473 
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J. Harry Poole, who for many years op- 
erated a pearl button factory in Rockport, 
Ind. was a business visitor in Evansville a 


few days ago. 

Clark Whitman, of the Whitman Store, 
handlers of clocks and watches at Peters- 
burg, Ind., was in Evansville a few days ago 
on a business mission. 

Charles I. Artes, of the Charles F. Artes, 
Inc, of 321 Main St., this city, one of the 
oldest retail jewelry firms in the city, is back 
from a business trip to Indianapolis. 

Floyd Nester, of Heinzle & Nester, retail 
jewelers at Boonville, Ind., has returned 
from a trip to Tell City and Cannelton, Ind., 
where he visited relatives and friends. 

Mose Gans, formerly vice-president and 
manager of the old I. Gans & Co., wholesale 
and retail jewelry dealers on Ist St., has re- 
turned from a business trip to the east. 

Winslow retail merchants will give a 
“Booster Day” on Dec. 30 to get rid of their 
left-over stocks. The retail jewelers of the 
town will join in the move. There will be 
a band concert and other attractions during 
the day. 

Not many mussel shell camps along the 
lower Ohio, Wabash and White rivers now 
are being operated, and what few shells re- 
main have been disposed of to pearl but- 
ton factories in southern Indiana and south- 
ern [Ilinois. 

P. Hebner, of the Peter Hebner Jewelry 
Co., Boonville, Ind., was a recent business 
visitor in Evansville and reported that the 
holiday trade in his community had _ been 
very good and in fact had shown some im- 
provement over the corresponding period of 
last year. 

The $80,000 stock of watches and jewelry 
of the J. M. Boner Jewelry Co. on Main St., 
near 2nd St., is being rapidly closed out and 
ina short time Mr. Boner will retire from 
the business that he established a quarter of 
century ago or more and his sons will take 
over the business. 

A number of country stores in southern 
Indiana, southern Illinois and western and 
northern Kentucky have been robbed during 
the past few weeks and in many instances 
watches and jewelry were taken. Not many 
arrests have resulted from these robberies, 
aS in most cases the thieves made their “get- 
away” in automobiles. 

The jewelers at Petersburg, Ind., along 
with the other business men of that city, 
will unite in their next big Booster Day to 

‘ held on Thursday, Jan. 8. Many prizes 
will he awarded during the day and the mer- 
chants will have special sales for the day. 
Band concerts and many other free attrac- 
tions will be on the program of the day. 

John Chrisney, owner of the Chrisney de- 
partment Store at Chrisney, Ind., large han- 
dler of clocks, watches and jewelry, will 
a : about two weeks for Indianapolis, 
Houce pg take his seat in the Indiana 
Was pe 1 + gemma Mr. Chrisney 
ities sa a representative from the 
Nevethes erry and Spencer in the recent 

election. 
ase report that their holiday 
swale een heavy and that their out-of- 
e has been especially good and has 


in fact shown a big improvement over the 
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corresponding period of last year. Reports 
from many of the towns in southern Indiana, 
southern Illinois and western and northern 
Kentucky are to the effect that the holiday 
trade has been even better than anticipated. 

At the last meeting of the Evansville Re- 
tail Merchants’ Association, of which the lo- 
cal retail jewelers are members, plans for 
the coming year in regard to trade extension 
were discussed at some length. It is the in- 
tention of the association to put on several 
big trade campaigns during the coming year 
in the hope of extending their business, and 
especially the out-of-town trade. It is 
planned to have several big Booster Days 
during the coming year that probably will 
bring many thousand shoppers and visitors 
to the’ city. 















The work that Fred G. Gruen did in mak- 
ing a campaign for Edward J. Hoff resulted 
in the latter being elected a director of the 
Hyde Park Business Club, Monday night. 
Mr. Hoff led all aspirants in the number of 
votes received when he polled a total of 345 
ballots. 

The pawnshop of Wilton C. Levi, 515 
Central Ave., was held up and robbed by a 
lone bandit, Wednesday, who succeeded in 
securing a six-carat diamond ring valued at 
$1,800 and another ring valued at $250, The 
robber walked into the store while Morris 
Heitzer, Mrs. Levi and a negro porter were 
there and asked to be shown some rings. 
As Heitzer placed a tray on the counter the 
robber pulled a revolver and paid no atten- 
tion to either Mrs. Levi or the porter. He 
seized the two rings mentioned and fled. The 
robbery recalls another robbery that oc- 
curred at the place nine years ago in which 
Albert Wegener a city detective, was shot 
and killed by a hold-up man. Wegener pur- 
sued the man who held up Levi’s store and 
was killed by the bandit. 

Ben S. Dickman assumes the presidency 
of the Clemons Oskamp jewelry store at 520 
Main St., without a bit of ostentation and 
was quite put out Tuesday when a reporter 
and artist of one of the local papers called 
on him for a statement. He couldn’t under- 
stand the fuss that had been made about his 
rise in the jewelry profession declaring: “I 
liked the jewelry business and decided to 
stick to it, not to drift from one job to 
another. ‘Thirty-five years is a long time, 
full of disappointments, but a man keeps on 
working without getting discouraged because 
work is there to be done.” Mr, Dickman 
became president of the company last week 
when he bought the controlling stock from 
the estate of C. Daller, Jr. Dickman started 
with the firm as office boy, 35 years ago. 

The nominating committee of the Whole- 
sale Jewelers’ and Manufacturers’ Associa- 
tion made a report of the candidates it had 
selected for officers and executive committee 
of the organization at the called meeting held 
at the Chamber of Commerce, Tuesday. As 
was forecasted in THE JEWELERS’ CiRCULAR 
the new president will be Clarence Loeb, 
member of the firm of L. Loeb & Sons, 811 
Race St., and next in line will come August 
Nuernberger as vice-president with Ed 
Croninger and Edgar Noterman serving as 
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secretary and treasurer respectively. Both 
of the latter have been serving as secretary 
and treasurer for several years and will con- 
tinue to do so. The selection of officers will 
be ratified at the annual meeting of the 
Wholesale Jewelers’ and Manufacturers’ As- 
sociation to be held at the Hotel Gibson, 
Jan. 10. Mr. Loeb, who has been chairman 
of the entertainment committee of the asso- 
ciation, will succeed J. Charles Becker, local 
representative of the Keystone Watch Case 
Co. The latter goes on the executive com- 
mittee which in addition will be made up of 
C. Jj. Grift, William Oskamp, Arthur 
Jacobs and Louis E. Mecklenborg. 

Charles E. “Humpy” Rick was sentenced 
to eight years in the Atlanta penitentiary 
on a charge of robbing the postoffices at 
New Richmond and Moscow, O., after sub- 
mitting a plea of guilty before Judge Smith 
Hickenlooper in the United States District 
Court. His accomplice, R. P. Hanna, of 
Youngstown, was sentenced to four years. 
Rick escaped from the jail at Newport, Ky., 
while awaiting an appeal from a five-year 
sentence that had been imposed upon him 
by Judge A. M. Caldwell following an in- 
dictment on a charge of receiving stolen 
goods in which a lot of jewelry from the 
store of Edward Mueller, of Bellevue, Ky., 
was involved. Judge Caldwell has sent a 
request to the warden at Atlanta penitentiary 
asking Rick be held at the end of his eight- 
year term in order that he serve the five- 
year term that was given him by a jury in 
the Campbell Circuit Court. Mrs. Anna 
Haft, who was being held in the Newport 
jail as a witness in the trial of Rick was 
released from custody by Judge Caldwell 
last week. She was arrested several months 
ago with Rick after a quantity of jewelry, 
identified by the jeweler, had been found in 


three different raids. She had been in jail 


until last week. 

The replevin suit for possession of wed- 
ding presents brought by Louise G. Oskamp 
against W. Herbert Oskamp, jeweler, was 
postponed in the Common Pleas division at 
the Court House during the week because 


of the illness of Oskamp. When the case’ 


was called by Judge Stanley Roettinger, a 
physician’s certificate was read showing that 
Oskamp was desperately ill at his father’s 
residence. The court ordered that an at- 
tempt be made to take depositions at the 
invalid’s home and that in case the depositions 
can be secured the case will be tried, using 
the depositions as testimony. The suit was 
brought by Louise G. Oskamp some time 
ago and alleges that silverware and jewelry 
of great value which she had bought or 
which had been given her as wedding 
presents had been taken to the Oskamp 
Jewelry Co.’s store, where they were placed 
in vaults. The articles are now in possession 
of Sheriff Richard B. Witt, awaiting the 
outcome of the litigation. The trial of the 
$100,000 damage suit which Mrs. Louis 
Oskamp has pending against Mr. and Mrs. 
W. S. P. Oskamp, her father and mother-in- 
Jaw and her brothers-in-law, W. W. and 
Gordon Oskamp was set peremptorily for 
Jan. 15 by Judge Robert S. Marx in Su- 
perior Court, during the week. 








Fred A. Wiekin has opened a jewelry 
store at 104 S. Jefferson Ave., Saginaw, 
Mich. 
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Chicago Notes 





I’. L. lox, material jobber, returned home 
last week after spending several weeks in 
the north calling on the trade. 

K. Lucius Taylor, manufacturers’ repre- 
sentative, left recently for the south to spend 
three weeks there calling on the trade. 

M. Friedman, of the Etna Watch Co., 
New York, called on the trade in Chicago 
last week in the interest of this concern. 

“Jack” Miller, manufacturers’ representa- 
tive, Heyworth building, returned this week 
from the south, where he spent three weeks 
calling on the trade. 

Irving J. Schwartz, of the Kauffman Mfg. 
Co., New York, arrived in Chicago last week 
and will remain here until after Christmas, 
calling on the trade. 

Max Levy, representative for Burack 
Bros., Newark, N. J., spent several days in 
Chicago last week calling on the trade on 
his way to the south. 

Charles Potts, Sherman, Tex., was in 
Chicago last week for a few days, visiting 
the markets on his way to Los Angeles to 
transact some business. 

D. W. Bergstrom, sales promotion man 
for the Bulova Watch Co., returned this 
week from a short business trip to Milwau- 
kee, Kenosha and Racine. 

Frank Moran, representing J. I. Sturdy’s 
Sons Co. and the General Chain Co., is mak- 
ing a trip through the south, and will be 
gone for about three weeks. 

“Billy’ Lamb, of the Geo. H. Fuller & 
Son Co., returned recently from the south, 
where he spent three weeks shooting wild 
turkey and booking orders as a side line. 

R. B. Piawaty, Chicago manager for the 
North American Watch Case Co., recently 
returned from New York, where he passed 
several days visiting at the office in that city. 

J. M. Potts, auctioneer at Dallas, Tex., 
spent a few days in Chicago last week on 
business on his way to Grand Island, Nebr., 
where he will conduct a sale for Carey & 
Nietfeld. 

Hugh E. King, of the Hugh E. King 
Sales Co., spent the past week at Cincinnati, 
visiting at the offices of the Queen City Sil- 
ver Co. and the Sterling Glass Co., whom 
he represents in this territory. 

George H. Thomas, Heyworth building, 
returned last week from Philadelphia, where 
he was called on account of the death of 
Mrs. Thomas’ mother, who passed away 
after an illness of many months. 

Fred W. Steuhl, of the Western Watch 
Case Co., left recently for his eastern trip 
and will be gone for about two weeks. R. 





Bruening, also of this firm, left last Wednes- 
day on a 10-day trip through the west. 

Hf. M. Stewart, If. %. Clarke, William 
Harnisch, D. S. Low, and I. I*. Jacobson, 
representatives for the Alvin Silver Co., 
have completed their traveling for this year 
and will remain in Chicago until early in 
January. 

B. Goldsmith, Wexler , Kesner 
building, returned home last week, after 
completing a successful business trip through 
the south. He states that the merchants in 
that territory are predicting a very good 
holiday business. 

I‘red Goldman, of the Goldman Jewelry 
Co., Kansas City, Mo., accompanied by Mrs. 
Goldman, spent the past week in Chicago 
attending the opening of the new store of 
Adolph Gastman. Mr. Gastman is the father 
of Mrs. Goldman. 

Henry Davidson, of New York, spent the 
past week in Chicago calling on the trade 
and visiting with Samuel M. Leibson, their 
local manager. [én route to Chicago, Mr. 
Davidson called on the trade in several of 
the larger cities of Ohio. 

H. H. Fruer, of Fruer & Schmoll, whole- 
sale jewelers, located on the fourth floor of 
the Goddard building, returned home last 
week from an extended trip through the 
west. Mr. Fruer reports that his business 
has been as good this year as it was last 


of Bros. 


year. 

Anthony Okoniewski has opened a retail 
jewelry store on Lincoln Ave., near Di- 
versey Blvd. Mr. Okoniewski formerly was 
in the retail business on W. North Ave., but 
discontinued this business several years ago 
to enter into the real estate business with 
his father-in-law. 

Allan Pinero, representing the Le Stage 
Mfg. Co., returned recently from a hunting 
trip in Michigan and brought home the 
choice parts of the two deers he got while 
there. Upon his return home he had them 
served in one of the restaurants in the 
jewelry district, where it was enjoyed by 
many of his acquaintances. 

J. W. Thorson, of Buss-Linthicum-Thor- 
son, Inc., has completed his traveling for the 
year, and last week returned from his east- 
ern territory. Joseph L. Brennan, their Pa- 
cific Coast representative, also returned to 
Chicago last week and will remain here un- 
til after the first of the year. 

Marvin H. Wexler, of Wexler Bros., re- 
turned recently from a trip through New 
York, Pennsylvania and Ohio, visiting the 
trade in the larger cities, and reports that 
the jewelers are all optimistic and are look- 
ing for a big Christmas business, and that 
people in that section have taken advantage 


of making early purchases. Jerome Wexler, 
of the same firm, also returned to Chicago 
last week, after spending the past two 
months in the northwest. 

George LL. Uman, representative for Alter 
& Co., wholesale jewelers, 165 W. Madison 
St., has returned to Chicago, after spending 
the past five months calling on the Pacific 
Coast trade. Mr. Uman will remain in this 
city until about the middle of January be- 
fore starting out on the road for next sea- 
son, 

Ralph FEngquist is again associated with 
the sales department of Jos. Fahys & Co. 
Mr. Iengquist was connected with this con- 
cern several years ago, and three years ago 
resigned his position to enter into another 
line of work. His many friends in the trade 
are delighted in his return and wish him 
success. 

Mrs. E. D. Leavitt, proprietor of the 
Manufacturers’ Sales Service, 17 N. Wa- 
bash Ave., has just returned from a business 
and pleasure trip to eastern cities. Thanks- 
giving was passed with relatives in Balti- 
more, and the rest of the time was spent in 
New York and Philadelphia. Mrs. Leavitt 
reports that she secured several new lines 
and some of them lines that have never be- 
fore been offered in the west. While in the 
cast she arranged for the manufacture of 
an entirely new and original line which she 
expects to be ready in the Spring. 

Adolph Gastman, who has been in the re- 
tail jewelry business in Chicago for the past 
41 years, and who for the past 35 years was 
located at 303 S. Clark St., has removed his 
business into his new store in the Covenant! 
Club building, 16 N. Dearborn St. On the 
day of the opening the store was banked 
with beautiful baskets of flowers, which were 
sent by many of his friends, and one pat 
ticular large piece that was presented to Mr. 
Gastman by his employes. The fixtures aré 
in French walnut and especially built and 
designed for the store. It is one of the most 
beautiful and modern jewelry stores in the 
downtown district. For this special occasion 
several expensive and exclusive articles mn 
jewelry were displayed in the window. 
Julius Gunther, who has been connected with 
Mr. Gastman for the past 17 years, and = 
the past few years has been manager 0! this 
business, will continue in this capacity. 

Fifteen of the employes of the Geo. H. 
Fuller & Son Co. held a bowling tourna 
ment one evening last week at Mussey § 
Madison St. alleys. Three teams of five 
players competed for championship. Owns 
was won by the’ team representing oa 
Sturm. Cash prizes were given to the hie? 
team and to the high individual. John Co! 
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Jleran was high, with a score of 167. Miss 
Minna rewitz was awarded the booby prize 
for making the low game of 29. A buffet 
lunch was had before the game, which was 
thoroughly enjoyed by all. 

Edward Moore, of the R. F. Simmons 
Co., Silversmith building, is spending a 
couple of weeks in the south calling on the 
trade. 

Kred |lovey, manager of the Chicago office 
of the National Jewelers Board of Trade, 
returned Jast week from New York, where 
he spent several days visiting at the home 
office. 

C. J. Maxfield, in charge of the hotel de- 
partment of R. Wallace & Sons Mfg. Co., 
spent the past week in Chicago visiting at 
their local office, and in the interest of sev- 
eral large propositions that are pending. 

George Dahlman, manager of the Chicago 
ofice for the Ford-Perry Co., returned last 
week from an extended trip to Providence, 
where he visited at the factory and secured 
his new samples. En route home Mr. Dahl- 
man visited the trade through the south and 
reports conditions as favorable. 

At a meeting of the nominating commit- 
tee appointed by the Chicago directors of the 
National Jewelers Board of Trade, the names 
of Harry Radix, of Thos. J. Dee & Co., and 
John T. Montgomery, of M. A. Mead & Co., 
were selected for members of the board for 
a four-year term, to succeed Sol H. Hess 
and Chas. T. Ross, who are retiring. 

O. H. Klebstattel, Chicago representative 
for Binder Bros., Inc., and Ernest Gideon 
ek Mfg. Co., Inc., with offices at 302 Hey- 
worth building, returned recently from a four 
months’ business trip through the west. Mr. 
Klebsattel will remain in Chicago now until 
a few days before Christmas, when he will 
leave for New York to spend the holidays 
with relatives. 

Among the visitors in Chicago last week 
calling on the markets were: Sol Brodkey, 
Omaha, Nebr.; Mrs. Von Maur, of Harned 
& Von Maur, Inc., Davenport, Ia.; Robert 
Orr, of the Robert A. Orr Jewelry Co., 
Rochester, Minn.; W. D. Hoover, Gibson 
City, Ill; C. W. Olney, West Allis, Wis. ; 
\gnes Dwyer, of Dwyer & Andersen, Rock- 
ford, Ill; FE. Mandel, of FE. Mandel & Son, 
Muskegon, Mich. 

Through the arrest of three suspects by 
Pinkerton’s detectives and the recovery of 
about $800 worth of jewelry, the burglary of 
A. J. Youngdahl’s store at 1526 W. Madi- 
son St. became known Jast week. On ac- 
count of the small loss, Mr. Youngdahl did 
not report the burglary. Entrance was 
gained to his store by cutting through the 
wall, dividing the basement of the variety 
‘tore and the jewelry store. In his con- 
lession one of the suspects stated that he 
stole the jewelry, that it had been stolen 
irom him, and a third party had been re- 
quested to hide the jewelry in a garage. 
where it was found. 

rhe memory of “Duchess,” the most pop- 
ular animal in the Lincoln Park Zoo. age 
about 90, and presented to this city by the 
late P. T. Barnum about 35 years ago, was 
revived last week when Spaulding & Co., the 
well-known jewelers on Michigan Ave., of- 
Hwy for sale bags, brief cases, card cases 
ieee other articles made from the 
i Su ide of this old elephant which died 
a and was mourned by all the 

"dren of Chicago. The hide of the head 
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and trunk has been preserved and hangs in a 
prominent place in the store. Small souvenir 
pieces of the hide are being presented to cus- 
tomers of the store during the holiday sea- 
son. 

Two suspects, Thomas Holden and Jack 
Barry, both with police records, were ar- 
rested by the police here one day last week 
and formally accused of participating in the 
holdup of Olsen & Ebanns’ store at 6520 S. 
Halsted St., on Friday of the previous week. 
One of the men was identified by the colored 
porter as the man who struck him during the 
holdup, and the other was identified by the 
watchmaker as a man taking observation of 
the store on the day previous. They were 
released under $10,000 bond each, which cov- 
ered $8,000 for the holdup, $1,000 for carry- 
ing a revolver, and $1,000 for driving while 
intoxicated. Their hearing has been set for 
Jan. 5. 
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Mrs. Rose LB. Leighton, widow of James 
I’, Leighton, who was prominent in St. 
Louis as a wholesale jeweler several years 
ago, died I'riday night at her home here, 
following a long illness. Mrs. Leighton was 
76 years old. She is survived by four 
daughters and seven grandchildren. The 
four daughters are: Mrs. O. P. Condon, 
Mrs. R. C. Rutledge, Miss Edith May 
Leighton and Miss Florence E. Leighton. 

The Elliott & Kroner Jewelry Co., Repub- 
lic building, has been permanently enjoined 
from engaging in the jewelry business by an 
order issued by the Circuit Court last week. 
The injunction was asked by Loftis Bros. & 
Co., which alleged that Elliott and Kroner 
on leaving their employ in 1923 agreed not 
to engage in the jewelry business in St. Louis 
for a period of four years, but that they 
had done so within two months, and had 
used the Loftis Bros: mailing lists. Elliott 
and Kroner were ordered to return the mail- 
ing lists, and to open their books for an 
audit that would show what loss Loftis Bros. 
had suffered. 

Auction of the National Jewelry Co.’s 
stock and fixtures was held last week at the 
offices of the bankrupt company at 620 Ar- 
cade building. The auction was ordered by 
Irvine Mitchell, receiver. The remaining 
stock had been appraised at $16,696 and the 
fixtures at $796. The balance of the com- 
pany’s supposed $100,000 had been disposed 
of, apparently, by Jacob W. Ufland, presi- 
dent, who is now being sought, as told in 
THe Jewevers’ Circutar last week. An 
additional failure caused last week by the 
malpractices of Ufland was that of the Rose 
Jewelry Co., 121 N. Broadway, whose of- 
ficers, like those of the Trauss Jewelry Co., 
Commercial building, had signed accommo- 
dation paper which Ufland discounted in 
New York. As is known, the bankrupt, 
Milton Watch Co., New York, was headed 
by Ufland. 








A lone thief smashed the window at the 
jewelry store of Sam Sterchi, Terre Haute, 
Ind., recently and escaped with jewelry 
worth $25. Mr. Sterchi made this report 
several days ago to the Jewelers Security 
Alliance. 
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Andrew M. Hoagland, formerly connected 
with H. B. Thurston, jeweler, is opening a 
new store of his own at Lyndale and Lake 
Sts. 

Paul Gruen, of Rettig, Hess & Madsen, 
Chicago, was a Minneapolis visitor during 
the past week. A. F. Madsen, of Minne- 
apolis, is president of the concern. 

Aside from a few sporadic flashes of holi- 
day activity, the wholesale jewelers have 
put aside their Christmas trays and are look- 
ing forward to an energetic Spring campaign. 
The retailers in the city report the most 
successful season they have had since the 
come-back from the stagnation of the post- 
war period. 

Among the out-of-town jewelers who 
visited Minneapolis wholesalers during the 
past week were Henry Nedrilow, Plainview, 
Minn.; T. Thompson, Buffalo, Minn.; John 
Boline, Parkers Prairie, Minn.; Gus Kuhl- 
man, of Kuhlman Bros., Faribault, Minn.; 
C. Nygaard, Litchfield, Minn.; H. J. Hul- 
berg, Northfield, Minn.; and F. A. Howe, 
of Spencer, Ia. 


Roger W. Babson, national authority on 
business, while on a tour of inspection here 
a few days ago, told jewelers and business 
men in other lines of endeavor, that Minne- 
apolis shows one of the most spectacular 
comebacks of any city in the country, Early 
in the year the business trend of the city 
was distinctly at a low ebb. Local business 
was unmistakably on the down grade and 
running behind. In later months there has 
been irregular but persistent recovery. At 
the present time it would be hard to name 
a city which is giving clearer indications of 
business improvement, according to the 
statistical genius. Wholesale and_ retail 
jewelers are making plans to participate in 
the Twin City Market Week, which is being 
sponsored by the Minneapolis Civic and 
Commerce Association. The celebration 
will be held from Feb. 2 to 7. 

A. E. Paegel, who has been active in the 
work of the American National Retail Jewel- 
ers’ Association for many years, plans to re- 
tire from business as a jeweler soon after 
Jan. 1, 1925. He has been behind the jewelry 
counter in Minneapolis for 42 years, 33 
of which he has been in business for him- 
self. Mr. Paegel was the first temporary 
chairman of the American National Retail 
Jewelers’ Association, at the time of its 
organization in Rochester, N. Y. He was 
also the first vice-president of the national 
association for a number of years and the 
second president of the Minnesota Retail 
Jewelers’ Association. He has held every 
exectuive office in the State Association and 
has been in attendance at every national and 
Minnesota State convention. While retiring 
from the jewelry business, Mr. Paegel does 
not intend to fold his hands for the rest of 
his days and sit in front of the fireside, 
thinking of the days gone by. He plans to 
go into the optical business, which he has 
carried on in connection with the jewelry 
trade for the past 20 years. The two lines 
of activity have been developing to such an 
extent that Mr. Paegel finds it necessary to 
give up one of his two pet hobbies. Mr. 
Paegel said he would continue his interest 
in the association work of the retail 
jewelers. 











O. L. Glahn, general manager of the Na- 
tional Jewelers’ Supply Co., spent part of 
last week calling on the trade in Racine and 


Kenosha. He reports that the jewelers of 
those cities were doing a brisk early Christ- 
mas business. 

Milton Mahncke has finished his appren- 
ticeship in the manufacturing jewelry trade. 
He served his time with the Schulenberg & 
Schmidt, manufacturing jewelers 217 W. 
Water St., Milwaukee, and will remain with 
that firm for the present. 

A new retail jewelry firm, Hammermeister 
& Boyd, was opened for business in Baraboo, 
Wis., on Saturday, Dec, 6. The firm is 
located in fine quarters and carries a com- 
plete stock of goods. Both principals were 
formerly associated with J. Von Wald, well 
known Baraboo jeweler. 

Miss Veronica Montgomery, daughter of 
John R. Montgomery, president, has been 
added to the force at the Reliance Silver Co., 
Milwaukee wholesale house, to help out dur- 
ing the holiday rush. Several of that com- 
pany’s force are now working every night 
in an effort to keep up with the orders. 


J. J. Ronsholdt, retired Racine, Wis., 
jeweler, who turned over his business to 
his son-in-law, J. L. Seiger, several years 


ago, was a visitor in Milwaukee on Monday 
of last week. Mr. Ronsholdt is now living 
in the west. At the time he retired he was 
one of the oldest and best known jewelers 
in the State. 

Ralph Weckerle, traveling representative 
in Wisconsin with the Boszhardt-Possin 
Co., wholesale jewelers in the Security 
building, Milwaukee, has finished his road 
trips for the present year and is now calling 
on the local Milwaukee trade. August 
Liechtfuss, who also represents the Bosz- 
hart-Possin Co. in the State is still on the 
road, 

J. C. Outhwaite, De Pere, Wis., jeweler 
for over half a century, has sold his business 
to Irvin Falck, also of De Pere and will 
shortly retire. Mr. Falck will take over 
the stand located in the store of H. J. 
Wheeler, druggist, in the near future. The 
new proprietor was formerly employed in a 
jewelry store in Sturgeon Bay, Wis., but 
recently has been traveling. 

Frank Burns, who was formerly with the 
E. & A. Gunther Co., material house at 
Toronto, Canada, has joined the force of 
the William IF. Goldberg Co., Milwaukee 
material and supply house. He will take 
care of mail orders and also wait on local 
trade. Mr. Burns was born in the United 
States but has lived practically all his life 
in Canada. A Christmas rush is keeping the 
Goldberg company offices open on Sundays. 

A. T. Manthey who is associated with 
Fred J. Thelman, manufacturing jeweler in 
the Manhattan building, Milwaukee, was 
called to Watertown, Wis., last week-end by 
the illness of his father. The father was 
considerably improved when Mr. Manthey 
returned on Monday but is not yet entirely 
out of danger. The sympathies of the trade 
are extended to him together with best 
wishes for the speedy recovery of Mr. 
Manthey, Sr. 
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Among jewelers who called at Milwaukee 
wholesale houses to do last minute holiday 
buying during the past week were: Carl W. 
Uffenbeck, of Fond du Lac, Wis.; R. W. 
Ritchie with I. L. Wright, Racine, Wis. ; 
W. R. Amidon, of Amidon Bros., Hartford, 
Wis.; B. Panik, of Cudahay, Wis.; J. 
srehely, of Cudahay, Wis.; Mrs. A. F. 
Estberg, of Estberg & Sons, Waukesha, 
Wis.; M. Schnieder, of Schnieder Bros., 
Burlington, Wis.; and L. Cohn, of Racine, 
Wis, 

S. H. Magdal, who has been associated 
with the Miller Jewelry Co., Monroe, Wis., 
during the past four years, has announced 
that he will open a store of his own in that 
city within the next fortnight. The new 
store will occupy the west half of the 
quarters of the G. A. Scott Music Co. in 
the Citizens bank building. Mr. Magdal has 
had 14 years’ experience as a jeweler and 
watchmaker. He was in business in Pres- 
ton, Ill., when the war broke out and he 
enlisted to spend 13 months overseas. 

The emerald is the favorite gem among 
Milwaukee buyers of jewelry Christmas 
presents this year, according to Louis W. 
Bunde, president of the Bunde & Upmeyer 
Co. Last year sapphires were the favorites. 
“The bracelet is the favorite present,” Mr. 
Bunde said, “while the bar pin and brooch 
were the right things to give last year. The 
emerald bracelets are made in chain fashion 
with each stone as a link and sell as high 
as $11,000 but the stone is also popular set 
in a ring, sometimes flanked with diamonds 
in simple but artistic fashion.” 

An ordinance which may mean the death 
of the billboard industry in Milwaukee is 
heing drafted by City Attorney John M. 
Niven at the direction of the judiciary com- 
mittee of the Common Council. W.  D. 
Harper, building inspector, who is back of 
the proposed ordinance, says that billboards 
are unsightly, dangerous and a detriment to 


the city. The plan is to abolish all signs 


known as transient. Of late years many 
Milwaukee jewelers have made profitable 
use of billboard advertising. Even now 
Edward Jensen, South Side jeweler, is using 
them to promote his Christmas business. 

One of the worst fires in the experience 
of the Rhinelander, Wis., business district 
in many years included the J. Segerstrom 
jewelry store in its destructive path on Fri- 
day, Dec. 5. The fire started early in the 
morning in the Chamber of Commerce build- 
ing, next door to the jewelry store, and 
destroyed that and two other buildings. The 
Segerstrom store carried one of the largest 
jewelry stocks in northern Wisconsin, an 
early estimate of the loss being placed at 
$75,000, all covered by insurance. Shortly 
after the fire Mr. Segerstrom announced 
that he would open temporary quarters 
within a few days and also would rebuild 
a modern two-story structure on the site of 
his old building, 

Better business for Milwaukee was pre- 
dicted by Roger Babson, of Wellesley Hills, 
Mass., who was a visitor in this city during 
the past week. “Strictly speaking Mil- 
waukee must be rated in many ways as 
slightly below par at the present,” he said. 
“If local business should continue to pick up 
slightly as it has during the past few months 
it is possible that by the end of the year the 
city will be back at par, and may even show 
a further moderate rise. From a statistical 
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standpoint Milwaukee made a much better 
record in 1923 than in 1924. During prag. 
tically the whole of 1923 the records of local 
business show a pronounced upward move- 
ment. In 1924 there has been an equally 
distinct declining movement. Present tep- 
dencies, however, are somewhat more hope- 
fel.” 

William H. Upmeyer, vice-president and 
treasurer of the Bunde & Upmeyer (Co, 
Milwaukee retail jewelers, was one of the 
subjects included in a special eight-page 
cartoon section which was issued with the 
Milwaukee Sentinel, issue of Saturday, Dec, 
6. All men included in the cartoon section 
were among the most popular in the city, 
Mr. Upmeyer was shown behind one of the 
counters in his store holding what evidently 
was a diamond necklace in his right hand, 
Smaller pictures about the central figure 
showed him motoring, bowling, picking 
flowers and riding in on the train on a morn- 
ing from his Summer home. In a lower 
corner was printed: “He loves beautiful 
flowers and scenes, gardens and landscapes 
and greens, his big handsome store draws 
crowds to his door, which of course only 
adds to his means.” 

Joseph Goldman, well known South Side 
Milwaukee jeweler, is planning to erect a 
$250,000 theater and store building at 400 
Atwater road, Shorewood, an_ exclusive 
suburb of this city, immediately after the 
first of the new year. The theater and store 
building will be of brick and concrete con- 
struction and will be two stories high. It 
will contain three stores and probably sev- 
eral apartments in addition to the theater 
which will have a seating capacity of 1,500 
persons. More than a year ago the con- 
struction of a theater was proposed in 
Shorewood but blocked by the enraged resi- 
dents many of whom are even now up-in- 
arms against Mr. Goldman’s plans. Mr. 
Goldman, however, says that his theater will 
absolutely be erected se the villagers now 
are trying to arrange for the censoring of 
all pictures shown by the village board, or 
a committee appointed for the purpose by 
that body. Joseph Goldman and his brother 
Harry, who is also said to be interested in 
the new theater, now own two theaters in 
Jay View, a southern lakeshore Milwaukee 
suburb. 

Dissolution of the Barkan-Friedman Co., 
wholesale jewelry firm of this city, and the 
establishment of the M. B. Barkan Co. in 
its place has been announced by Max Barkan, 
who is now sole owner and proprietor of 
the business. The Barkan-Friedman Co. 
was established less than a year ago i 
January, 1924, but is reported to be en- 
joying a very successful first year’s busi- 
ness. Offices, display, stock and shipping 
rooms are maintained at 401  [nterprise 
building, which, because of the many whole- 
sale firms located therein, has been termed 
the hub of the Milwaukee jewelry trade. 
The M. B. Barkan Co, will remain in the 
same quarters, according to the proprietor, 
but intends to greatly enlarge its stock dur- 
ing the coming year, J. A. Friedman, who 
was a partner in the business, is now estab- 
lished in the west. He has not been active 
in the affairs of the company for the past 
several months so Mr. Barkan really has 
already inaugurated many of his intended 
changes in the conduct of the firm's 
business. 
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William Blashill, Oxford, was in Detroit 
on a buying expedition recently. . 

R. H. Gregory, Lapeer, was a visitor in 
Detroit last week, coming on a buying trip. 

W. H. Foster, Albion, was in Detroit re- 
cently on a business trip. He reports a 
steadily increasing holiday business. 

William Foster and J. K. Sweet, of Al- 
bion, have been in Detroit making calls on 
the wholesale and manufacturing jewelers. 

Irwin Segal, of the Jacob Segal & Co. 
who was severely injured several weeks ago 
while engaged at tennis, has recently re- 
covered and is now at his duties in the store 
again. 

The death of Gabriel Rowady, at Mt. 
Clemens, is being mourned by many jeweler 
friends in Detroit. He was well known in 
the local wholesale trade on which he was 
a frequent caller. 

Jacob Segal, of the Jacob Segal & Co., 
diamond importers, will sail Dec. 26 on the 
Olympic from New York for Antwerp, to 
which place he is making a business trip. He 
expects to be gone about six weeks. 

M. E. Griswold, of Saranac, was in De- 
troit this week calling on the wholesale 
houses and adding to his Chistmas holiday 
stock. He has a good location and is find- 
ing business unusually good this season. 

Harold Van Balin is soon to open a new 
jewelry store at 254 Michigan Ave., in the 
downtown shopping district, and in the 
vicinity of the new Book-Cadillac hotel. 
The location is excellent and easy of access 
to the heart of the city. 

Some one smashed a window in _ the 
jewelry store of D. A. Hawley in the River 
Rouge district recently. The loss was not 
large, but the inconvenience of a broken 
window, especially during the holiday trade, 
is more or less of a calamity. 

F, L, Robinson, formerly at 132 S. Wash- 
ingtown St., Saginaw, recently moved into 
a new and much more commodious store in 
the hotel Bancroft building in that city. He 
has been enjoying an unusually good holi- 
day trade and expects it to still further in- 
Crease as the season advances. 

The W. F. Broer Co., in the Liggett 
building, has just prepared a very attractive 
Christmas mailing piece. It was compiled 
and laid out by E. C. Avery, Detroit man- 
ager of this organization which has its 
headquarters in Toledo. Mr. Avery is prov- 
ing himself to be a good advertising man as 
well as a good jewelry salesman. 

Jack Hoffman, of the National Jewelry 
& Clothing Co., Evansville, Ind., was in 
the city recently, the guest of Jacob Segal, 
while on his way to Mt. Clemens for a 
brief Stay. Mr. Hoffman is an expert 
Pinochle player, and, by the way, so is Mr. 
Segal. Judging from Mr. Segal’s broad 
smile they must have had a most interesting 
Session, 

The new Gerson jewelry store had an un- 
Usually successful opening on Michigan ave., 
near the new Book-Cadillac hotel recently. 
also is adjacent to the new shopping 
ean that is gradually being developed in 
soon er boulevard. This is one of the 
te hres jewelry establishments in the 
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facility for giving service. It should draw 
a heavy transient trade and starts out with 
more than usual promising prospects. 

Four taxi drivers recently frustrated an 
attempt to rob the Monroe Jewelry Co., at 
24 Monroe Ave. Two suspects were ar- 
rested. The police say one man attempted 
to slash the window with a glass cutter while 
the other threw a brick. The sound of the 
crashing glass attracted the attention of the 
taxi men who rounded up the two suspects 
and held them for the police. 

The Moe Ehrlich jewelry store at 1,947 
Hastings St., recently suffered a consider- 
able fire loss. The firemen at first, it is 
said, were somewhat hampered in_ their 
work, by the thoroughness with which the 
shop was protected against burglars by 
means of electric wires. When they man- 
aged to get into the place the fire had gained 
considerable headway. A large part of the 
stock, as well as the store interior, was 
badly damaged, it is stated. The fire alarm 
was turned in automatically by the burglar 
system, it is said. 

Harry Himelhoch and E. C. Avery, who 
are working in the interest of the Whole- 
sale and Manufacturing Jewelers’ Associa- 
tion, report that immediately after the holi- 
days efforts will be made to revive this 
organization, which for one reason or an- 
other has been allowed to lag. Officers of 
the association are anxious to get it to 
functioning vigorously before the jewelers 
move into the new building on John R. St. 
that is now rapidly nearing completion. A 
meeting will be called of every manufac- 
turing and wholesale jeweler in the city, at 
which time efforts will be made to get the 
organization in such a shape that it will 
function all through the year. 

A man about 32 years old, who told the 
police he lived at the Y. M. C. A., was 
arrested Tuesday night on the charge of 
breaking a show. window of the Grainger 
& Co., 1231 Washington boulevard, contain- 
ing a display of jewelry valued at $100,000, 
and taking a tray of rings. A patrolman was 
passing down the boulevard at the time, 
when he heard the breaking glass. He saw 
a man running and gave chase. The fugitive 
dashed into a restaurant and sat down at- 
tempting to appear as a casual customer, but 
other patrons pointed him out to the patrol- 
man who was close at his heels. It is 
stated the rings were found in his pockets. 
Ile was taken back to the store where the 
merchandise was identified. He was then 
locked up. 

The jewelry store of Graham & Walker, 
at Bad Axe, was one of the few retail estab- 
lishments to escape the fire that swept that 
place last week. A gale was blowing at 
the time and the flames spread _ rapidly. 
Although the Graham & Walker store 
escaped destruction, it is stated, the firm ex- 
perienced something of a loss in a rather un- 
usual way. Mr. Graham came to Detroit a 
day before the fire started where he pur- 
chased a quantity of jewelry. John Ort, 
druggist, who also carries a line of jewelry 
happened to be in Detroit on the same day. 
Mr. Graham decided to remain over and so 
he sent his jewelry back to Bad Axe by Mr. 
Ort. The latter left it in his store for the 
night. Then came the fire which destroyed 
the Ort store and with it the jewelry sent 
home by Mr. Graham. The loss for Mr. 
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Graham was not so very extensive, but it 
was merchandise he wanted at once, so the 
next day after the fire he came back to 
Detroit and replaced it. The Ort store 
carried a considerable jewelry stock, it is 
stated, which was destroyed with the drug 
stock. 











Col. Jim Potts, auctioneer, was here Sun- 
day, stopping on his way to Grand Island, 
Nebr., to make a sale. 

A. L. Smith, formerly employed with D. 
B. Raff, Thomas, Okla., as watchmaker, has 
opened a new jewelry store at Leedey, Okla. 

Fred Grover, who has recently been ill 
came down to the store for the first time 
Dec. 9. He only stayed down for a little 
while. 

The following out-of-town buyers were in 
Kansas City last week buying Christmas 
merchandise: W. P. Pearce, Olatha, Kans., 
and H. E. Kimber, Excelsior Springs, 

W. L. Little, traveler for the Knaul- 
Cuthbert-Munn Jewelry Co., is making his 
headquarters in Oklahoma City for Christ- 
mas, filling rush orders for his trade in that 
territory. 

J. M. O’Donnald, of the International 
Import Wholesale Co., has been in Nebraska 
for the last three weeks calling on the trade. 
He will return to Kansas City the last of 
the week. 

Gilbert E. Cox, Missouri traveler for the 
Woodstock-Hoefer Watch & Jewelry Co., 
has finished his territory and is working in 
the house until next week. He will then go 
to Bloomfield, Ia. He will work there dur- 
ing the Christmas holidays, 








Portland, Ore. 


A lease has been taken by the H. & S. 
Jewelry Co. on space at 103%4 Broadway. 
The Liberty Theatre is the lessor. The 
company will specialize in diamonds and 
watches, 

Tom Burns has leased the premises at 
271 Burnside St., and expects to move at 
once to his new location. Mr. Burns has 
been conducting a jewelry store at 249 
Couch St. 

Lewis Browne, son of Mr, and Mrs, H. 
A. Browne, 231 Hooker St., has just been 
installed as rabbi of the Free synagogue at 
Newark, N. J., according to word received 
by his parents. Mr. Browne has also written 
a new Jewish prayer service. Rabbi 
Browne is a native of England, born 30 
years ago, and came to Portland 12 years 
ago with his parents. His father is the pro- 
prietor of a jewelry store at 252 Alder St., 
having been in business here since 1911. 
Rabbi Browne expects to visit his parents 
this next Summer. The installation was 
conducted by Rabbi Stephen Wise of the 
New York Free Synagogue, with very im- 
pressive ceremonies. 











The style of the business formerly con- 
ducted under the name of the Cambria Op- 
tical Co., Johnstown, Pa., has been changed 
to the Cambria Jewelers’ Supply Co. 
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Gurr W. Freer, president of the Burr W. 
Kreer Co., is expected back from a business 
trip, about Dec. 20. 

Lawrence May, well-known diamond im- 
porter of Amsterdam and New York, is vis- 
iting the trade here. 

Mortimer Conner, of the American Watch 


Case Co., New York city, is here. A. W. 
Van Ness, of Carter, Gough & Co., is in 
San Francisco. 

I. W. Sultan, who represents the Joseph 
Mayer Co., Seattle, makes his headquarters 
here and takes frequent trips afield. [Ie has 
just returned from Los Angeles. 

F. S. Geirrine, Los Angeles manager for 
the W. B. Glidden Co., representatives of 
R. Wallace & Sons Mfg. Co., has been vis- 
iting the headquarters here, at 140 Geary St. 

All the R. & L. Myers Co.’s travelers are 
out on the road, but they will be in for the 
holidays, just as will everyone else in the 
trade who can make home in time for 
turkey. 

C. C. Gross is making the Valley trip 
this week. Part of the journey is being 
made in company with Fritz Barkan, dia- 
mond importer, whose offices, like those of 
Mr. Gross, are at 704 Market St. 

Adolph Koshes, formerly of the Califor- 
nia Jewelry Co., has been visiting this city, 
and calling on his friends. Mr. Koshes is 
now established in Los Angeles as a dia- 
mond importer. He was here, en route to 
Europe. 

At the International Silver Co.’s headquar- 
ters it was stated that holiday business to 
date has been very much better this year 
than it was last. Edward V. Saunders, 
Coast manager, recently returned from a 
quick trip to Portland, Ore. 

The establishment of A. I. Hall & Son 
is now being kept open till 5 p. mM. every 
Saturday afternoon, owing to the rush of 
business. This is the first time that the 
firm has not given the traditional Saturday 
afternoon to its employes for many months. 

Retail jewelers visiting the trade this 
week include: Max Noack, Santa Rosa; 
H, B. Oberlin, Oberlin Bros. Co., Fresno; 
Ernest Mueller, Eureka; E. Oppliger, Napa; 
L. A. Peck, Merced; E. A. Ebi, Hollister; 
William Dupen, Sacramento; C. P. Jacobs, 
Vallejo, and Tom White, Vallejo. 

Al. M. Gilbert & Co. are comfortably 
settled in their new offices on the 10th floor 
of 704 Market St. They occupy the entire 
northern end of the building, and have 
wide windows, some of them with north 
and the others with south exposures. Hand- 
some new fixtures have been installed, and 
the offices of this company are now among 
the most commodious of the jewelry offices 
in the city. 

J. H. Spiro, who has just returned from 
a trip which included Salt Lake City, gives 
a good account of business in Utah and 
adjoining territory. Mr. Spiro says that 
W. H. McConahy, jeweler of Salt Lake 
City, who had his leg broken in a recent 
automobile accident, does not believe in the 
popular musical number: “I Want Sym- 
pathy.” He wants the traveling men to 
know that he is not looking for sympathy, 
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especially as he is on the road to recovery. 
Mr. Spiro says that so many mail orders 
are coming to his office that he will not go 
out again this year. 

J. W. King, manufacturers’ representa- 
tive, who often takes his jewelry friends 
out in his yacht, is still making short cruises 
whenever there is a possibility of getting 
out. Most of the yachts are laid up for 
the Winter, but not the craft manned by Mr. 
and Mrs. King. The other day, King, in 
the engine room, reeeived a frantic call from 
his wife: “Stop the boat, or I’ll be pulled 
overboard.” Without arguing, King stopped 
the engines, and rushed on deck to find Mrs. 
King, who was trolling, with a big salmon 
on the line. He got out the gaff and the 
Kings had salmon for supper. 











lertel & Rifkin are conducting an auction 
at the Jewelry & Music Shoppe at E. 55th 
St. and Payne Ave. 

The Hood Jewelry Co., Akron, has been 
incorporated for $10,000 by John W. Hood, 
Max E. Emery and Jack Binis. 

The Huron Watch Repairing Co. has been 
closed for several days on account of the 
death of a relative of the proprietor, Mr. 
Ienninger. 

The offices of Harry Bernon, jobber, Hip- 
podrome building, present an attractive ap- 
pearance since remodeling. J. A. Conn, auc- 
tioneer, also has his headquarters there. 

A large number of out-of-town jewelers 
were in Cleveland on buying trips last week, 
including W. J. Higgins, Shelby; Oscar 
Rustein, Fairport Harbor, and John Austin, 
Geneva. 

“Jack” Sumutka, of the Merit Co., is con- 
fined to his home on account of illness. He 
is believed to be suffering from a recurrence 
of intestinal trouble for which he was op- 
erated on several years ago. 

Under the style of the “Bijourie” a store 
has been opened at 1000 Huron Road with 
a stock of what is claimed to be imported 
jewelry novelties. It is understood that it 
will only be operated during the holiday sea- 
son, 

Block Bros., who bought out J. Heiman, 
are doing considerable outdoor advertising 
and using billboards in all parts of the city. 
With the acquisition of the Heiman store, 
they now have stores in Michigan, Ohio and 
Indiana. 

Jobbers report a shortage of wrist watches 
and number 12 sizes. Retailers are com- 
plaining in consequence. It is the former’s 
contention, however, that they urge the trade 
to stock up in anticipation of the holiday 
rush, as the same trouble has occurred in 
former years. 

Samuel Weisenberger, merchandising ex- 
pert, has made a statement to the daily pa- 
pers that people are buying more silverware 
and jewelry than ever before. Local stores 


report that while business is good it is not 
above the average for this time of the year. 

J. A. Conn has closed one of the largest 
and most successful auctions of his career 
in winding up the sale of the George Clark 
The store could not accom- 


The 


stock in Lorain. 
modate the crowds during he last days. 
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sale ended Dec. 13, and marked the passing 
of one of Ohio’s oldest jewelry stores. Mr. 
Conn goes to Youngstown to continue the 
sale of the Harry F. Smith stock. 

Samuel Goldman, of 5105 Woodland Ave, 
was robbed of $300 of savings Dec, 12 
Goldman is the owner of a jewelry store 
which is operated by a manager, and along- 
side of it is his cobbler shop. The robbers 
asked to have their shoes repaired, and then 
poiuting revolvers at Goldman ordered hin 
to throw up his hands. They then forced 
him into a rear room, threw him down and 
bound and gagged him. After taking his 
money they escaped in an automobile. Gold- 
man is known in this city as the jeweler- 
cobbler. 

A. B. Runkle, Sandy Lake, Pa., was again 
the victim of thieves during the past week. 
They were unsuccessful in getting much of a 
haul, however, as the valuable merchandise 
was locked up in the safe. A determined ef- 
fort was made to break into the safe, judg- 
ing from the jimmy marks left upon it 
Some silverware and other inexpensive goods 
were taken. Last Summer Mr. Runkle’s 
store was burglarized, but the thieves were 
captured, being all local characters. In this 
last case, no trace of the thieves has been 
found. 

A sneak thief stole a bundle of currency 
containing $1,104.19 from the Webb C. Ball 
Co. shortly after noon Dec. 8. The money 
was made up, ready to take to the bank. 
The cashier, Mrs. Virginia Roedel; was 
called to the telephone and stepped from her 
cage for that purpose. She was gone but a 
few moments and upon her return noticed 
that the money was gone. It is believed by 
police that a confederate of the thief put in 
the ’phone call. The store was crowded with 
customers at the time and several detectives 
were on the floor, but the theft was so clev- 
erly managed that the crook walked out of 
the store without exciting the suspicion of 
any of the clerks. 

Thanks to the co-operation of The Cowell 
& Hubbard Co., Cleveland police were et- 
abled to arrest two suspects in the $100,000 
jewel robbery which occurred at the home ot 
Norman FE. Mack, New York Democratic 
leader and newspaper publisher in Buffalo. 
The entire loot was in diamonds and pearls, 
and $40,000 worth was recovered when the 
pair were arrested. Police Lieutenant Potts 
stated that he is certain that the two suspects 
were given the loot to peddle and had not 
stolen them. A third man is being hunted 
here who is believed to be one of the gang 
who committed the robbery at Mr. Mack's 
home. One of the suspects was arrested in the 
Cowell & Hubbard store when he represented 
himself as a jewelry salesman and attempted 
to sell part of the loot. Detectives were 
waiting for him, one of them in the guise of 
a clerk. His partner was arrested while 
seated in his automobile, and police found 4 
policeman’s club and a money sack, mark 
“return to the Cleveland Trust Co.” The 
man, who is a known gambler, is believed by 
police to have used the sack in his “paying 
off” enterprise. Police shadowed the pat 
after they had found they had attempted : 
sell the $40,000 worth of jewels to 4 well- 
known “fence” for $2,000. They arreste? 
them at Cowell & Hubbard’s, when = 
made the second attempt to dispose ot i 


loot. 
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Frank Ruggles, Granger, Ida., accompanied 
by his wile, is visiting in southern California. 
"'E. C. McKeen, Coast representative of 
the Waltham Watch Co., is here calling on 
the trade. 

C. H. Thomsen, of the T. J. Bruner Co., 
who is in Omaha, reports that that branch 
is doing excellent business. 

E. L. Tiffany, Taft, has been spending a 
day or two in this city. His business has 
been so good that he had to come here to 
get more stock. 

J. C. Schwartz, of Schwartz-Kilkenny, has 
returned from a trip North and reports hav- 
ing had good success with diamond mount- 
ings and platinum jewelry. 

To accommodate the retail trade, the 
wholesale houses will be open Sunday 
mornings, Dec, 14 and 21, and will remain 
open evenings, Dec. 20 to 24, until 9 p. M. 

Ed Turner, of the FE. W. Reynolds Co., 
is just home from a six weeks’ trip through 
the central and northern part of the State. 
His trip was very satisfactory from a busi- 
ness point of view. 

Reports from the north state that R.A. 
Bay, Madera, and the Schrader Jewelry 
Co., Santa Barbara, are having auction sales 
and that L. L. Trumbly, Santa Cruz, is re- 
tiring from the jewelry business. 

G. W. R. Martin, western representative 
of the Omega Watch Co., returned from his 
southern and eastern trip in time to eat 
Thanksgiving turkey at home, something he 
had not done before in several years. 

James J. Brady has closed auction sales 
for the H. C. Taylor Jewelry Co., Sheridan, 
Wyo., and for the Rothstein Jewelry Co., 
Seattle, Wash., and is now conducting a 
sale for the Walker Jewelry Co., Glendale. 

The California Agate Co, has moved from 
Temple St., Los Angeles, to 301 N. Regent 
St. Huntington Park, and established a 
larger plant. The company will specialize 
on the manufacture of beads of various col- 
ors and styles. 

G. W. Lyons, formerly of Kingston, On- 
tario, Canada, has opened a new store at 
123) American Ave., Long Beach. He was 
suffering from a wound received in the 
World War and came to southern California 
primarily on account of impaired health. 
Herbert W. Slaudt, of Koke, Slaudt & 
Livermore, has arrived home, after an ab- 
sence of a month on a business trip through 
the northern part of California. He reports 
)usiness conditions very satisfactory and a 
leeling of confidence for the future pre- 
vailing, 

The Los Angeles police have under arrest 
three men on suspicion of having, since 
Nov, 1, hurled stones through 22 windows 
nth competed stores, a number of them 
‘tgs ores. The men are reported to 
nN carrying a quantity of stones 
when arrested, 
tear cet jewelers who have been here 
DWE ponds M. Rhomberg, Banning; 
Anaheim: fees Elsinore; A. J. Dutton, 
Gold, San a E. Perham and Henry 
lie hed we te ee 

each; Mr. Harmony, of Har- 


Tait & Hahn, Placentia; E. L. Tiffany, 
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Howard Anthony, engraver in the Jewel- 
ers’ building, is working a full force of 15 
men in order to keep up with his holiday 
demands. He reports that while the vol- 
ume of work being done is about equal to 
or greater than last year, he thinks the qual- 
ity demanded is not quite so high as it was 
last year. 

Mrs. Dora Katz, mother of Harry I. Katz, 
diamond broker, whose murder at his apart- 
ments, Nov, 10, is still an unsolved mystery, 
has been appointed administrator of Katz’s 
estate, valued at between $75,000 and 
$100,000. She relieved David Miller, a dia- 
mond broker, who was temporarily placed 
in charge. 


Arthur VanNess, representing Carter, 
Gough & Co, New York; Eugene C. 
Haight, of the M. B. Bryant & Co., New 
York; John Somers, of H. C. VanNess & 
Co., San Francisco; Fred Radcliffe, of M. A. 
Mead & Co., Chicago, and Glenn Sytes, of 
the Benrus Watch Co., New York, are 
among the traveling salesmen here just now. 

The store of Arthur S. Thompson, 127 
N. Euclid Ave., Ontario, about 40 miles east 
of Los Angeles, which was robbed recently 
of about $200 worth of diamond rings by 
a window smasher, received a second visit 
a few nights later, when a piece of glass 
placed over the hole was shoved aside and 
a number of ring settings worth $40 taken. 

George Sang was sentenced to San Quentin 
prison for a term of from one to‘l0 years 
by the Superior Court after he had been 
convicted of grand larceny, having stolen a 
number of diamonds from “Blind Ben” 
Boyd, sightless diamond broker. Sang and 
another man, not yet arrested, took Boyd to 
a bootleg dive, drugged him and then robbed 
him, 

The Konig-DeValye Co. is the name of a 
lirm just organized here to engage in the 
importation and sale of art and antique 
jewelry. The company is open for business 
at 301 Union Bank building. A. Konig, of 
the company, is a son of Louis Konig, head 
of a long-established firm in Budapest, and 
the other member, E. DeValye, has been in 
business in Portland, Ore. 

Roessel & Clark, 901 Brack Shops, re- 
cently had a place on the program of a large 
local broadcasting station for which they 
have received many congratulatory mes- 
sages. They were thus the first Los An- 
geles jewelers to avail themselves of this 
means of gaining publicity. They predict 
that before long this method of reaching 
out will become common. 

Three men just arrested in San Pedro 
have confessed, the police say, to committing 
eight burglaries, including those of the stores 
of Chas. H. Kelly, Pasadena, and of O. L. 
Wuerker, Los Angeles. About $900 worth 
of Kelly’s goods were recovered and a 
smaller quantity of Wuerker’s. Two stolen 
automobiles were also found in possession 
of the men and recovered. 

Fred A. Marcher, lapidary, has leased a 
new location on Slauson Ave. and intends to 
establish there a large plant and engage in 
cutting marbles, Mexican onyx, jasper and 
chalcedony, gearshift balls, etc. He is now 
installing new machinery for this purpose. 

Miss Margaret Woodbury, of the design- 
ing department of Brock & Co., who has 
been ill for several months and was for 
some time under the care of a’ surgeon in 
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the east, has recovered and is back at her 
place in the store. 

The following are among the recent addi- 
tions to the selling force of Brock & Co.: 
Roy Scott and Edward Langan, in the gold 
jewelry department; L. DeWitt, who has 
helped the firm out several previous years 
before the holidays, and E. J. Schluter, for- 
merly with the Eledor Hickok Co., in the 
silver department. Benj. C, Crandall, who 
was for some time floor man for S. Nord- 
linger & Sons, and later in a similar posi- 
tion with Brock & Co., but who has been in 
another line of business since, has accepted 
a temporary position as floor man for the 
second floor in Brock’s. 

A. B. Ebner, of the E, W. Reynolds Co., 
has engaged passage for himself and his 
wife for a trip around the world by the big 
de luxe liner Belgenland, which sails from 
Los Angeles harbor on Dec. 20. They will 
first stop in Hawaii, where Mr, Ebner has 
business interests. After a rest there they will 
proceed to the Orient, and make short stops 
in Japan, China and the Philippines. Their 
route after this will be to Java, Singapore, 
Calcutta and other ports in India; thence to 
Ceylon, Bombay, Egypt and Palestine. Re- 
turning through continental Europe they 
will probably make two or more detours 
from the regular itinerary. Mr, Ebner was 
formerly in business for a time in Japan 
and China and is already familiar with those 
countries as well as with Manilla and the 
Philippines. 








Notes from Here and There 





H. M. Smith, Three Rivers, Mich., has 
sold out to L. W. McKay. 

W. C. Hall has closed his jewelry store 
at 225 S. 6th St., Carlinville, Ill., and has 
opened a new store at 312 S. 5th St. 

H. W. Bessac, formerly a traveler in the 
south for T. G. Hawkes & Co., Corning, 
N. Y., died a short time ago. Over 20 
years ago he was with the Mauser Mfg. Co. 
and later with Champlin, Arch Crown M fg. 
Co., and R. Wallace & Sons Mfg. Co. He 
was 52 years of age and leaves a widow who 
will continue his retail jewelry business at 
Natchez, Miss. 

Sylvia Kimball, 25 years old, said to be 
of Chicago and believed by the police to 
be a clever jewelry thief, recently pleaded 
guilty to grand larceny before Judge Robert 
Irwin in the City Court at Terre Haute, 
Ind. She was arrested and held by detec- 
tives, it being alleged that by means of 
clever ruses at the Bartholomew & Hartig 
jewelry store, 714 Wabash Ave., and at the 
John M. Bigwood & Son store, 607 Wabash 
Ave., she was able to obtain gems valued 
at $375. Mrs. Kimball asked for leniency 
on behalf of her two small children whom 
she asserted she was attempting to support. 








Market Prices and Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 
London U. S. Gov’t New York 


Date Official Assay Bars Official 
BG). FS vicctcnsesmeeon dee 71% 69% 
PR FO wnicancass cnet 335 71% 69 
Bees 42 ono ccccaneeecdOae 71% 69% 
i RE caguaelae 711% 68% 
Se em eee 32% 71% 68% 
Pie ES ace se ecreend 327; 7038 68 
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No. A193 Bowl 


C01113 Salad or Meat Tray Rockford Pattern 
Butler Hammered 12% in. 12 in. with 3 feet 
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No. C6152 Electric Candle No. D3078 Base Electrolier No. A1062 Vase 
Height to top of socket 9 in. Old Brass, Egyptian Brass Hampton Pattern 
Empire Parchment Shade 8 in. Flemish, Antique, and Bronze Finish 8%4 in.—10 in. 

Blue Bird Decoration No. 348—Lansdowne Shade 








Showing a Few of Our New Creations 








The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 


NEW YORK MONTREAL SAN FRANCISCO 
43-47 W. 23d St. Coristine Bldg., St. Nicholas St. Hammond Bldg., 278 Post St. 
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A Sales Contest to Stimulate Business 
for the Gift Department 





HERE’S hardly anything as effective in 

stimulating a business as to get in direct 
competition with some similar business and 
then try to put it over the competitor. 

In view of this, then, it would be a splen- 
did stunt for the gift department of the 
jewelry store to get into a two or three 
months’ sales contest with the gift depart- 


townfolk would do this because home town 
pride is very strong in most people and 
because the home townfolk would be very 


.glad indeed to see the home town store 


triumph over the rival store in the rival 
city. 

Such a sales contest could be very easily 
inaugurated and could be made an annual 
event and thus yearly help the gift depart- 
ment get a great volume of business. Also 
the contending departments might each year 
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Group No. 560—GIFT SUGGESTIONS FOR THE MEN 
(See text on page 101) 


ment of some other jewelry store in a 
neighboring city. 

The store might offer a bonus to the 
salespeople in the gift department if, dur- 
ing the time of the contest, the department 
attained a certain specified volume of sales. 
And a larger bonus might be promised the 
salespeople in the department if the depart- 
ment not only attained the specified volume 
of sales during the time of the contest but 
also won the contest. 

Such a contest would be sure to very 
greatly stimulate the salespeople and it 
would, therefore, be a splendid thing for the 
department. 

Also if the department told the public, 
by means of newspaper advertisements, what 
was going on and if the store urged the 
public to patronize the home gift depart- 
ment extensively in order to show up the 
rival city, then the local home townfolk 
Would undoubtedly take a great interest in 
the affair and do everything they could to 
elp the store win the contest. The home 





get together and purchase a silver cup 
which would be awarded to the winner of 
the contest and the display of this cup in 
the winning store would be of big aid to it 
in securing worth while publicity and in 
boosting business.—F. H. W. 


Emphasize Style in Selling Gift Stock 





“67M looking for something to send my 
son at college for his birthday,” said a 
fairly young woman who came into the gift 
department of a middle western jewelry 
store, “but I don’t seem to find anything 
here that would be just exactly suitable. 
You see, I want something very mannish.” 

“We have some smoking sets that are 
proving very popular,” said the saleslady in 
charge of the department, directing the at- 
tention of the customer to the goods. 

“He has plenty of those things,” said the 
customer. “Also he’s got plenty of score 
pads and that sort of thing for bridge, and 


a Mah Jongg set and all those things. 
That’s the trouble—he’s got too much and I 
don’t know what to get for him. Well, I 
guess I’ll have to send him a check and let 
it go for that.” 

At this the saleslady saw a very good sale 
being lost, so she got busy at once in an 
effort to put the sale across instead of losing 
it, 

“Something very mannish—that’s what 
you want?” she said, quickly. “I’ve got 
just the thing!” 

The customer looked interested. But the 
saleslady felt quite blank. She’d made a 
positive statement but, for the life of her, 
she couldn’t think of anything to show the 
customer in backing up the statement. 

Then an inspiration came to her. 

“College men,” said the saleslady, “are 
always style leaders—they always want the 
new things - first. Your son would, un- 
doubtedly, be delighted to get one of these 
striking new smoking sets—particularly if 
you told him to give his old set to some 
one of his friends who wasn’t so fortunate 
as to have the new things given to him.” 

The idea appealed to the customer and the 
sale was made, 

Emphasizing the style of the goods offered 
in the department is, very frequently, one 
of the best possible ways of making sales to 
wealthy customers who are holding back. 





Window Display Ideas 


HERE are many ideas, picked up from 

newspapers and from all varieties of 
shops which can be twisted about to be 
used by the jeweler. 

A florist took a round, flat dish (one of 
those beautiful flower dishes found in the 
gift department stock or among the novelty 
china) and in the shallow water placed a 
chrysanthemum, with no stem or leaves. A 
sandpiper-like bird of gray porcelain stands 
on the other side of the dish, dipping his 
bill into the pool. What an attractive way 
for a jeweler to display his porcelain animals 
and birds and also his flower dishes. 

To push the sale of his Mah Jong stock 
he can obtain a Chinese gentleman with an 
umbrella (one of those dainty dolls so at- 
tractive in the windows of the Chinese and 
Japanese importing houses) and place it at 
the table. That will attract attention. 
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BAKELITE | 


THE MATERIAL OF A THOUSAND. USES 
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Made of lustrous, ebony black Bakelite with a richly 
chased gold and enamel cover, a “Terri Vanity” is 
sure to gratify woman’s love of beauty. 


It is but one of a varied line of Bakelite novelties and 
jewelry that needs only to be displayed to be quickly 
sold. Ask us to tell you more about Bakelite articles 
and where they may be bought. 





: § 
All genuine Bakelite jewelry and @% || 
novelties are identified by a tag bear- rn { a 
. ¢ | | 
ing the trade-mark BAKELITE. Kia GO 
This label protects you as well as your [Fal 
customers against inferior imitations. \—/ BAKE LITE 
is the registered trade mark 
Send for Booklet “Ww” for a material made under 
U. S. and foreign patents 


owned by Bakelite Corpo- 


BAKELITE CORPORATION 9 a 


attach to their products a 





247 Park Avenue, New York, N. Y. SS ee 
Chicago Office: 636 West 22nd Street We will vigorously enforce 
. = rights- against all in- 

ringers. 
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LastMinuteNews fist the Gift Marts 


AL review of the latest offerings of interest 
partments Up © Gate. @ @ badd dc 























phan tect gifts of unusual appeal 
are to be found in Group No. 560. The 
cigarette box has the appearance of belong- 
ing to the table of a man exclusively. This 
box, six inches in diameter and three and a 
half inches high, is made in gold tooled red, 
blue green or brown leather. The separate 
compartments make it possible to carry 





out design of birds and roses with the same 
design carried out on the base in sterling 
silver filigree effect. The finishes are in 
brown, verdi and silver with the silk lining 
of the shade of corresponding color. The 
height of this lamp is 18 inches. The elec- 
tric mantel candelabra is decidedly orna- 
mental with its antique red or jade colored 

















various brands and by holding the cigarettes 
crect. convenient selection may be made. 
Another cigarette set is shown in the center. 
It consists of an ash tray with a mica 
covering, and a larger tray seven by five 
inches; also a box for cigarettes and one 
for matches. The set is made of heavy 
cardboard, hand painted with a rich antique 
finish, The other article in this group is 
one to please the man who likes or is com- 
pelled to tinker about the house. How often 
the man is apt to complain because he is 
asked to do ‘this or that,’ and comes to find 
he hasn’t the proper tools with which to do 
the work. A woman will manage with 
what is at hand but the average man will 
grumble unless he is properly equipped for 
the work to be done. The tool case shown 
1s a compact leather one holding every con- 
ceivable handy tool for the little odd jobs 
about the house. The family man will get 
4 good deal of fun out of a gift of this kind 
and find it more than useful. 
x * x 
A diversified collection of lamps of rare 
charm, suitable for most every purpose are 
shown in Group No. 561. The first one has 
a base of Tiffany pottery in gray-blue color- 
ing with a gold cloth shade with bandings 
of dark blue and gold in Chinese designs. 
The lamp is 34 inches in height. The lamp 
next in order is an unusually attractive floor 
lamp of charming proportions and in Italian 
oo, bye center one of the. group is of 
i scrap silver, This highly artistic lamp 
in solid bronze with a shade of cut- 









Groure No. 561—LAMPS IN A VARIETY OF PLEASING DESIGNS 


wooden base and, silver mounts and crystal 
flowers. The imported brass lantern may 
be used either on a chain with ceiling plate 
or equipped to screw into the regulation 
fixture. It may be had in various different 
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informal parties and card clubs. All of the 
items are of interest to the feminine sex and 
very useful. Not only the water bottle and 
glass but the other articles as well, are 
cheerful little accessories for the guest 
room. So often the guest room is a trifle 
bare and cold just from the lack of personal 
things which a constant occupant would 
have about. It is therefore advisable to 
have a few little impersonal and colorful 
articles in evidence, to give the room a little 
warmth and character to greet the incoming 
guest. 
* * * 


How many of us know the fascinating 
charm to be found in Korean brassware? 
Too few, we are certain. “Brassware” is 
apt to sound almost interesting, almost lack- 
ing in imaginative appeal until we prefix 
the word “Korean”—and at once our inter- 
est and curiosity magnifies. Korean brass- 
ware is indeed a highly-developed art in the 
fullest sense, as piece after piece will reveal, 
after close examinatién. The -exact date 
when brass was first used in the Orient, so 
authorities on the subject.tell us, was in the 
‘irst century A! D., and strange to say the 
crude process of ‘casting and manufacture 
of brass used in the Orient at the present 
time is practically the same as used centuries 
ago. Faithful torold traditions the methods 
and designs of the pietes made today have 
been handed down for generations in the 
same families. The Korean hand-chased 
brass articles illustrated in Groups No. 563- 
564 with all their symbolic designs, are 
native reproductions of the original pieces 
made centuries ago. Of course the work 
is all genuine hand-chasing which can only 
be attained by skill of hammer and chisel, 
the same process used in the early centuries. 
All brass of this nature is of unusually 
heavy gauge. When one admires a piece of 
well wrought brass, one unfamiliar with the 
process of manufacture, cannot realize that 
more than in any other industry, casting 
skill, which is absolutely essential, can only 

















Group No, 562—opp BITS OF GLASSWARE FOR THE GIFT STOCK 


finishes and makes an appropriate lighting 
fixture for hall, den or sitting room. 
k * * 


A fine assortment of odd bits of glassware 
is illustrated in Group No, 562. Brightly 
decorated in floral patterns and in satin and 
frosted finished effects, they suggest very 
satisfactory items for the gift which is sim- 
ply a “little remembrance” or the prize for 


be obtained from long experience; for in 
the last analysis there is no other way for 
determining just the right moment for car- 
rying out the various operations in both 
moulding and casting. It is purely a matter 
of experience and the individual artistic 
skill of the operator is of the greatest im- 
portance. The design for brass is constantly 
increasing. Lovely brass for decorative pur- 
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“Gift Pieces WAWKES That Sell” 







19h HOLE BEVERAGE 
MIXER 
193 Copper wheel en- 


Sterling silver strainer 
Price 





No. S 
graved. 
top. Capacity one quart. 
$10.00 each net. 






A Gift for Golfers 


—a happy companion to 


the 19th Hole _ Bottle 


A 19th Hole Beverage Mixer in your window will 
bring business into your store because it’s new, 
because it’s timely, and because it’s the smart thing 
to own. 


Men, like women, follow fashion. You will reach 
them with this new mixer which already is going big 
in New York, Chicago, San Francisco and the other 
big trading centers that start the fashions which sweep 
the whole country. A crystal beverage mixer appeals 
because, unlike one of metal, it never can affect the 
taste of the mixture. 


You'll sell the 19th Hole Mixer to men who now 
own a 19th Hole Bottle, to club men, to golfers, to 
bon vivants, to women searching for gifts and prizes, 
to committees looking for tournament trophies. 


Order only a few. Increase your profits by increasing 
your turnover. We give prompt service on re-orders. 
Remember that your profit each time is larger than 
on most of the merchandise you handle. 


T. G. Hawkes & Co. 


Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco 
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Haeger Pottery 
Foreign Wares 


Hall Shop Products 


Lend Color and Distinction 
to Your Gift Department 




















HALL GIFTS 


Borghese Productions 









CHARLES HALL, Inc. 


3 East A0* Street, NewYorkCity 
Works - Springlield, Mass 





























Genuine Japanese 


Rock Crystal Choker 





No. 48/24 


48/24—Cigarette Box and Tray, 


Cloth 
signs 


Crest 


Covered, Assorted De- 





No. 38/40 


MEN REME eet ee Vawasa $18.00 per doz. 


38/26—Lacquered Cigarette Box 
and Tray, Color Red or Black, 


LS: <a ere 14.50 
38/40—Lacquered Match Box 
Holder, Color Red or Black, 
DESI orien ee eee 1.80 


Crest 


All Kinds of Small Attractive Giftwares 


Circular 
and Price 
List Sent 
on Request 


7. D. GO! 


3 East 17th Street, New York 


Importer of 
Japanese 
Goods 
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poses, or for utility, adds beauty and charm 
1o every home. The objects illustrated 
herewith are genuine hand-cast, hand-rolled, 
hand-tooled, and hand-finished pieces of 
work, individually wrought by skilled and 
patient artisans. There is no limit to which 
these articles may be put. There are 
powder jars, jewelry boxes, candlesticks, 
incense burners, paper weights, book ends, 
bon bon boxes, rice jars, pin boxes and many 
other attractive pieces for general utility 
purposes. It is indeed a mighty interesting 
line that just tugs at the imagination. 
cee 

Many beautiful objects of Italian alabaster 
are being shown in the gift market which 
have been received with great favor and 
enthusiasm by the lovers of artistic and 
decorative giftwares. They are all hand- 
worked designs and there is such a wide 
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ments and are graceful in contour, Surely 
these articles are well adapted to the gift de- 
partment. Have you considered the possible 
remuneration for you by the sale of these 
articles, Mr. Dealer ? 





Advertising for Birthday Gift 
Business 


NYTHING that can be used by the gift 
department of the jewelry store in em- 
phasizing the fact that it is the right place 
to purchase birthday gifts, will be of help 
to the department in securing more business. 
In view of this, then, it would be an ex- 
cellent plan for the department to secure 
the names and addresses of the people for 
whom birthday gifts were purchased at the 
department and then, each month, to run an 
advertisement in which it gave the names 

















Group No. 563 
(See text 


array of items that many useful as well as 
merely ornamental articles may be procured. 
The colorings are beautiful, ranging from 
white to the amber shades ; 
Some of the material is clear 

markings while others are 
beautifully Besides the numerous 
vases of all sizes and shapes there are 
charming toilet accessories, such as powder 
boxes, perfume bottles and the like; also 
lamps of unusual design. In Group No. 565 
a selection of these Italian alabaster items 
are illustrated together with some charming 
pieces of Venetian glassware. The lamps 
with their multi-color appearance give a 
charming light. 


also rose, peach 
and green. 

and without 
veined, 


> . . ‘ . 
Perfumes and Their Containers 


PERFUMES and their containers are 
more attractive than ever before, and 
certainly wield a subtle influence and fasci- 
nation. Women, with very few exceptions, 
are always charmed with a gift of perfume 
ian attractive bottle or container. In many 
instances the bottles are really as lovely as 
the Iragrant perfume and quite a charming 
accessory for the toilet table. 
In many instances they come handsomely 
’ xed too and present as artistic an appear- 
ance on the gift shelves and cases as the 
lovely items of metal, pottery and crystal. 
bine atomizers too are made in a riot of 
cautitul colors with charming embellish- 
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and addresses of those people whose birth- 
days were marked by the receipt of gifts 
purchased at the department. 
Such advertising might read like this: 
Many Happy Returns of the Day! 

The gift department of this store ex- 
tends hearty congratulations to the fol- 
lowing people who observed birthdays 
during the past month. This store is 
glad that the birthdays of these people 
were made more pleasant through the 
receipt of gifts which were purchased 
at this department. 

Remember that this store’s gift de- 
partment is extensive and up-to-the- 
minute and that right here is the best 
place to purchase gifts for friends and 
relatives for presentation to them on 
their birthdays. 


Then the store might give the list. Also 
at the bottom of the advertisement the store 
could add some words to the effect that the 
list of people whose birthdays were made 
inore pleasant by the receipt of gifts which 
had been purchased at the department was 
by no means complete as, undoubtedly, many 
other people had received birthday gifts at 
the department whose names and addresses 
had not been secured, 

Such advertising as this would be inter- 
esting, timely and local and would be ex- 
tremely effective in helping the department 
vet more business, 
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An Idea to Help Sell Clocks 


THE appearance of the clock that is pur- 
chased for the home is not the only 
important thing about the clock. Nor is its 
accurate timekeeping the only other impor- 
tant thing, 

Of very great importance to most people 
is the sound the clock makes when the hours 
are struck. If the clock’s bell is melodious 
then folks will like the clock. But if it is 
harsh and too noisy, then the purchasers 
of the clock will not be at all satisfied with 
their purchase, 

In view of this, then, it would be an inter- 
esting and worth while proposition for the 
gift department of the jewelry store to ask 
some of the leading musicians of the city to 
come to the department and listen to the 
various clocks in the department as they 
strike and then pick out from the various 
clocks those which they considered to be the 
most melodious, 

The store could then display the selected 
clocks in its main show window and with 
each clock could have a placard telling which 
of the local musicians had picked that clock 
as having the most melodious bell. 

At least a half dozen different clocks 
should be displayed in this way and at’ the 
back of the display should be a large placard 
urging all of the folks of the city who want 
to have clocks that are the best even when 
it comes to melodiousness, to come in the 
store, listen to the clocks that were picked 
out by the leading musicians and then secure 
similar clocks for their own homes. 

This would give a different slant on the 
clock proposition and so would be a decided 
help to the department or the store in stimu- 
lating clock sale:. 





Last Minute Buying 


N UCH of the Christmas shopping has dl- 

ready been done and consequently the 
stocks of many of the shops have become 
very much depleted. The wise dealer will 
watch out for this very thing to prevent it 
as much as possible. Not that the dealer is 
expected, nor is it possible, to have the same 
full lines and the many novelties to choose 
from at the 11th hour, but there are a vast 
number of people, especially men and some- 
times women whose finances do not 1aake it 
necessary for them to do their planning well 
in advance, who wait until the very last 
minute to buy their Holiday gifts. 

The dealers who have the best stocks are 
sure to get this business so it is greatly to 
their advantage to prepare for this emergency. 
3esides the delinquents who will wait until 
almost the day before Christmas to do their 
shopping, despite all the propaganda to “do 
your shopping early” there are those to 
whom we did not intend to give but for some 
good reason or another at the last moment 
feel we must or want to. To*be prepared 
for this belated Christmas buying the jeweler 
must keep his stock replenished and if possi- 
ble add new items to the department, thus 
keeping it fresh and interesting for the late 
comers. 








On Novy. 25, a window smasher visited the 
store of |. Shiff, Lorain, O., and according 
to a communication sent to the Jewelers 
Security Alliance by the jeweler the robber 
carried off loot valued at $150. 

































































pee rt Lia 


Fai Oe de eesti get oh 


a rn 


Sea! 


a ot ee cee 














rHE 








JEWE 








LERS’ December 17, 1924 





CIRCULAR 

















Purchasers wonder 
how such good ware 
sells at these prices 


[ie vogue is for quaint Dutch 
design silver now, and Art- 
Craft offers infinite variety at 
prices that will surprise you, that will 


make customers for you, and make 
money for you. 


Art-Craft electro-deposited ware has 
a depth of design unobtainable by any 
other process. Its heavy copper base 
is first nickel plated and then heavily 
silver plated and lacquered. It is 
guaranteed not to tarnish or lose its 
lustre; merely wiping with a damp 
cloth keeps it brilliant—good sales 
points here. 





The new free catalog is just off the 
press. It fills the need for “some- 
thing different.” Better send for it 
now— 


Art-Craft Products Company 


Sycamore, Illinois 
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THE GIFT SHOPS 


of America represent the most responsive, 
most productive channels in which to direct 
your sales effort. A market of unlimited buy- 
ing power for all high grade merchandise 
including jewelry. 








Thousands of jewelers, realizing the profits 
earned by this class of merchandise, are en- 
larging their gift departments and stocking 
them with the products advertised in THE 
GIFT AND ART SHOP magazine. 













You can increase your business by investigat- 
ing the gift field, the profitable field. This 
magazine shows you 

how it is done. i 


























Write for sample 
copy. 





The Gift and 
Art Shop 


Andrew Geyer, Inc., 





Publishers 
‘ Betas Mie Sin 
175 Fifth Avenue Geyer Publications | 











New York City bd FIFTH AVENUE, NEW YORK. * 

















Refraction of the 
Kye 








By Gustavus Hartridge 











1924-1925 Edition 





The Jewelers’ Circular 
Buyers’ Directory 


Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 





F.R.C.R.A. 





A Manual for Students 





275 pages, 107 illustrations and sheet of 
test types. 





Price, $2.75 











THE OPTICAL PUBLISHING CO. 
11 John Street’ :: 33 33 New York 
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One Jeweler’s Rules for Making the 
Gift Department Successful 


N ENTERPRISING nd _ successful 
jeweler who has made a big thing of the 
gift department in his store, gives these 
rules for making such a department a suc- 
cess: 
Rute No. 1—Buy for the department only 
such things as the public has shown a 
disposition to buy or that the store feels 
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for the department, emphasize quality, beauty, 
style, exclusiveness, timeliness and things like 
that and let price take care of itself. Price, 
generally, isn’t as important in the gift de- 
partment as it is in establishments which 
deal with the necessities of life. Too much 
emphasis on price is apt to give a variety 
store air to the gift department which is 
a mighty bad thing for the business of the 
department of course, while a lack of em- 
phasis on price gives an undeniable air of 
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Group No. 564—OTHER OFFERINGS IN HAND CHASED KOREAN BRASSWARE 
(See text on page 101) 


thoroughly convinced that the public will 
buy without difficulty. Never try to make 
the public buy things it doesn’t want. To 
try to force the public to take things it 
doesn’t want is the most thankless occupa- 
tion in the world. 

Rute No, 2—Always display the goods in 
the gift department just as attractively as 
possible. The more attractive the display 
the more interest the public will take in the 
goods and the more sales the department 
will make. The biggest selling feature that 
gift department goods have is their attract- 
iveness so every time that the department 
fails to give an attractive display to its goods 
it is slapping itself in the face. 

Rute No. 3—Get new, fresh and varied 
goods into the department frequently. Fresh- 
ness and variety are what the public expects 
in the successful gift department and when 
the public doesn’t find such things in the de- 
partment the buyers go elsewhere. 

Rute No. 4—Make the gift department 
have a real atmosphere of aristocracy and 
richness. The gift department appeals to the 
very best people in the city and territory— 
the people who have the money to spend 
and who know good things when they see 
them, Consequently the more successful the 
store is in getting an air of aristocracy and 
richness into the department the more sales 
the department will make. 

Rute No. 5—In all the advertising for the 
department and in all the sales talks put up 
by the department salespeople to customers 
and in all the varied boosting that is done 


affluence and aristocracy to the department 
which is extremely helpful in building more 
business. 

Rute No. 6—See to it that the people em- 
ployed at the department are rather superiot 
people who are thoroughly familiar with the 
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in the goods they have actually handled than 
in the goods they haven’t handled. 

Rute No. 8—Be extremely careful about 
extending credit to customers unless abso- 
lutely certain that they are wholly good for 
the amount charged and unless absolutely 
sure that they will pay up at the time bills 
are due. One of the hardest things in the 
world for some people is to pay for goods 
which they have purchased and which have 
been presented to other people. 

Rute No. 9—Stay on the job all the time 
and work hard at it. Being on the job is 
one of the most effective methods of making 
a success of a gift department. Of all kinds 
of businesses the gift department demands 
the most personal attention and careful 
thought. 





A Suggestion from a Western Jeweler 
to Help the Gift Department 





AN enterprising middle western jewelry 
store found that it was a big help in 
boosting the business of its gift department 
to give a distinct personality to all of the 
salespeople employed at the department, 

This was done by having ‘business cards 
printed for each of the employes on which 
the employe’s name was printed and by also 
having special stationery printed, carrying 
the name of the store and the name of the 
employe and then getting the employes to 
use these cards and stationery in promoting 
the business of the department. 

For instance, when a strange customer 
came to the department the employe who 
was waiting on the customer would pre- 
sent the customer with a card and say 
something like this: 

“You'll probably like to know who you 
are dealing with. Here is my card.” 

This, of course, gave a personal touch to 
the transaction which it wouldn’t otherwise 
have had and this helped greatly in increas- 
ing sales. 


Then the salespeople were required to 

















Group No. 565—BITS OF ITALIAN ALABASTER FOR THE GIFT COUNTER 
(See text on page 103) 


goods they are selling and who have a real 
love for the goods and who are able to 
talk to moneyed people and to all the higher 
classes of people in a way that makes a fine 
impression on these people. A very great 
deal depends on the personnel of the gift 
department in determining whether or not 
the department will be a success. 

Rute No. 7—Put as many goods as pos- 
sible on tables and counters where customers 
can pick them up and look at them care- 
fully. People always feel a greater interest 


write at least five letters in their own hand- 
writing on the stationery provided for them 
each week to such of their customers as 
might be interested in the new goods just 
received at the department. The store 
dictated the form of these letters, so as to 
make sure that they would be couched in 
the right language and the salespeople, who 
were delighted with the splendid stationery 
provided for them, were, of course, per- 
fectly willing to engage in this bit of pro- 
motion work, 
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Repair Parts for Any Elgin Watch 


are quickly obtainable from your Material Jobber 


ROGRESSIVE watchmakers, as a 
rule, are usually prepared to make 
Elgin Watch repairs very promptly. 


This is an advantage—a service benefit 
—in which millions of Elgin owners in 
every part of the world happily share. 


By keeping an adequate stock of genu- 
ine materials on hand to draw upon, 
the men who constitute Elgin’s far- 
flung army of service experts are able 
to finish and deliver Elgin Watch re- 
pair jobs in less time than the use of 
imitation parts could permit. 


The time and labor which the use of 
genuine Elgin materials saves, adds very 
substantially to the watch repair de- 
partment’s profits. 


There is nothing unusual or extraordi- 
nary about this. It is just the logical re- 
sult of sound, practical businessmethods. 


No experienced watchmaker nowadays 
expects to fit or adapt imitation parts to 
any standardized watch movement 
without paying the penalty of less profit 
which lost and wasted time exacts. 
Elgin Materials are made to fit the actual 
watch for which they are ordered. 


This accounts for the insistent demand 
for genuine materials by watchmakers 
eager, skilled and determined to make 
accurate repairs of Elgin Watches; by 
watchmakers who strive to give prompt 
service to their customers, and make 
the profit to which they are entitled. 
And remember this: 
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‘Repair parts for every Elgin Watch ever made are 
quickly obtainable from your material jobber 





In ordering SPECIFY GENUINE 





ELGIN NATIONAL WATCH CoO. 
ELGIN - U.S.A. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
regarding any advantageous 
which they are utilizing in con- 
nection with their busiazess. 
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The Tendency Towards Cheaper Grades of 
Merchandise and How Shall We Regard It? 


Meeting of the Orange County Jewelers’ Association Held at 


Address 


Delivered by James Montgomery, Los Angeles, Cal., Before the Recent 





Santa Ana, Cal. 














ERCHANDISING, more _ especially 

jewelry merchandising, is a creative 
business. When a merchant concentrates 
and develops along the lines of high-class 
merchandising the possibilities of growth of 
his business are unlimited. Too many mer- 
chants follow the line of the least resistance 
in their merchandising. They fail to look 
to the future and content themselves only 
with the total of the daily sales. It requires 
little or no salesmanship to sell an article 
which a customer may have a preconceived 
desire for, but it does require tact and sales- 
manship to change the mind of a customer 
who wishes to purchase an article the quality 
of which is not such as would warrant the 
careful merchant in selling it. 

Ist. Public confidence is the 
Success. 

Your success as a retail jeweler depends 
largely on your reputation for honest and 
square dealing and the general confidence 
which the people in your community may 
have in you. Your business can not grow 
until the people in your community recognize 
you as a merchant endowed with all the 
finer sensibilities of honest and just dealing 
and have confidence in you and your goods. 
These commercial attributes bring to you a 
return of customers who have been pleased 
at some previous occasion with the goods 
you sold them and the treatment you afforded 
them. This reputation and confidence is a 
tangible asset. 

Confidence is acquired by convincing the 
public that you sell merchandise of quality 
and merit. The ability to educate your cus- 
tomers in standard and values is also a 
means of acquiring confidence. The ability 
to create a desire for a high class of mer- 
chandise—merchandise of quality and merit 
—Is a primary requisite of what may be 
termed “creative business.” Investigate the 
large stores in the larger cities, and for that 
matter, even the smaller cities, and you will 
find that the truly growing concerns are 
those which have confined their selling to 
the higher grades of merchandise. 

I contend that the four important depart- 


basis of 


ments of a jewelry establishment should 
represent eight-tenths of the gross business. 
] enumerate them as follows, and according 
to their standard ratios in selling ; diamonds, 
silverware, watches, jewelry. Eighty per 
cent. of the business in these departments 
must be class merchandise. How, then, are 
the masses going to build up a_ business 
when merchandise of class forms so impor- 
tant a part in the development of your mer- 
chandising? To my way of thinking the 
masses are the most disloyal customers you 
may have. Their confidence is never as- 
sured; they are flighty and skeptical. Today 
you may get a $20 sale from them. In a 
few months they are in the market again; 
an alluring advertisement attracts their at- 
tention; it may be a department store, a 
pawnbroker or a fake jeweler on a side 
street, advertising perfect blue-white dia- 
monds for $300 a karat. Here the masses 
forsake you, pass your door and go to the 
merchant who they believe will sell for 
$19.98 the same article you charge $20 for. 
You can not advertise to the masses with- 
out attracting the attention of the consumer 
of the higher grades of merchandise. The 
consumer of higher grade merchandise de- 
mands a high grade of advertising, and -the 
advertising you may use to attract the atten- 
tion of the masses will lower the standard 
of your store to the point where the users 
of the higher grades of merchandise will 
utterly lose confidence in you. 

2nd. Tie to Merchandise of Class. 

Since 75 per cent. of the sales in the 
jewelry store must be merchandise of class, 
if the business is to continue to grow, the 
percentage balances in favor of high-class 
merchandise. Now, then, how can a jeweler 
expect to continue creating business while 
working through the short end of the horn? 
The handicap is too great; the odds are two 
to one against you. The customer who pur- 
chased a $50, $100 or $500 selection from 
you last year will look for the same stand- 
ard, the same selling quality and equal merit 
in value when he is on the market again. 
The chances are ten to one that he will 


come to you. He has confidence in you. 
Your goods gave satisfaction; he is pleased; 
in his mind you have created business for 
yourself, 

I do not wish to be understood as saying 
that certain lines of inexpensive jewelry 
should not be handled. There are many at- 
tractive articles of small price which a 
jeweler can handle in the interest of the 
small purchaser, and even for that matter 
the most fastidious, but it nevertheless re- 
mains that your business will not continue 
to grow so long as you concentrate your 
efforts along the lines of cheaper merchan- 
dise. , 

3rd. The Temptation of Numerous Sales. 

Cheap merchandise yields very tempting 
profits. It seemingly makes your business 
more active, but in the end what does it all 
amount to? 

In every well managed jewelry store there 
is somewhere, in an understandable form, a 
statement of “what this store stands for”; 
a definition of its policy and a reflection of 
its individuality which mark it as different 
from other jewelry stores. What is the 
policy of your store? Have you a well- 
defined, tangible method of procedure? Is 
it the plan on which your store was founded 
or the purpose it has for doing business? 
Is it a statement of what it will do or what 
it will not do in order to keep in business, 
or is it the manner in which you will treat 
your customers relative to prices, quality 
and matters of service? It is essential that 
you have some plan of managing your store. 
You must decide this for yourself in a care- 
ful and calm consideration of those‘principles 
underlying success in creative merchandising. 
Do not lose sight of the fact that your plan 
must be laid for the future, and not only 
for the present. This is an error which 
many retail jewelers are too prone to com- 
mit. Creating business is pre-eminently a 
matter of building tomorrow’s sales today. 


4th. 


Your salespeople can render valuable 
assistance in developing the creating force in 


Judicious Use of Sales Force. 
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DEPENDABLE  prices'anp service DEPENDABLE 


A few well known lines 
we carry 
Homan Silver Co. 
Elgin Watches 
Waltham Watches 
Hamilton Watches 
Howard Watches 
Illinois Watches 
Standard Watches 
Ingersoll Watches 
Keystone Cases 
Wadsworth Cases 


“Princess” Rings 


Seth Thomas Clocks 
Waterbury Clocks 
Western Clocks 


Sessions Clocks 


Dunn Pens 


A few well known lines 
we carry 

Ostby & Barton Co. 
R. F. Simmons Co. 
W. G. Clark Co. 
Sykes & Strandberg Co. 
Smith & Crosby 
W. E. Hayward & Co. 
Deltah Pearls 
La Tausca Pearls 
Community Silver 
1847 Rogers Silver 
Wm. Rogers Silver 
Holmes & Edwards Silver 
Universal’ Electric Goods 
Landers, Frary & Clark 
Forbes Silver Co. 

Helbros Watches 



























EDWARDS - LUDWIG - FULLER JEWELRY CO. 
KANSAS CITY MISSOURI 








































RING FINDINGS — | 


18 Kt. White Gold 





The C.G. BRAXMAR CO. 


10 Maiden Lane, New York City 


Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 











and Platinum 
and All Colors and Karats 





Made to Order Goods our Specialty 


Forty-four yeare of satisfactory service to an increasing 
number of customers. 


ya ar Our facilities for manufacturing and designing are at 
@) {a | your service. 











4|-E 41-0 41-9 | Write for Emblematic or Badge Catalog 
| 366 Fifth Ave. New York 


‘AIDA PEARLS” 


| EXCLUSIVE NECKLACES 
14 KARAT FINDING Co. | RICHLY COMBINED 





| 
| 41-x 
V ¥ V Y | { Bore & vite 


64 Fulton St. with 
Emeralds, Sapphires and Aquamarines 
New York ALL LENGTHS 
One-Two-Three Strands and Long Chains 
also 








Oxyde, Pink, Blue and Copper Color Pearls 
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your business; in fact, much of your success 
depends upon them. Instill in their minds 
not only a desire and ambition to make 
sales, but emphasize to them that it is quality 
merchandise that you wish sold, because this 


:< the merchandise that will rebound to your 
credit in the future. Never permit your 
sales persons to suggest the purchase of a 
brass photo frame when a request has been 
made for a sterling one. Never let them 
talk the virtue of a seven-jewel watch move- 
ment when they have a customer who is 
entitled to carry a higher grade watch. Do 
not permit the rule that a cash customer 
will be refused return of his money if not 
satisfied with his purchase and then accept 
the return of charged goods. Profit in a 
charge sale is less than in a cash sale. 

Do not fill your window with cheap mer- 

chandise and then talk to your customers 
about quality and the values you have to 
offer. Do not lead your customers away 
from merchandise of quality to sell them 
inferior goods yielding a larger per cent. of 
profit. Follow the percentage plan of mark- 
ing your goods and do not cut prices. Above 
all, do not cut prices on similar goods that 
your competitor handles and is trying to 
realize a fair profit on, and then advance 
your prices on goods he does not carry. 
_ These may seem small matters, neverthe- 
Jess they emphasize to the buying public 
your store policy. If you do ‘one thing to- 
day and another tomorrow, and keep con- 
tinually changing, your customers will soon 
realize that you are vacillating and uncer- 
tain and that as such you are not worthy 
of their confidence. Firmness in carrying 
out a policy which has already been decided 
upon, and regarding which there is absolute- 
ly no question, is an attribute which few 
jewelers possess, 

Sth. The Goods Speak for You. 

The goods on your shelves and in your 
show cases, especially those in your windows, 
voice your policy in words as loud and 
positive as though you printed a sworn 
statement. The store which pushes the 
cheaper grades of merchandise has no indi- 
viduality except that of being after the 
money. It takes no individuality to sell 
either diamonds, watches, jewelry, etc., that 
possess no other virtue save cheapness. If 
price were all there is to jewelry merchan- 
dise a peanut vender could sell jewelry as 
easily as could a jeweler. The individuality 
manifests itself only in the higher grades. 
Keputations are built on them and confidence 
is inspired by them. 

The individuality of your store is, after 
all, the only thing your competitor can not 
offer the public. If he chooses he can sell 
the identical goods at the identical prices 
you do, but he can not usurp your store 
individuality, your reputation and the con- 
fidence the buying public has.in you, so long 
aS you are the progressive, dominating and 
creative force behind them. You can not 
acquire or maintain this standard unless you 
disregard entirely the too prevalent tendency 
toward the cheaper grades of jewelry mer- 
chandise. 

‘ seeentiee— The jeweler is not in business 

oF his health or for benevolent purposes. 
our aim always should be to fit your stock 
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to the wants and requirements of the com- 
munity in which you do business. Your 
stock must not be away above the purchas- 
ing power of your customers. 

After all, the successful man is ‘the one 
who consistently and intelligently follows 
the policy of selling the best goods, the 
highest—in quality that can be sold—at 
popular prices. Try to make your store the 
popular jewelry store of your town. Try to 
get the people into your store. Avoid the 
cheap and unsatisfactory article. Be careful 
of extreme high-priced, slow-selling mer- 
chandise, 

Perhaps you would like me to say a word 
on the dollar-down and the dollar-a-week 
business, so many jewelers all over the coun- 
try are talking about it and thinking about 
going into it. Also the long-credit plan, 
now called the “Club” Plan,—25 per cent. 
down, balance in monthly payments. The 
question is shall we go into it—or shall we 
keep out of it? The more I study the 
question the more I am puzzled by its many 
advantages and disadvantages. One thing I 
do know; that is, these plans and other 
plans of a like nature are lessening the 
business in the average jewelry store. This 
is true not in our business alone but in many 
other lines of business. 

Pianos, victrolas, household merchandise, 
silver-plated wares, women’s clothing, elec- 
tric appliances, radio equipments, vacuum 
cleaners, Ford automobiles and many other 
lines are sold today on a small payment 
down and the balance on time. Cash sales 
in these lines are very few; it’s nearly all 
done on a credit basis. Well, suppose we 
all go into the dollar-down and the dollar-a- 
week way and suppose we trust out our 
merchandise to every Tom, Dick and Harry 
that comes along. How long will we last? 
How soon will we supply all the needs and 
wants of our community for jewelers’ mer- 
chandise? It’s a question of dog-eat-dog— 
at reduced prices and long credits—if we all 
get into the game. Remember the law of 
demand and supply’ governs all trade. And 
the big questions to you and me is how, 
when and where can we collect the money 
for our merchandise? It is some problem 
for you to think out. 

Think of the heavy advertising accounts, 
the increased expenses, in collections, in 
help and overhead expenses and the losses 
on collections and then where are you going 
to get the merchandise? How are you going 
to get the money to pay for it? This trade 
and all of it, my friends you must do—at 
a reasonable profit—or you must sell low 
price unsatisfactory merchandise. 

Once again I repeat, I am puzzled what 
to do, but think we will keep out of it. 

Several Good Things to Remember. 

1. Remember that the most valuable of 
all assets is reputation, 

2. Think! Exercise the mainsprings of 
your brain, 

3. Keep a sharp lookout for opportunities, 
recognize them and seize them boldly when 
they come within your reach. But do not 
think every change means opportunity. 

4. Be neighborly, be a good sport. Don’t 
think you can lift yourself up by downing 
others. 


5. Work hard. Presumably you have 


ideals; keep them. Don’t become cynical. 
Don’t scoff. Don’t lose faith, 
6. Take an interest and a due share in 
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public affairs. Business cannot prosper un= 
less the ship of state is run on a steady keel 
and steered by competent men. 

7. Meet your fellow-men with confidence, 
unless you have good reason to suspect them, 
_ 8. Be patient, courteous, helpful, and will- 
ing to be fair. Avoid exclusiveness. 





Telling Women About the Watch 


MES. FERN FLINT, buyer of watches 

_ and clocks for the Oskamp Jewelry 
Co. in the Dixie Terminal building, Cincin- 
nati, O., will address members of the Cin- 
cinnati Business Women’s Club at the De- 
cember meeting on “Keeping a Watch on 
Every Business Woman.” Mrs. Flint. re- 
cently was written up in Cincinnati news- 
papers and in it she was quoted as saying 
“steady nerves, a keen sense of humor, a 
good disposition and interest in mechanical 
things” were the essential things for a 
—— desiring to enter the watch-repairing 
lield, 

Salesmen tell Mrs, Flint she is the only 
woman buyer of watches they meet anywhere 
in the country. There also are few women 
who are engaged in watch repair work, Yet, 
despite the fact that it is “nerve racking 
and eye and body-taxing,” Mrs. Flint con- 
siders it a fine field for women. 

Mrs. Flint speaks with authority. She 
worked 14 years on a watchmaker’s bench. 
Her natural interests and environment from 
her early years brought her in touch with 
mechanical things. Her first watchmaking 
was in Kansas City in her own store. 

Later Mrs. Flint was in charge of the 
repair department of a Wheeling (W. Va.) 
firm, from which she came here two years 
ago. She finds her work as buyer engross- 
ing, but at times is afflicted with the small- 
hoy fever of wanting to take watches apart 
again, to see what makes them tick—or fail 
to tick. 

“The hardest thing to make the public 
realize,” Mrs. Flint says, “is that a watch 
is a piece of machinery.  It~is ‘composed of 
150 minute parts, which need overhauling at 
least once in six months, just as much as 
your auto. One drop of oil is sufficieht 
for a watch, but it must be applied to each 
of these 150 parts separately. The oil cups 
of a watch are so small they are visible only 
through a. magnifying glass. . 

“Watch owners are surprised to find a 
watch ‘bought only five years ago’ is in need 
of attention. They don’t realize the mech- 
anism of a watch is as delicate as that of 
the human body.” 

Mrs. Flint lives at 809 Lincoln Ave. and 
has two sons, Charles, 11, and Robert, 8. 
She is a member and soloist of the Cincin- 
nati Business Women’s Club. 





Intensive Selling 





A WATCHMAKER and jeweler got a 
sign painter to fix up a new and dec- 
orative sign for him. The sign painter 
evolved an elaborate “W” with so much 
scroll work that it looked more like an “M.” 
Plenty of people read it that way. One 
of them remarked to the proprietor: 
“Matchmaker and Jeweler, eh? That's in- 
tensive selling.”—Attleboro Sun. 
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Important Swiss Watch Factory 


for Higher Grade Bracelet Movements 


WANTS AGENT 


on commission basis for 1925, one well acquainted with the Retail Trade. 









Apply “B., 1655,” care Jewelers’ Circular. 









































90% of the Business Men that fail come from the 4 . 
ranks of the Non-Advertiser. Play safe and Advertise. Write for our Free Cut Service 


Officially Licensed 


Diamonds 4/i00%. AT] Profit «gem yi 








No Stock to Carry 


Order on Five Days’ Memo. 
when you have a sale in sight. 


Orders Filled Same Day 


r Cut No. S. F. 20 Kt. 
3 Diamonds 4/100 ea. White Gold 





as oon 

Real as Thin <> Ret. Trode Mork Y All Emblems and Initials The ED Ret. Trade Mark 

without SOLID GOLD on Hand at All Times in pa 

Somunde gg ay Every Size. 10) BG F FH F) Bw Letter 

: M ice. GEN Displ Embl Cards for Your Window 
any = ay ten lait HOPE RUBY IN ORIGINAL COLORS FREE UPON REQUEST on 
Embl i 

Buffalo Jewelry Mfg. Co. (Also Biss, Onyx, genuine Ameth, Topas, Blood: FREE Ct £0, a Ente 


Brisbane Building, Buffalo, N. Y. To Retail $25.00 Without Diamonds $14.75 | WRITE for WHOLESALE PRICE 








An Electric Sign 


COMBINED WITH 


An Electric Clock 


Becomes a Permanent Landmark 
It Will Increase Your Business 


Our Signs are made up in a wide 
variety of sizes and designs. Our artist 





This little luckie is the left hind foot of a graveyard rabbit, 
killed in the full of the moon by a red headed, cross-eyed 
nigger at 12 o'clock at tie isan a eee: mule. 


Price in gold plate 50c—$6.00 Doz will make up special designs to meet 
wo See 65c— 7.50 Doz unique conditions. 
PD EE SONI on onb aes sodcne>onens0s00 75c— 9.00 Doz Our Clocks are entirely automatic in 
Jewelers’ Circular Discount operation—never require winding and will 
. keep perfect time. 
A Fine Seller for Souvenirs A Big Seller for Horse Racing 


Sketches and Estimates furnished 
without obligation. 


NEDELMAN-SCHOENFELD CO. 
174 East 104th St. New York 


Base Ball and Foot Ball Season 
Sample sent at wholesale price. 


THE GREER M’F’G CO. 


Office: 606 Atlanta National Bank Bldg., ATLANTA, GA. 
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We are makers of fancy Bead Necklaces of all kinds in Jade, Amber, Amethyst, Crystal, Jet, etc., ete. 
Stone Necklaces of every description. 


Bohemian Cut Glass Ware a Specialty 


Drops for Earrings Beaded Hand Bags Bohemian Garnet Goods 


ZIMMER & SCHMIDT Gablonz °/N, Bohemia, Czecho-Slovakia_ 
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January Selling Suggestions 


Pros and Cons About the Special Sale—Capitalizing the Cross Word Puzzle Craze—Janu- 
ary Business Letters—Informing “Ye Public” About Gerns and Watches 





Written Expressly for The Jewelers’ Circular 
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FTER the holiday season, then what? 

Right now the jeweler is in the midst 
of his heyday, and it is well known that the 
last week in December is nearly always the 
time of the biggest volume of business of the 
whole year and largest receipts. If, when 
the rush is over you are still left with con- 
siderable merchandise on your hands, how 
are you going to move it? What methods 
will you adopt? Are you of the conserva- 
tive type which advertises, if at all, with 
fear and dread of injuring your prestige lest 
you say something that might classify you 
with the “sensational” advertiser, or are you 
of those who advocate special sales con- 
ducted in an honest, straightforward man- 
ner? The writer in his travels has encoun- 
tered very different opinions concerning the 
advisability of holding special sales. He 
must confess, however, that a great many 
progressive jewelers today are in favor of 
them, when wisely conducted. Some pros 
and cons with regard to the holding of spe- 
cial sales may be of interest. Here’s what 
one well known jeweler, high in organization 
work, thinks about them: 

“! have been watching this trend in ad- 
vertising with considerable interest and have 
about come to the conclusion that these gen- 
eral price reductions are mostly due to the 
dire need of cash to take care of the over- 
head. One of our leading jewelers is run- 
ning a sale of this kind now, and he is not 
favorably impressed with what has been ac- 
complished so far. The public comment, I 
have heard, has all been unfavorable. I am 
inclined to think that as soon as business 
improves this method will be dropped. I 
believe in progressive advertising, but not 
the sort that puts the jeweler on practically 
the same piane with the faker.” 

There is much truth in what this esteemed 
jeweler has said in regard to special sales. 
Still, there is no reason why a special sale 
properly conducted should place any re- 
liable jeweler in the same class with the 
faker. A great many jewelers have con- 
ducted special sales successfully and without 
detracting one iota from their prestige. A 
special sale may and has already been con- 
ducted in a manner that will not injure the 
Jeweler’s prestige, so here’s the other side 
of the story from a man in a town with a 
Population of about 20,000. 

“For a long time we hesitated about con- 
ducting a special sale, but we needed cash, 
had considerable stock on hand and had to 
— o We could not afford to continue to 
‘tay in business and pay a large interest on 
our investment and the very high costs in- 
cident to the conduct of business. We 
called in a man who makes a specialty of the 
work. He wanted 10 per cent, which we 


would not pay him, because we felt it was 
‘00 much. 


We agreed upon a fixed amount 


per week, irrespective of the amount of 
sales. Our show windows were brightened 
up as well as our entire store interior. The 
amount of preliminary work before the sale 
was considerable. We ran a double page 
announcement and advertised a number of 
specialties. We advertised to give away on 
a certain day a silver thimble. 

“Our store was crowded. The merchan- 
dise was moved, we got our required cash 
and secured no ill will whatever, except a 
certain amount of envy from other retailers 
in our territory who lacked the courage to 
conduct such a sale.” 

Such sales, of course, should not be fre- 
quent; their frequency weakens them. 

One of the largest department stores in 
the United States conducts a special sale of 
jewelry every April, and on no other occa- 
sion. The goods are passed from the show 
case into the hands of the consumer. The 
prices are reduced enough to make the public 
realize that the merchandise is a desirable 
purchase. The average jeweler cannot af- 
ford to conduct sales in which prices are cut 
too low, nor is it necessary to cut prices 
beyond a certain point. 

With the assistance of the right kind of 
advertising and merchandising counsellor, 
merchandise can be moved at a profit. The 
secret of success lies in the method. When 
the jewelry concern mentioned above con- 
ducted its special sale it combined direct 
advertising with newspaper advertising. A 
list was secured of every one who held a box 
in the post office and circular letters and 
other printed matter were sent to them. 
An idea which many do not take advantage 
of is to have reprints made of the newspaper 
announcement and send these out in the 
form of circulars. This is simply common 
sense applied to merchandising and adver- 
tising. 

The copy used for a special sale, if not 
properly written, can do irreparable harm. 
The copy used for a jeweler’s special sale 
demands a tactful literary touch and a gen- 
erous amount of wisdom. The merchant 
who has the brains and tact to do something 
in an original, honest way and in a manner 
forceful enough to make the public take 
notice, will turn over his merchandise with- 
out loss of prestige. It requires courage 
to spend money for the advertising. Too 
many merchants lack the courage and keep 
the goods on their shelves. Retailing is a 
difficult job, more so today than ever, and 
the day when a merchant could sit in his 
store and wait for customers to come in is 
well night gone forever, unless he is satis- 
fied with a very average living. 


Keeping the Public Informed 


There is no business which contains so 
much romance as the jewelry business, and 


consequently there is a big opportunity to 
send out to the public literature about dia- 
monds, watches, rings, precious stones, silver, 
etc., which will be read with interest and 
which will compel the reader to remember 
the jeweler when a purchase is desired. Fol- 
lowing is the text of an inexpensively printed 
folder distributed a short time ago by 
Charles Brand, a watchmaker and jeweler of 
White Plains, N. Y.: 


What You Should Know About Watches 


66 HEN one knows the many abuses to 
which watches are subject, he more 
fully realizes how well these little machines 
fulfil their mission. Is it not a fact, though, 
that too much is expected from the watch 
by the average person who possesses one? 
Some, of course, do wind their watches regu- 
larly and refuse to allow the baby to play 
with them and otherwise take care of their 
little trme measuring instruments. But these 
people for the most part are methodical 
people, and, in fact, they are sometimes 
termed ‘cranks’ by those who lack under- 
standing of the need for the care of watches, 
But, fortunately for the watches as well as 
themselves, these careful people are usually 
the pleased owners of a well conditioned 
timepieces. . 

“Perhaps more people would handle their 
watches with understanding if they knew 
that if the balance wheel varies only one 
vibration out of every 10,000 it is calcu- 
lated that it will make an error, in time, of 
one minute per week. To put it another 
way: Of the 3,204,000 vibrations per week 
which are calculated for the watch, a vibra- 
tion of only 300 in that number accounts for 
one minute of time. 

“What would one think of two prize fight- 
ers, each of whom delivered, as well as re- 
ceived, five blows per second? Would not 
these fighters attract universal attention? 
Their every whim would be catered to. Yet 
this ‘strike one another’ act at the rate of 
157,680,000 times a year is exactly what 
takes place in my lady’s jewel box when 
her watch reposes therein—always assuming, 
of course, that it is in some semblance of 
order and that its most simple requirement, 
that of being wound, has not been totally 
neglected. 

“The person who buys a watch presum- 
ably does so in order to be able to tell the 
time of day. Therefore, he or she should 
buy a good watch, well designed and well 
made, all of which our readers know. The 
watch should be wound regularly at the same 
time each day, preferably in the morning. 
It should be kept in approximately the same 
position during the night as during the day, 
and it should not be subjected to greater 
changes of temperature than ordinarily 
would be considered unavoidable. It should 
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be set to time by a good clock, and so that 
the minute and second hands coincide, and 
only that particular clock should be used 
for comparison and regulating. 

“Anything that tends to the formation of 
rust in the movement must be avoided as is 
the plague. The same applies to knocks and 
falls. The watch should not be subjected to 
more jolts, jars, magnetism or liabilities to 
accident than careful usage may bring with 
it. Watches are often injured unknown to 
their owners. One may lean against an ob- 
ject in such a way that the watch is sub- 
jected to pressure. Sometimes when the 
watch is in the vest pocket and the vest is 
swung in such a manner as to strike a chair 
or some other object, the watch is injured. 
Never suspecting that his watch has been 
damaged, the owner may tell his watchmaker 
that nothing has happened to it, and that 
the balance staff or jewel which is broken 
must not have been right in the first place. 

“Placing the watch under the pillow, 
though a common practice with many, oc- 
casionally results in injuries to the watch 
through its falling on the floor. At times 
one hears a person boast that his watch has 
fallen downstairs from attic to cellar and 
that ‘it wasn’t even injyred.’ This is very 
strange, if true. But the chances are all 
against it. At least, the balance jewels may 
be cracked or chipped, or the balance out of 
truth and poise, or the balance pivots or hair 
spring bent. And the owner may never sus- 
pect the watch has been injured, because his 
watch continues to run. Later on the dam- 
age already done is likely to result in addi- 
tional damage to the pivots, making exten- 
sive repairs necessary in the end, 

‘The watch is not necessarily in good or- 
der simply because it does not stop. Yet. 
it is not until the watch has stopped and 
perhaps after repeated efforts have been 
made to start it with toothpicks, hairpins, 
etc—which many watch owners still persist 
in believing to be ‘natural crowbars’ to be 
used on the delicate machine to ‘help it along’ 

that the owner visits the watchmaker. 
when, finally, the inevitable trip is made 
to the watchmaker, great surprise is often 
expressed by the owner at the repairs neces- 
Sary, 

“In this connection it is astonishing how 
long, sometimes unwittingly, people will al- 
low their watches to run without cleaning 
and oiling. The months and years pass so 
rapidly that it seems ‘only a short time ago’ 
since the watch was put in order. When 
complaint is made to the watchmaker he 
looks up his book of records and finds that 
years rather than months have elapsed since 
the watch was gone over. This means that 
the oil has become dry and grit has found 
its way into the bearings. As a result, the 
Pivots and bearings are cut, resulting in 
increased expense for repairs. 

Under the most favorable circumstances 
4 visit to the watchmaker should not be de- 
pe oe such a time as when the 

n the pivots has become ‘gummy,’ which 
condition js usually indicated by a change of 
ueae a The period during 
ihe teal ee ition develops may vary from 

4 ghteen months at the outside. 

The watch case Should be heavy enough 
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and the material rigid enough, so that it 
will retain its shape. All the joints and 
bezels should be a good fit so as to exclude 
dirt and moisture so far as possible, and the 
watch should be well secured to the wearer’s 
clothing.” 

On the back of the folder the jeweler 
adopted the very helpful method of printing 
a “testimonial letter” from a satistied cus- 
tomer. This plan might well be adopted by 
other jewelers. Under the letter was print- 
ed this notice: 

“Original of this letter and other refer- 
ences can be seen at my store.” 

The letter announced that a well known 
nationally advertised watch had been pur- 
chased from the jeweler at a very reasonable 
price and gave much satisfaction. As a re- 
sult the writer stated he gladly went back 
and purchased a diamond in a_ platinum 
mounting for $735. He concluded by recom- 
mending the jeweler to “anyone who was in 
the market for an exceptionally. fine dia- 
mond.” 


How to Make the Most of the Cross Word 
Puzzle Craze 

Make them remember you! The popu- 
larity of the cross word puzzle can be taken 
advantage of by the progressive retail 
jeweler to do this. You can devise or secure 
some one to devise for you a cross word 
puzzle which you could run in your local 
newspaper offering a prize for the cerrect 
answers. The words in the puzzles might 
well be words that would make the public 
think of you as a jeweler and your stock. 
There are men who work out puzzles of this 
kind for special purposes. The very nature 
of the cross word puzzle is well calculated 
to make the public think hard and remember. 
Words that might be featured are lasting, 
enduring, diamonds, keepsake, token, reliable, 
appreciated, truth, accurate, correct, silver, 
rings, watch, your name, jeweler, and others 
that will readily suggest themselves. <A 
series of puzzles might be published, and 
the results will no doubt prove satisfactory. 


Inform the Public 

The public expects to get information and 
knowledge from a retail jeweler. When a 
purchase is made in a department store, the 
average salesman is not expected to know 
very much about the technique of jewelry 
and watches. The jeweler who knows his 
business and who can answer simple ques- 
tions will get the confidence of the public 
and their trade as well, if he is a fair busi- 
ness man. 


Read Up on Watches and Jewelry 


Therefore it is wise to read up books on 
precious stones, watches and jewelry which 
are of popular interest. This does not refer 
to deep technical books. The public moves 
too fast to stop to think too deeply, but it 
does like a certain amount of information, 
particularly concerning the history of 
watches and clocks and some facts about the 
function of their different parts. Almost 
everyone knows the function of a main- 
spring, but few know the function of an 
escapement, nor do they know the real dif- 
ference between a seven-jewel watch and a 
17-jewel watch. You yourself should know 
where the different jewels are placed in a 
7-jewel watch and where they are placed 
in watches containing 15, 17, 19 and 21 


CIRCULAR 


113 


jewels. You may be asked these and kindred 


questions some day. A very interesting 
book is available, giving, besides this in- 
formation, a large amount of popular in- 
formation on the history. of clocks and 
watches, photographs of historical clocks and 
watches throughout the world, photos of 
well known inventors in the watchmaking 
industry, lists of connoisseurs, collectors, 
periodicals and so on. 

It would be well to encourage the reading 
of books on watches and clocks by the gen- 
eral public. They would then appreciate the 
skill and knowledge required to properly 
repair a watch or clock. The average lay- 
man knows little about the scientific knowl- 
edge and deft mechanical skill which the 
honest jeweler or his watchmaker puts into 
a repair job. If they knew there would be 
less argument about charges. Therefore 
read up, yourself, and encourage others to do 
likewise. 

Letters for January 


Keep the business pot boiling. Don’t lie 
down and do nothing just because the holi- 
day rush is over. That’s the best way to 
make the jewelry business a one-season 
business. -January offers opportunities, al- 
though they may not be numerous. The cold 
weather may affect a clock or a watch; why 
not advertise direct or through the newspaper 
calling this to the public’s attention and ask 
the reader to bring inthe watch for your 
inspection. Suggest that you would be glad 
to go and look over any clock in the home 
and adjust it if necessary. 

There are birthdays in January the same 
as in any other month. <A few circular let- 
ters’ which may offer suggestions are sub- 
mitted : 

Letter to Boost January Business 


January is a cold month, and you 
know how cold affects your watch 
and your clock, particularly if it has 
not been cleaned recently. Drop in 
and let us see your watch, and we 
will give you an honest opinion re- 
garding its condition. 

As to your clock, we shall gladly 
send our representative to adjust it 
if you will kindly mail the enclosed 
card, stating when to call. 

Yours very truly, 


Letter Advertising Birthday Jewelry 

January’s birthstone is the garnet, 
and we have in stock artistically de- 
signed rings set with garnets that are 
sure to please anyone, as a birthday 
gift. 

A birthday ring, suitably engraved, 
always makes an appreciated gift. 
-We have them as low as ——— 

lor his royal highness—his Baby- 
ship—who may have made his entree 
in January, we _ have particularly 
dainty little gifts at small cost. 

These include a beautiful line of 
baby cups, baby silver, and some 
quaint little novelties, all of which 
will be retained throughout the years, 
to be cherished and admired still more 
in later years. 

Very truly yours, 





Read Tue JEweLerS’ CirCULAR every week 
for original merchandising suggestions. 
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Nickel Steel in Watchmaking 
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(Continued from issue of Dec. 10) 

HE new balance, for which I propose the 

designation of integral and of which the 
Société des Spiraux has assured the pro- 
duction is rapidly gaining ground among 
chronometrists. Ornamental, without any 
complication and without grounds for de- 
rangement, with the least systematic error 
of the chronometer, it affords active interest 
in every improvement of detail to ensure 
the attainment of all that should be in the 
regularity of rate. Also have you noticed 
during the last few years, a_ veritable 
movement towards the absolute, marked by 
a constant rise in the number of points won 
in the observations by the chronometers sub- 
mitted to them. For instance, Paul Diti- 
sheim, having greatly exceeded all the 
previous records at the Kew observatory, 
has won three times not by chance success, 
but by the numerous and compact series of 
accurate watches. At Besancon, at Geneva, 
at Hamburg, at Washington, the integral 
balance appears almost alone. The well 
known fidelity with which the English adhere 
to thei- ancient traditions, causes many 
British watchmakers to retain the old com- 
pensating balance, but at the competitions 
at Kew and later at Teddington, the lead 
has often been taken from them, 

I desire to dwell on one point in par- 
ticular, regarding the above. The first in- 
tegral balance constructed has given exactly 
the result expected. It would be difficult 
to find a more fortunate confirmation of 
the certainty with which now-a-days the 
Problems of meteorology are taken up; be- 
cause it was on the exact knowledge of 
curves in the functions of dilation and not 
on the average dilatability of brass, of steel 
and of its substitute, nickel steel, that all 
the success of the calculations was based. 


The Secondary Error Eliminated by the 
Balance Spring 

For more than ten years I believed that 
the proposed solution for the secondary error 
Was positive. Thus the watches were 
classed according to the perfection of their 
adjustment, adopted to appropriate mechan- 
sms, into four successive categories. The 
watches that were lowest among them, for 
which it was deemed superfluous to expend 








a few centimes for the purpose of reducing 
to one-tenth, their deviations from their 
rate due to temperatures, continued to be 
equipped with a balance spring of steel and 
a mono-metallic balance. But as there was 
a slight rise in the quality, the balance 
spring, more or less compensating, was in- 
vestigated, that is to say tappings were 
heard, more or less near, previously classi- 
ned and the perfection of which was ad- 
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Raising of the minimum of dilatability in nickel 
steel containing a third constituent. 


vanced at the same time with that of the 
mechanisms to which they were adapted. 
The secondary error, however, remained 
noticeable and moreover, the qualities of a 
balance spring being given, it would be ac- 
cepted without any correction. The better 
watches, supported by their price and made 
desirable by their quality, furnished a 
greater approach to compensation. They 
were still equipped with a steel balance 
spring and a_ steel-brass compensating 
balance, susceptible of retouching by means 
of regulating screws. Finally for chronom- 
eters, the integral balance was admitted to 
attain the highest limits of adjustment. 

However, some years ago, the faint glim- 
mer of a new possibility appeared to me. 
1 had requested the Société de Chronometrie 
Fourchambault et Decazeville, which for a 
quarter of a century had collaborated in 
my researches with the most liberal spirit 
and the most skillful technique, to seek to 
incorporate, with nickel steel, suitable pro- 
portions of manganese. With regard to in- 
var, about & per cent. was attainable, while 








preserving the handiness of the ingots. 
Alloys richer in manganese promptly refused 
to be worked at the forge. A_ study of 
dilatabilities led me to see that the anomaly 
was greatly reduced, the minimum raised, 
by centesima] additions of manganese, of 
chromium of copper and of carbon, as in- 
dicated by the curves of Fig. 7. 

This afforded to me the vision of a possi- 
bility, distant perhaps but certain, of an 
entirely new solution of the problem of 
compensation, 

For a better comprehension of the reason, 
let us compare again the diagrams of dilata- 
bility and of elasticity. If the thermic co- 
efficients conformed to the readiness with 
which the metals lent themselves to shap- 
ing, the relative coefficients of elasticity 
would, as we have seen, change in accord- 
ance. 

The additions made to the alloys of iron 
and nickel, should then gradually reduce 
the thermo-elastic anomaly; the entire prob- 
lem centered, from then on the possibility 
of lowering it in some manner, so that the 
curve could be brought to place its maximum 
on the axis of negative value. The prae- 
tical problem demanded in addition to this 
condition that the alloy would be easily 
effected and possessed of the high elastic 
limit which the adjusters demanded. 

The solution was found in the incorpora- 
tion in an alloy allied to invar, of consider- 
able quantities of chrome and carbon, an 
operation for which it was necessary to 
find a method. But the Aciéries d’Imphy 
did not allow themselves to be held up for 
long by the difficult problem. They were 
able, in the course of the spring of 1913, 
to obtain alloys with a high content of 
chronie, which immediately confirmed the 
possibility of obtaining the new solution of 
which [I had an indefinite foresight, 

The interest of operating on a curve tan- 
gential to the curve of negative values is 
multiple. 

In the neighborhood of maximum the 
variations in the content of nickel could be 
considerable without the thermo-elastic 
properties of the balance spring ceasing to 
be good; however, in the binary alloys the 
change is a function so rapid of the com- 
position, that the lack of homogeneity in the 
same pouring caused an appreciable varia- 
tion in the result of the compensations in 
the portions of wire taken in the course of 
one or the other. But in addition, the rule 
of the corresponding conditions taught that 
the thermo-elastic coefficients of the new 
alloys could not have positive values; the 
curves knew neither minimum nor maximum, 
but rather a long arch, shaped like an in- 
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flexion between two descending branches. 

The experiments made at the close of the 
year 1913 by the courtesy of the Société 
des }‘abriques de Spiraux Reunies, have 
brilliantly onfirmed my predictions. I 
realized that from this time no insurmount- 
able difficulty was opposed to the realiza- 
tion of a compensating balance spring, free 
from secondary error, It remained only to 
bring it to a head, 

The great war, which directed all energy 
towards questions of a kind different in 
magnitude to the delicate actions, operating 
in the organ regulating the watch, for a 
time arrested the researches and it was not 
until along in‘the last year that the prob- 
lem of compensation by the balance spring, 
could be considered as completely solved. 

I do not know whether the time will come 
when the compensating balance will have 
passed entirely froma the realm of reality 
into that of history, after its glorious 
existence, in the course of which it will 
have assured the good rate of watches 
counted by hundreds of millions. 

One great advantage of the new balance 
spring consists in the fact that in its associa- 
tion with a balance it furnishes at once, and 
without any intervention on the part of the 
adjuster, an equality very close to the rate 
of temperatures. But this may be, perhaps, 
at least for a time, a weakness, until the 
character of the compensating balance is 
exactly to allow of the retouchings, which 


bring the watch therefore close to the per- — 


fection which the patience and skill of the 
‘adjuster wishes. 

At least it may be stated that the domain 
of the compensating balance is, at present, 
strangely restricted. As a fact, the chronom- 
eters regulated by the new method, have 
demonstrated, in the tests at observatories, 
a perfection of rate equivalent to results 
which in a few years have established a 
limit already realizable. Horologists 
of the highest attainments’ recognize, in the 
advent of the new balance spring, progress 
of a revolutionary character; the new born 
child has their fondest hopes. 

May I be permitted now to add a remark 
in closing and to express the thoughts that 
haunted, a little more than 40 years ago, 
the mind of a young student at the 
Academy of Neuchatel. A germ arose, very 
perishable, fortified only by the great hope 
of bringing, some day, an element of 
Progress to the industry so vital to his 
‘country, 

The cycle, thus timidly opened, closes to- 
day. It is to me a source of profound 
Pleasure, to bring it, all complete, even 
here, to my masters of former times and to 
Present it, as an offering of pious re- 
membrance to the memory of all the dear 
departed who have guided my first steps. 


*M. Paul Ditisheim and M. Henri Rossi. 
[THE END] 








A concern in Sukkur, India, is in the 
market for the purchase and also the agency 
for goldsmiths’ implements and machinery 
and precious and synthetic stones. For 
further information write to the Bureau of 
Foreign and Domestic Commerce at Wash- 
ington, D. C., or any of its branches and 
Tefer to File No. 12431. 
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The Watch in Its Early Days 


ALTHOUGH it is difficult to say exactly 

when the first watch was made, writes 
a correspondent of the Daily Mail, it may 
be taken that the pocket chronometer is now 
celebrating its fourth centenary. 

Four hundred years ago some one invented 
the spiral spring which made the “portable 
clock” possible, and craftsmen in France and 
Germany manufactured the first watches. 
Peter Hole, of Nuremberg, was among the 
earliest watchmakers. The watches he made 
were big and clumsy, and from their oval 
shape were known as “Nuremberg eggs.” 

Francois I of France was probably one 
of the first possessors of a watch. It was 
a massive affair, and perhaps somewhat of 
a burden to his Majesty, but it was regarded 
as a marvel of mechanism in those days. 
During the latter part of the 16th century 
watches became much smaller. Cases were 
made in even more fanciful design than they 
are today, and fashionable folk wore watches 
in the form of death’s heads and coffins en- 
riched with jewels. Women of today will 
be surprised to know that their sisters so 
far back as the 16th century were wearing 
diminutive watches as earrings. 

It was at this period that in polished Pari- 





sian society there came into vogue the eti-" 


quette of the watch. One of the rules was 
that it should rfot be consulted in the salon, 
such an act being taken as an indication 
that the owner was tired of his company. 
An ingenious watchmaker, therefore, brought 
out a watch with raised figures and a fairly 
solid hand. When the owner wished to know 
the time he slipped a surreptitious finger 
into his pocket, passed it along the pointer, 
and read the hour as the blind man reads 
Braille. 

The watch with the luminous dial, from 
which the time may be told in the dark, had 
a number of strange prototypes. One of the 
most curious was the timekeeper invented by 
a celebrated member ‘of the French Academy, 
M. de Villayer. 
which, face upwards, was attached to the 
head of his bed. In the place of the figures 
marking the hours there were small cups, 
which, sunk into the dial, were filled with 
12 different kinds of spices. In the night 
M. de Villayer would moisten a finger, pass 
it along the pointer, dip it into the cup to 
which it pointed, and taste the spice. The 
cinnamon might stand for 3 o’clock, nut- 
meg for 4 o’clock, and so on. Sometimes, 
however, the spices got mixed, with direful 
results to M. de Villayer’s chronological 
reckoning. 

English watchmakers have always been 
keen rivals of the Continental manufacturer. 
Among the most notable achievements of the 
English craftsmen was the invention, toward 
the end of the 17th century, of the repeater 
watch. 

French and German manufacturers tried 
in vain to obtain the secret of its mechanism. 
Then Charles II of England sent a repeater 
watch as a gift to Louis XIV of France, 
but the English watchmakers took the pre- 
caution to inclose the mechanism in a solid 
casing which apparently could not be opened 
without breaking the watch. 

King Louis, however, sent the watch to a 
19-year-old watchmaker named Carme, who 
had the reputation of being the cleverest 





He had constructed a clock: 
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craftsman in the city. Carme eventually 
took the British puzzle to pieces and gave a 
valuable trade secret to the French watch- 
makers. The King was delighted, and 
Carme, in the sunshine of the royal favor 
and at the expenses of the English watch- 
makers, made his fortune. 





Identified by His Watch 


NINE years after Nunzio Di Tullo, a Den- 

ver Italian youth, had fallen wounded 
while fighting the Austrians on the Italian 
front, at Podgora, near the fortress of Gori- 
zia, then a part of Austria and now a posses- 
sion of Italy, his body, reduced by the 
passage of time to a skeleton, was recovered 
in a shell hole and identified through a gold 
watch found in the pocket of his decaying 
uniform. 

The story of the Italian youth’s return to 
Italy to fight for his native land, of his 
tragic death-in the shell hole and of the 
part played in the identification of his skele- 
ton by a watch given him before his de- 





parture from Denver, has just been revealed 


there by his brother, Carlo Di Iullo, a Den- 
ver realtor. 

Before leaving Denver for his: homeland, 
the young Italian expressed a wish that his 
brother give him something as a keepsake 
and remembrance. Carlo Di Iullo decided 
on a watch, and at the jewelry store of 
Olson & Wagnild, formerly located in the 
Interstate Trust building, 16th and Law- 
rence Sts., Denver, Colo., he bought the time- 
piece. On it he ordered this inscription: 
“Nunzio Di Iullo, 1915.” 

With the watch in the pocket of his uni- 
form, Nunzio Di Iullo went into action 
against the Australians on July 5, 1915. Dur- 
ing the battle he fell wounded, and in a 
vain effort to save his life the lad crawled 
into a shell hole. There he died, and as the 
battle ranged back and forth across his open 
grave his body was ground into the slime 
of the shell hole. 

In this lonely crypt it reposed until a 
month ago, when workmen, engaged in eradi- 
cating the scars of war, sunk their picks into 
the soft earth of the old shell hole, and 
made a ghastly discovery. They brought 
forth a skeleton to which still clung the 
shreds of a uniform of a soldier of Italy. 

Then in the shreds of the decaying uniform 
the watch was found and on it the inscrip- 
tion placed there by the Denver jeweler. 
Newspapers all over Italy took up the quest 
for relatives, using the watch and the in- 
scription as a clew. Photographs of the 
watch and the circumstances under which 
it was found were printed in all Italian 
newspapers. 

Eventually the account came to the notice 
of Mrs. Daniel Di Iullo, mother of the 
youth, residing at S. Pietro Avellana, Italy, 
and she learned the fate of her boy, whose 
name previously had been carried in the 
Italian casualty list as “missing in action.” 

When the remains of her hero son had 
been interred in an Italian cemetery with 
a ceremony of pomp and splendor befitting a 
soldier of Italy, the mother wrote to Carlo 
Di Iullo in Denver, telling of the finding 
of his brother’s body and the part which 
his gold watch keepsake had played in the 
identification. 





i 
4 
fi 
Ui 
5 


i 
! 
; 
4 
é 





THE JEWELERS CIRCULAR December 17, 1924 


GS FLEXO CRYSTALS [G@SNeKaIeiiniam 


Overcome All the Troubles Known in 
the Fitting of Watch Crystals 


G-S FLEXO CRYSTALS are made of a special material for wateh 

crystals only; having a hard, glassy surface, highly transparent and 

cannot be distinguished from glass when inserted in watch. THEY 

DO NOT CHIP, BREAK OR CRACK. EACH AND EVERY CRYSTAL 

IS USED PROFITABLY. FIT TIGHT--NO DUST OR TARNISH 

ON DIAL. 

No Grinding, Cutting or Tools Required MACHINE 

The fitting of G-S FANCY SHAPED CRYSTALS is very simple—all that is P . “vr 
necessary ‘s to obtain brass guuge from set furnished which fits case and then is the most practical and profitable system 
the crystal bearing same number as on gauge can be snapped in, WITHOUT 4 ‘. ‘ as I ° 
ANY EXTRA WORK. A small stock of only 21 Sizes is a complete assort- introduced to the Jew elry trade for fitting 
ment of crystals to fit all shapes of ladies’ and gent’s wrist watches, watch crystals. It enables a jeweler to fit 
any case in a minute, giving customers 
prompt service and entire satisfaction 
A small stock of only 4 gross G-S FLEXO 
CRYSTALS (¥% dozen per size) is required 
for a complete assortment to fit any size or 
make watch in both the open and hunting 


case, 











Write for full particulars 


Manufactured by 


GERMANOW -SIMON 
MACHINE CO. G-S Flexe Crys 


Inserting Machine 
G-S Flexo Fancy Shaped Crystal Outfit 545 West Ave., Rochester, N. Y., U.S. A. Complete 








THOMAS J. 


| DS Dap Dae ae Onn © 


REFINERS 


Let us suppl with o2% ‘ 
re} a ‘a dle age Sweeps, Polishings, OT.) [. Silver, —green gold—plates, wires, 
4 Mi : Plati fe ae od EN c-ye G) and solders in 10Kt., 14Kt., 
solders and wires, also atinum an ate craps. 18Kt., also white golds and 

red golds. |B) 3s Same O10) © Be) 


ium platinum | ~=MANUFACTURERS = | Ss..sue0 
Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


: Mountings. Selections Sent on Request. 
Purchasing and Sales Dept.: Refining and Manufacturing Plant: 
S So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 








_We manufacture a very comprehensive 
line fully illustrated and described in cata- 
log “B. 25’’ to be had for the asking. 


Gold, Silver te Mutfle Furnaces 


Operates cn natural draft from the room— 
no fcot or power blowers required. Easy 


. . ei : 
Platinum o/s ‘ a control: Muffle Spaces 3” x 4”; 4” x 5"; 
- He oN 5” x 6” and 6” x 814"; with heights 212” to 
z ie ‘ 4”, Maximum heat with minimum consump 
tion of gas; just the furnace for enameling, 


e = : 
Refiners and Assayers aE BE amncaiing, ete 

eae! f Our line of blow pipes will also be of in- 

ee Be terest; in fact the catalog is replete with 

articles of interest to the Jeweler. Your 
address please? 


T. B. HAGSTOZ @ SON —s— Buffalo Dental Mfg. Co. 


709 Sansom St., Philadelphia i | MG, Buffalo. N. Y. U. S. A. 
mmo aE SCP " “Lock Box 979 
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[Patents Granted by the United States 
and the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of Dec. 9, 1924 


1,518,179. BUTTON OR STUD. Epwarp Foster 
Crark, North Attleboro, Mass., assigncr to W. 

G. Clark & Co., Inc., North Attleboro, Mass. 
Filed May 29, 1924. Serial 716,777. 3 Claims. 

In a button er stud, a tubular shank; a hollow 


hutton mounted for universal movement upon the 
end cf said shank having a perforaticn angular in 





outline in its back member the shank extending 
through the perforation into the hollow button and 
having a retaining flange within the button, sub- 
stantially as described. 


1,518,540. CUFF BUTTON. Josern J. Netson, 
Bosten, Mass. Filed Apr. 16, 1924. Serial 
706,910. 1 Claim. 


A button structure comprising a pair of mem- 
bers, the said members being of the same _ con- 
figuration and dimensicn, the members being pro- 
vided at their inner ends with circular discs and 
at their outer ends with circular heads, the heads 





being «f greater diameter than the discs, one disc 
being previded at its center with a_ cylindrical 
neck pertion and a head mounted on the neck 
portion, said head being circular in side elevation 
and elliptical in transverse section, the other dise 
heing provided at its center with an elliptical 
recess which communicates at its inner end with 
a globular socket, the longer axis of the said re- 
cess being equal to the diameter of the socket, the 
said socket and recess adapted to receive the head 


and neck carried by the first mentioned disc. 
1,518,763. COLLAR BUTTON. Watter B. WIL: 
LIAMS, Newark, N. J. Filed April 3, 1924. 


Seria! 703,848. 1 Claim. 
A collar button for use in connection with up- 
tanding collars comprising a part adapted to engage 
the neck band portion cf a shirt, and a part in- 


yr 


” P77 





tegral with the first named part and extending 
from the neck band and in spaced relation thereto, 
said last named part being adapted to be passed 
through the Lutton-hole of a collar and to overlie 
a neck tie mounted on the collar, and said last 
named part being provided with a prong  fash- 
toned from the material thereof and adapted to 
engage the fabric of the neck tie to retain the 
fame against displacement. 


1,518,989. COLLAR BUTTON. 


Watter L. Linop- 





THE 


JEWELERS’ 


SAY, Brooklyn, N. Y. 
Serial 650,072. 1 Claim. 
A collar button having a shank having axially 
grcoves radiating from 


Filed July 7, 1923. 


alined hoies therein and 
U-shaped head having pivot 
bight 
axially 


each of said heles, a 
between the 
which are 


portion and the = ends 
alined and disposed in 


studs 
thereoi 





said holes by virtue of the flexibility of the por- 
tions of the head on which the pivot studs are 
arranged, the said portions of the head respectively 
heing mcvable into and out of said grooves to tem- 
porarily hold said head disposed transversely of 
the shank as its huttcning position, a portion of 
snid head extending on oppcsite sides of the axis 
of the pivot studs and in parallelism and _ coin- 
cident with the longitudinal axis of the shank as 
its non-buttoning position. 
1,519,021. VANITY CASE. Cornetius HENRY DE 
Bernarpi, West Hoboken, N. J. Filed Dec. 
6, 1923. Serial 679,638. 3 Claims. 
A vanity cause, comprising a container, a lid for 
the container, means for dividing the container into 














a shallow chamber and a deep chamber, means 
for dividing the shallow chamber into a plurality 
ef article receiving compartments, and a drawer 
mounted in the container beneath the shallow 
chamber, said drawer engaging the interior surface 


of the side wall of said container and_ being 

guided thereby. 

1,519,031. DEMIHUNTER WATCH. GEORGES 
Hucuenin, Le Locle, Switzerland. Filed 
May 7, 1923. Serial 637,363. 1 Claim. 

A demi-hunter watch, comprising a case embody- 


ing hinged back and cover members, the latter 
having 2 central opening; a thin, flat supporting 
plate hinged to the back and conformably fitting 
wholly within the same when the case is closed 
to permit the watch tc be worn in the ordinary 
manner; and a watch movement secured in a 


b 


central opening in said plate and including a dial 
which is visible through the cover opening when 
said case is close; the cever of the case heing 
adapted to rest hc rizontally upon a flat base when 
the case is opened, and the supporting plate being 
adapted to be swung forward and outward into 
inclined position with ‘relation to the back and 


maintained in such pcsition by said cover. 


Designs 


ALBERT 


66,175. RING. Brop, New Yerk. Filed 





Oct. 7, 1924. Serial 10,985. Term of patent 


344 years. 


CIRCULAR 
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66,176. RING. Aisert Brop, New York. Filed 


Oct. 7, i924. Serial 10,986. 
uY, 


Term of patent 
a ears. 


UNITED STATES TRADE-MARKS 


[The fo!lowing trade-marks have been adjudged 
entitled te registration under the Act of Feb. 20, 
1905, and are 
tion 6 of said Act.] 


Trade-Marks Published Dec. 9, 1924 

Ser. 169,192. (CILASS 28. JEWELRY AND PRE- 
CIOUS-METAI WARE.) M. Tecra & Co., 
New York, assignor to The Tecla, New York. 
Filed Sept. 7, 1922. 


Oecler 


Particular descrif‘tion cf gocds.—Pearis and Pre- 
cious Stones. Both Artificial and Natural, and 
Jewelry for Personai Wear, Comprising Pearls 
and Precious Stones, not including Watches. 

Claims use since about April, 1906. 

Ser. 183,523. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Daniet H. Kane, 
Dayton. Ohio. Filed March 10, 1924. 

Trade-mark consists of the word “Airplane.” 


AIRPLANE 


Particular description of gcods.—Gold-Washed 
Collar Buttons. 
Claims use since 1920. 
Ser. 195,419. (CLASS 27. HQOROLOGICAL IN- 
STRUMENTS.) Rorert Morritt SHIPLey, 
Wichita, Kans. Filed April 11, 1924. 


IN GGRAF 


Particular description of goods.—Watches. 
Claims use since June, 1923. 

Ser. 201,083. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Jutrus Garon, doing busi- 
ness as Julgar Watch Co. and Julgar Co., Du- 
luth, Minn. Filed Aug. 7, 1924. 








Particular description of goods.—Watches and 
Clocks. 
Claims use since June 1, 1921. 
Ser. 201,633. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) W. A. H. WeELts 


Co., Inc., Providence, R. I. Filed Aug. 19, 
1924. 
Particular descriptiin of goods.—Chains and 


Chain Links for Personal Adornment, Bracelets, 

Cuff Links, Ornamental Cuff Buttons, Cuff Pins, 

Ornamental Clasp Vins, Chain and Ornamental Pin 

Clasps, Swivels, Spring Rings, and Screw Eyes. 
Claims use since July 1, 1924. 


Ser. 202,175. (CLASS 28. JEWELRY AND PRE- 


published in compliance with Sec- - 
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Minor, Inc., Los 
Hills, Long 
Hawaii. Filed 


CIOUS-METAL WARE.) 
Angeles, Vasadena, Beaverly 
seach, Cal., and Honolulu, 
Sept. 3, 1924. 


Tke word “‘Imperters” is not claimed separately. 


Particular description of goods.—Precious and 
Semi-precious Stones and Gems, Jewel Articles of 
Mounted Beads, and Jewelry for Personal Wear, 
Mostly of Oriental Origin; Watches Being Omitted. 

Claims use since Oct. 1, 1923. 

Ser. 262,299. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Tne New Haven Crock Co., 
New Haven, Conn. Filed Sept. 6, 1924. 


Big Tat- Too 


Particular description of goods.—Clocks and 
Watches. 
Claims use since Aug. 23, 1924. 
Ser. 203,187. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Leon Lauter, doing busi- 
ness as Lauter & Co., New York. Filed Sept. 


29, 1924. 


LAURET 


Particular description of goods.—Watches, Watch 
Movements and Parts Thereof, and Watchcases. 
Claims use since on or about June 1, 1923. 
Ser. 203,374. (CLASS 28. JEWELRY AND PRE- 
CLOUS-METAL WARE.) FrizepMAn_ Bros., 
Chicago. Filed Oct. 3, 1924. 


F BRIDAL 
OUQUET 


Rings 


Particular description of goods.—Finger 
of Precious Metal. 
Claims use since Jan. 1, 1924. 
Ser. 203,419. (CLASS 14. METALS AND METAL 
CASTINGS AND FORGINGS.) Karz & 
Ocusu, Inc., New York. Filed Oct. 4, 1924. 


AYAN(Q . 


Particular description of goods.—Vlatinum, Gold, 
and Silver and Combinations of These Metals and 
Other Precious Metals in the form of Bars, Sheets, 
Rolls, Wire, Blocks, and in Any Other Commer- 
cial form That the Same May be Made and Sold, 
and Platinum, Gold, and Silver Solder. 

Claims use since Sept. 1, 1924. 








Canada Notes 


Proulx & Caron and G. Trudeau, jewelers, 
are registered at Montreal. 

The estate of Thomas A. Dickens, jeweler 
of Toronto who died on Nov. 7, is valued 
at $61,002. 

Returns to the Ontario Department of 
Mines for the nine months ended Sept 30 
give the output of platinum metals as 3,430 
ounces of the value of $286,376; as com- 
pared with 950 ounces valued at $92,430, for 
the corresponding months of 1923. 

Among out of town buyers calling on the 
Toronto trade recently were George Savage, 
Guelph; J. H. Stephenson, Markdale, J. R. 
Rutherford, Fergus; W. H. Smith, Oak- 
ville; A. E. Taylor, Elk Lake; F. De Graw, 
Peterborough; J. H. Hinton, Acton; R. M. 
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Erin; C. Strathern, Midland; J. S. 
Beck, Brampton; Allan Hill, Allenton; I. 
Little, Parry Sound,—all Ontario; A. C. 
Skinner, Sherbrooke, Que. 


Bell, 








Atlanta, Ga. 


Fred Zimmern, of Henry Zimmern & Co., 
45 John St., New York city, was a visitor 
in Atlanta during the week. 

Friends of J. Schweizer, prominent jewel- 
er of Selma, Ala., will regret to learn of his 
death. Mr. Schweizer was one of the lead- 
ing retail jewelers of Alabama and a leader 
in his community. 

Maier & Berkele, Atlanta jewelers, co- 
operated with the Atlanta Art [Exhibition 
last week by displaying in their window an 
original painting by Emil Pollock Ottendorf, 
entitled “The Discovery of Silver.” The 
painting is one of the first of a series by this 
famous artist, prescnting, step by step, the 
story of solid silver in full color reproduc- 
tion for the Towle Mfg. Co. in advertise- 
ments in various national publications, and 
the display of the original painting, together 
with several reproductions, attracted a great 
deal of attention from passersby. 

The City of Atlanta has been temporarily 
enjoined from taking action against Herman 
Kay, a jewelry auctioneer operating on 
Peachtree St. Kay has been brought into 
the recorder’s court several times on charges 
of failure to pay the jewelry auctioneer’s 
license as assessed by the city council, and 
his attorney, W. Paul Carpenter, has ob- 
tained a court order which prevents the city 
from filing any suit against Kay until the 
matter can be threshed out in the courts. 
The matter will be settled in the near future 
by the local superior court, which will de- 
termine whether or not the $1,000 license 
demanded by the city in this case is exorbi- 
tant and unfair, or whether it is a just meas- 
ure of protection against auction jewelers. 








The retail jewelers of the Ensley district 
are co-operating with other retail mercuants 
in a co-operative advertising campaign and 
trade boosting plan, which they say is bring- 
ing the best results. 

The Exchange Club at Anniston is plan- 
ning to award the 1924 loving cup to that 
citizen who, in the opinion of a committee, 
has accomplished the most good for the city 
during the past year. The award will be 
made about Christmas. 

A man was recently arrested at Gadsden 
on the charge of passing a number of worth- 
less checks on the retail jewelers and other 
retail merchants at Gadsden and Anniston. 
He readily cashed the checks, it is said, by 
posing as a member of the engineering staff 
of the State Highway Commission, which 
is now engaged in road work near Gadsden. 

The Birmingham News annual loving cup 
is on display at Bromberg’s and is attracting 
much attention. The cup was designed by 
Bromberg’s and is one of the most beautiful 
cups ever seen in Birmingham. The cup 
will be awarded to that citizen who, in the 
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opinion of a committee, has accomplished the 
most unselfish good for the city of Birming- 
ham during the year 1924. 

P. H. Tyler, president of the Tyler Jewel- 
ry Co., and president of the Alabama Retail 
Jewelers’ Association, has been re-elected 
president of the Ensley Merchants and Asso- 
ciated Business Men’s organization for an- 
other year. Mr. Tyler was one of the or- 
ganizers of the association which, during the 
past two years, has accomplished so much 
in the way of building up the trade of the 
Ensley merchants. 

Christmas shopping is opening up better 
at this time than it did on this same date 
last year, leading jewelers say. According 
to Lromberg’s and other leading jewelers, 
there have been a large number of out-of- 
town Christmas shoppers in Birmingham 
during the past week, besides the local shop- 
pers. 3irmingham jewelers have been 
carrying more Christmas advertising in the 
newspapers this year than ever before, and 
they say this is bringing most satisfactory 
results. 

John G. Apsey, late of Reid Lawson, Inc., 
Birmingham retail jewelers, has gone to 
Greenville to assist with the Christmas trade 
in his jewelry store there. Mr. Apsey re- 
cently sold his interest in the Birmingham 
jewelry business to Reid Lawson. He says 
he does not know just what he will do yet, 
but that he will continue to make his home 
in Birmingham. Mr. Apsey is one of the 
ex-presidents of the Alabama Retail Jewel- 
ers’ Association. 
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Jewelers are being warned to beware of 
rubber stamped checks. There are many of 
them being offered at this time, signed as far 
as the firm name goes by a rubber stamp. 
There are also any number of Christmas 
checks being offered in the same way and 
the trade is being cautioned not to accept 
any of them, except upon identification of 
the persons presenting them. It is said that 
some of the Christmas checks are being 
stolen from mail boxes. 

Resolutions have been presented by the 
downtown merchants to the mayor, city 
council and the traction board signed by 
John M. Roberts of the John M. Roberts & 
Son Co., and Alex Hardy of the Hardy & 
Hayes Co., protesting against the proposed 
rerouting of the cars of the Pittsburgh Rail- 
ways Co. Mr. Roberts claims that the street 
car company has raised the fares as high as 
they dare and now they want to shorten the 
ride of their patrons to the inconvenience of 
thousands and the damage to business in- 
terests. 

Notices have been received here warning 
merchants to be on the lookout for a man 
who uses the name of “Schwartz” and 
“Van Beaver” for his operations and who 1s 
giving checks on the Bethlehem Trust Co., 
3ethlehem, Pa., which are said to be no 
good. Another swindler is putting out 
checks signed “Dave Levy”. He is between 
38 and 40, about 5 feet 8 inches in height, 
has a fair complexion and rosy cheeks. He 
wears tortoise shell rim glasses. He has 
been working on the Pacific Coast and is 
headed this way. 
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